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The concession has been given to the 
Ish Bankasi (Banqua d’Affaires) which 
is going to operate the monopoly 
through the Caisse de Reassurances. 
Sixty per cent. of the capital of this 
company is to be owned by Turkish citi- 








MAN POWER — A PAYING REALITY! 


It’s a case of cause and effect. Cause, effect. No cause, no effect. Our 








counsel for the Life Underwriters Asso- 
ciation of New York City, and Albert 
Hirst, counsel for the New York State 
Life Underwriters’ Association, who ap- 
peared in the case as friend of the court, 
view the decision as sweeping in main- 
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Will the Bridge Hold? 


Once upon a time, by a peculiar freak of 
circumstances, a canal bridge builder was 
commissioned to construct a gigantic 
bridge over a great river. Since the 
scope of his experience had limited him 
to canal bridges, he knew not where to 
begin or what to do; but having a gift 
for common sense he withdrew, rather 
than endanger the lives of those who 
would pass over such a bridge as he 
might build, to say nothing of a doubt- 
ful profit. And On The Other Hand there are men in the life insurance busi- 
ness whose limited experience with noth- 
ing but lump sum policies does not deter 
them in attempting to Bridge the Gap 
from Present to Future with life insur- . 
ance contracts that will not and cannot 
hold up under the stress and strain of 
future contingencies. It is not necessary 
to withdraw from such cases so long as 





they have at their disposal 


—Organized Service— 


THE KEANE - PATTERSON AGENCY 
MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY Telephone Chickering 2384 
LEYENDECKER BRANCH BRONX DIVISION 
225 Broadway . 566 Courtlandt Avenue 


-Telephone: Barclay 3670 Telephone: Melrose 2225 
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Summary Of Important Crosney Case Decision 


No Action Can Be Maintained by a Creditor To Reach Insurance Money Says: New York Court of 
Appeals in Chatham Phenix National Bank vs. Crosney; Sweeping Decision Holds Language 
Of Law Should Be Interpreted Liberally To Protect Beneficiaries; Opinion Dis- 


cusses At Length Section 55a In 


Abraham Crosney was insolvent at the 
time of his death and indebted to the 
Chatham Phenix National Bank and 
Trust Co. of New York in the sum of 
$50,000. His widow, Mrs. Esther Cros- 
ney, was beneficiary in life insurance 
policies in various companies the pre- 
miums on which were greatly in excess 
of $500. The bank sued to have applied 
in payment of the decedent’s debts that 
portion of the insurance moneys pay- 
able to the widow as beneficiary which 
was purchased by excess of premium 
above $500 under Section 52 of the Do- 
mestic Kelations Law. 

Justice Lehman of the Court of Ap- 
peals of New York state, with all jus- 
tices sitting concurring, decided in favor 
of the widow-beneficiary and discussed 
at length the bearing of Section 55a of 
the New York Insurance Law which was 
put into the law in 1927 largely through 
the instrumentality of the New York 
State Life Underwriters Association. 

Referring to Section 52 of the Do- 
mestic Kelations Law which was enacted 
in 1840, the opinion says that the courts 
have construed the statute in the light 
of its history and the conditions existing 
at the time of its enactment which it 
was intended to remedy. At that time 
married women still labored under the 
common law disabilities of coverture. It 
was open to question whether the wife 
and children had an insurable interest 
in the life of the husband and father 
and whether he could protect them save 
by taking out policies in his own name 
and for the benefit of his estate which 
in the end would go to them. But this 
made the insurance liable for his debts 
and left it impossible for those who 


needed assistance most to obtain it at 
all. The statute remedied this difficulty. 

It is pointed out in the opinion that 
though the statute applies only where 


a marricd woman causes the life of her 
husband to be insured, the courts, con- 
Strung the statute in the light of the 
conditions existing at the time, have held 


that it applies also where the insurance 
though effected by the husband is pay- 
able to the wife. 
Acted as a Limitation 

The opinion goes on to say: “Since 
the datc when the Legislature first made 
Provision for insurance in favor of a 
Marrie’ woman upon her husband’s life, 
free to a limited extent from the claims 
of her husband’s creditors, the condi- 
tions which the statute was intended to 
remedy have entirely vanished. A mar- 
tied woman no longer is under any dis- 
ability » contract in her own name or 
to hold or dispose of her separate prop- 
ahi \ny doubt which might have ex- 

-d as 


: to the right of a married woman 
ae the life of her husband has 
Sobran by the express provisions 

Section 55 of the Insurance Law. The 


eck of these changes in the law has 
= uced a situation which might well 
scem 


‘ anomalous to the Legislature. 
~~ the provisions of Section 52 of 
ake ee Relations Law were in- 
me hes oe conditions which at 
c. nd Pi! ave prevented a husband 
mal pris. Provision for his wife 
fund Saale oe of an insurance 
itions it elie tana vio 
the right of hust oie te levur 
of hie set @ husband to make in favor 

1S wife the same provisions which 


he might make for others having a 
lesser claim upon him. ‘No limitation ex- 
isted upon the right of a stranger named 
as the beneficiary of a policy upon the 
life of another to take the entire in- 
surance fund upon the death of the in- 
sured, free from any claims of the cred- 
itors of the insured, though the annual 
premiums were paid by the insured, 
unless such premiums were paid in fraud 
of creditors. Where the wife was the 
beneficiary of a policy upon the life of 
her husband, the creditors of the hus- 
band were entitled to the ‘portion of 
the insurance money which is purchased 
by excess of premium above five hun- 
dred dollars’ out of her husband’s prop- 
erty. The statute, intended to create 
rights in a wife, under changed condi- 
tions, resulted in creditors having rights 
against a wife which they would not 
otherwise possess. Only the Legisla- 
ture could remedy this condition. 

“We are told that the Legislature did 
intend to remedy this condition by the 
enactment of Section 55a of the Insur- 
ance Law: The statute provides that: 
‘If a policy of insurance, whether here- 
tofore or hereafter issued, is effected by 
any person on his own life or on an- 
other life, in favor of a person other 
than himself, or, except in cases of 
transfer with intent to defraud creditors, 
if a policy of life insurance is assigned 
or in any way made payable to any such 
person, the lawful beneficiary or as- 
signee thereof, other than the insured 
or the person so effecting such insur- 
ance, or his executors or administrators, 
shall be entitled to its proceeds and 
avails against the creditors and repre- 
sentatives of the insured and of the per- 
son effecting the same, whether or not 
the right to change the :beneficiary is 
reserved or permitted, and whether or 
not the policy is made payable to the 
person whose life is insured if the bene- 
ficiary or assignee shall pre-decease such 
person; provided, that, subject to the 
statute of limitations, the amount of any 
premiums for said insurance paid with 
intent to defraud creditors, with interest 
thereon, shall enure to their benefit 
from the proceeds of the policy; * * * .’ 


Does Not Repeal Old Law 


“The statute does not in terms repeal 
Section 52 of the Domestic Relations 
Law. That section contains” not only 
the provision limiting the right of a 
wife to take moneys derived from in- 
surance on her husband’s life purchased 
by premiums paid out of her husband’s 
property, but also provisions which in 
other respects afford protection of the 
wife. Clearly the new section of the 
Insurance Law does not by implication 
repeal any of the provisions of the Do- 
mestic Relations Law which are not in- 
consistent with its terms and general 
scope. The new section does, however, 
in terms apply to the proceeds of all 
policies which are effected bv any per- 
son on his own life, or on another life 
in favor of a person other than himself. 
If we give this language its natural sig- 
nificance, then it includes policies ef- 
fected by a husband in favor of his wife. 
We find no sound reason why the stat- 
tte should receive any other construc- 
tion. 

“The debates in the Senate in regard 
to the new section leave no doubt that, 
at least in that branch of the Legisla- 
ture, it was understood that the purpose 
and effect of the new section was to 
include in its scope policies in favor of 
a wife unon the life of her husband, 
and to destroy any rights which the 
creditors would otherwise have to the 


Upholding Purposes Of The Law 


‘ 


portion of the insurance moneys pur- 
chased by excess of annual premiums 
above $500 paid out of the husband’s 
estate. The language of the statute is 
derived from similar statutes of Massa- 
chusetts and of Pennsylvania. In those 
jurisdictions the statutes apply to all 
policies, including policies in favor of a 
wife, upon the life of her husband. In 
employing the same language the Legis- 
lature of New York may hardly be pre- 
sumed to have intended that in this 
jurisdiction the language should have a 
more restricted meaning. Some lack of 
deftness is evident in adapting the 
language of the statutes of other juris- 
dictions to our own statutory scheme. 
None the less, the intention is evident 
to remedy the condition which has pre- 
cluded a husband from effecting insur- 
ance upon his life as a provision for the 
benefit of his wife even to the extent 
to which he might make such provision 
for the benefit of others having lesser 
claims. Certainly when the Legislature 
decreed that the lawful beneficiary or 
assignee of a policy effected by another 
on his own, life is entitled to the pro- 
ceeds of the policy against the creditors 
of the insured, whether or not the right 
to change the beneficiary is reserved or 
permitted, we may not reasonably hold 
that the Legislature intended that an 
exception must be made in favor of the 
creditors of the insured against the 
wife. 
Should Construe Statute Liberally 


“The same considerations which im- 
pelled the court to give a broad scope 
to the language of the statute intended 
to remedy conditions as they existed in 
1840 should lead the courts to a liberal 
construction of the language of the stat- 
ute intended to remedy conditions as 
they exist today. As we have already 
pointed out, the courts have held that 
the earlier statute applied to any in- 
surance. fund created by the husband’s 
annual appropriation or investment of 
his moneys in premiums for insurance 
upon his life for the benefit of his wife, 
though in express terms the statute re- 
fers to the proceeds of a policy only 
where the wife ‘causes’ her husband’s 


life to be insured. So, though the lan- 
guage of the later statute refers in ex- 
press terms only to a policy of insur- 
ance ‘effected by any person on his own 
life or on another life, in favor of a 
person other than himself,’ it seems 
evident that the Legislature intended by 
that language to include all cases 
where a person by appropriation or in- 
vestment of his own money in pre- 
miums for insurance upon his own life 
for the benefit of another creates an 
insurance fund for the beneficiary. There 
is no reasonable basis here for a con- 
struction which would create distinctions 
between policies where the contract of 
insurance is made by the insurance 
company with the beneficiary, and poli- 
cies where the contract is made with 
the person whose life is insured, or be- 
tween policies where the beneficiary is a 
stranger to the person whose life is in- 
sured or is his wife. The Legislature 
was dealing primarily with the conflict- 
ing rights, on the one hand, of creditors 
or personal representatives of a person, 
whose life is insured; and, on the other 
hand, of a beneficiary of the policy, to 
an insurance fund created by the ap- 
propriation of moneys of the insured for 
the payment of premiums. Within the 
meaning of the statute, in all cases in- 
surance is ‘effected’ by the person whose 
life is insured, upon the appropriation 
to and investment by him of his moneys 
in the premiums which create the in- 
surance fund. Other construction: would 
defeat rather than effectuate the legis- 
lative intent and create distinctions 
without any logical basis. 

“It follows that no action can be 
maintained by a creditor of Abraham 
Crosney, deceased, to reach insurance 
moneys, payable under policies of insur- 
ance upon his life to his wife as bene- 
ficiary,e purchased by excess of pre- 
miums above five hundred dollars paid 
out of his estate. Their rights in the 
proceeds of such policies are confined to 
the amount of the premiums, with inter- 
est, which may have been paid by the 
deceased in fraud of his creditors. The 
question whether the creditors would 
have any right to premiums below five 
hundred dollars is not now before us.” 











Crosney Case 


(Continued from Page 1) 


ous decisions and Section 52 of the Do- 
mestic Relations Law. 

The decision in this case which is 
summarized elsewhere in this issue, 
states that the new Section 55a does 
not repeal Section 52 of the Domestic 
Relations Law. The latter was set up 
in the past century as a protection for 
beneficiaries of life insurance but it also 
had the effect of limiting the benefit to 
a sum that might be purchased by $500 
of premiums paid out of the property 
of the insured. 

Says Law Should Be Given Liberal 

Interpretation 

Justice Lehman says in his opinion 
which was concurred in by all of the 
justices sitting: “The same considera- 
tions which impelled the court to give 
a broad scope to the language of the 
statute intended to remedy conditions as 
they existed in 1840 should lead the 
courts to a liberal construction of the 
language of the statute intended to 


remedy conditions as they exist today.” 
Life insurance people who have read 


the opinion are frankly elated because 
it will be possible for agents to make 
the broadest claims for the security of 
life insurance in all situations involving 
claims or suits growing out of loans, 
judgments, bankruptcy and assignee ac- 
tions. 

There is still another favorable engle 
to the case which is pointed out by Mr. 
Maduro. While the question, whether 
creditors would have any right to pre- 
miums below $500 was not decided by 
this opinion, as to the provision in the law 
which excepts cases where there is an 
intent to defraud creditors, the possi- 
bility of proving intent to defraud is 
practically negligible, so that this pos- 
sible danger to the great majority of 
policyholders whose insurance is less 
than $500 in premiums, is minimized. 

Where situations might warrant it, 
agents have in the past suggested that 
the premiums be paid by the wife to 


avoid complications from creditors’ 
claims. This will be unnecessary here- 
after. 
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W. J. Mayer Flies To San Francisco 
To Close Million On Paul Whiteman 
And Cast Of Film “King Of Jazz” 


The office of Stebbins, Leterman & 
Gates, Inc., 1540 Broadway, New York, 
has received word from Sam Benrendt 
of the Benrendt-Levy Co., Inc., Los An- 
geles, the Pacific Coast associates of the 
New York firm, that Walter J. Mayer, 
manager of the Life Insurance Depart- 
ment of Benrendt-Levy Co., left Los 
Angeles for San Francisco last Satur- 
day via the Maddux Air Lines for the 


purpose of having Paul Whiteman ex- 
amined for half a million of life insur- 
ance and another half a million dollars 
under a cast policy for Universal Pic- 
tures Corp. film “King of Jazz.” 

Mr. Mayer traveled by airplane to 
complete papers and examination so the 
cast policy would be in effect on Mon- 
day. The Maddux Air Lines is a client 
of Stebbins, Leterman & Gates, Inc. 








PLAN FIELD INVESTIGATIONS 





Research Bureau Staff Undertakes Large 
Summer Program of Work 
in Field 

The Life Insurance Sales Research 
Bureau has begun, as a part of its sum- 
mer schedule, the most intensive and 
extensive series of field investigations 
that it has ever attempted. Nine mem- 
bers of the Bureau staff will spend a 
large percentage of the summer and 
early fall in special investigations de- 
signed to furnish information for its va- 
rious publications. Members of the staff 
who will conduct these investigations are 
A. W. Crowell, L. J. Doolin, Richard N. 
Ford, Philip Hewes, L. S. Morrison and 
Esther M. Perkins. S. G. Dickinson, who 
previously has conducted many of these 
studies, will continue to assist when staff 
duties in Hartford do not interfere. H. 
G. Kenagy, head of the Field Service 
Department, will direct these activities. 

Henry E. Niles, assistant manager of 
the Bureau, and H. L. Walker, head of 
the Service Department, wil! make an 
exhaustive study of the home office 
agency department set-up of a middle 
western company with a view to sug- 
gesting changes and improvements in 
the stimulation and handling of this 
company’s business. 

Plans for the Handbook of Agency 
Management will be collected by L. S. 
Morrison in visits to agencies in the 
middle west. Definite plans are discov- 
ered by an intensive analysis of the in- 
dividual agency’s activities in details of 
methods of prospective, training pro- 
grams, financing arrangements, supervi- 
sion, agency meetings, etc. 

Studies of the profit and cost of in- 
dividual agencies will be made in cities 
on the west coast and Texas by Miss 
Esther M. Perkins, head of the Statisti- 
cal Department. 





T. M. RIEHLE IN OHIO 





Made Chicago Address on Business In- 
surance Yesterday; To Repeat in 
Cleveland Today 
Theodore M. Riehle, associate manager 
for the Equitable Society in New York 
City, addressed the Life Underwriters’ 
Associations of Chicago and Cleveland 
on business life insurance yesterday and 

today respectively. 

Despite his work in managing an agen- 
cy and taking time out for speaking en- 
gagements, Mr. Riehle writes a large 
amount of personal business. He has 
just written a single case for $500,000 
business life insurance on the life of a 
general manager of a manufacturing 
company. 





JOIN FIDELITY MUTUAL STAFF 


H. Morris Swirnonn and Miss Ella E. 
Ringle have joined the agency staff of 
the Newark office of the Fidelity Mu- 
tual which is under the managership of 
J. N. Flowerman. E. J. Long has joined 
the New Brunswick office of the New- 
ark agency. In the three weeks that 
J. N. Flowerman has taken hold of the 
territory the agency has written over 
$100,000, principally through the book 
lead system plan of the company. 


Scott Smith, of the St. Louis agency 
of the Massachusetts Mutual Life, has 
been elected president of the Rotary 
Club of Clayton, Mo. 


PREBLE MADE BOSTON MANAGER 





Life 
Who 


Names New Yorker 
Started in Insurance 
in Hub | City 

Warren H. Preble has been appointed 
manager at Boston for the Home Life 
of New York. 

Mr. Preble commenced his insurance 
career in Boston some six or seven years 
ago following his graduation from the 
University of Maine. For the latter few 
years he has been in New York City but 
his new appointment brings him back 
to Hub. 

The Home Life intends to greatly in- 
crease its activity in Boston under Mr. 
Preble’s direction. 


Home 





William H. Doolitell, a claim inspector 
for The Prudential, died last week in 
his home in South Orange, N. J. He 
had been with the company for about 
twenty-three years. 
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Brooklyn Nat’! Life 
Celebrates Growth 


AT DINNER TO ITS_ AGENTs 





Brooklyn Company’s Field Force Hear 
of Satisfactory Gains With Over 
$15,000,000 in Force 





The Brooklyn National Life gave a din- 
ner last week at the Brooklyn Club to 
its general agents and leading agents 
which was in celebration of the com- 
pany’s very satisfactory progress since 
its organization in 1925. Judge William 
R. Bayes, president of the company, who 
presided, said that the growth of the 
Brooklyn National Life would bear com- 
parison with the early years of any com- 
pany in the state. A guest speaker at 
the dinner was Dr. Lawrence King, a 
visitor from the Irish Free State, pro- 
fessor in the University of Dublin, who 
is also an actuary. Other speakers were 
Meier Steinbrink, well known lawyer, 
who is vice-president of the company, 
and Frederick W. Rowe, treasurer. Oth- 
ers at the head table were Arthur §, 
Somers, first vice-president; Frederick 
W. Ladue, superintendent of agencies; 
H. L. Delatour, secretary; Ben S. Gra- 
ham, assistant secretary, and the direc- 
tors of the company. About 125 were 
present. 

The Brooklyn National Life now has 
fourteen general agencies and has recent- 
ly appointed several new general agents. 
J. M. Goodstein, formerly of the Trav- 
elers, has opened a general agency in 
the Lefcourt-National building, in Forty- 
second street, New York. George J. 
Soloman and Nathan M. Schrier have 
formed an agency at 90 Livingston street, 
Brooklyn; and F. Duberstein and Sam- 
uel Rothstein have another at 191 Jo- 
ralemon street, Brooklyn. 

At the close of business on May 31 
the Brooklyn National Life had_busi- 
ness in force amounting to $15,100,000. 
This was hailed at the dinner as a re- 
markable growth since the start at the 
end of the first year with $1,500,000 in 
force. At the close of 1927 the amount 
in force was $5,100,000 and at the end 
of 1928 it stood at $9,900,000. 


NEW COLUMBIAN NAT’L POLICY 





“Convertible” Contract Provides Liberal 
Options at End of Second Year 
of Policy 
J. H. Waldman, general agent for 
the Columbian National Life at 11 West 
Forty-second street, New York, calls at- 
tention to a new policy which has just 
been brought out by his company which 
at the end of the second year has very 
liberal options without evidence of in- 
surability. It is called the “Convertible 
Policy.” ; 
Under Option I, there is a definite 
and liberal guarantee of increased i 
surance, which increase at age thirty- 
five is over 43%. : ; 

Under Option II, there is «a definite 
guarantee as to when the policy would 
become paid-up. : 

Under Option III, there is a definite 
guarantee as to the number of premiums 
required to take advantage of the Accel- 
erative Endowment feature. 

Under Option IV, a greatly reduced 
ordinary life premium is definitely guat 
anteed, so that maximum pro‘cction '§ 
available at minimum cost. 





WILLET HEADS ATLANTA ASS'N 
Lawrence Willet, associate genera 
agent for the Penn Mutual Life, am 
son of the former president of the Na- 
tional Association, was last wee elected 
president of the Atlanta Association ot 
Life Insurers. He succeeded !lenry *: 
Powell, State Mutual. Other officers 
elected were: E. Bray, Equitable So- 
ciety, vice-president; F. M. Joiner, 
Mutual, secretary-treasurer. Hugh 
Willett is chairman of the executiv’ 


committee. 
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fF, Lieberich, Jr., Heads 
Newark Underwriters 

1. M. SEARLES, L. G. RUDE, V.-P. 

Other Officers Elected; T. M. Stokes 


Talks on Production; New President’s 
Career; Season’s Last Meet 








Fred Lieberich, Jr., manager for 
northern New Jersey for the Jefferson 
Standard Life, was elected president of 
the Newark Life Underwriters Associa- 
tion at the annual meeting of the or- 
ganization held this week at the New- 
ark Athletic Club. Other officers elect- 
ed were as follows: Thomas M. Searles, 
Aetna Life and Louis G. Rude, Mutual 
Benefit Life, vice-presidents; Charles J. 
Schmitz, Provident Mutual Life, secre- 
tary and Ernest D. Finch, Jr., treasurer. 

The election of officers was preceded 
by the election of the executive com- 
mitte which consists of the officers and 
Ernest C. Hoy, Sun Life of Canada; 
Mexander F. Gillis, Provident Mutual 
Life; Albert W. Olson, Massachusetts 
Mutual Life and Herbert S. Manthe, 
Mutual Life of New York. 

Talk on Production 

Before an agent can control his pro- 
duction he must keep a record of his 
interviews, closing percentages and aver- 
age of size of policies, Thomas M. 
Stokes, educational director of the Con- 
necticut Mutual, told the members of the 
organization in an address on “Guaran- 


‘teeing Greater Production.” A life un- 


derwriter must keep close tabs on all 
three which are the most important fac- 
tors in production, and when he finds 
that he is falling down on one of the 
factors he must hasten to build it up, 
he said. He also showed a number of 
charts which showed figures and per- 
centages in production which covered a 
period of five years. 

The secretary's report which was 
read by Charles J. Schmitz, showed 
that the organization has increased ma- 
terially during the past year in mem- 
bership which now totals 132, an in- 
crease of more than thirty-five over that 
of 1928, 

New President’s Career 

Fred Lieberich, Jr., the new presi- 
dent of the organization is well known 
in life insurance circles in New Jersey 
and has had a wide experience in the 
field. He has been active in the work 
of the organization which he now heads 
and instrumental in bringing together 
the members of the Federation of Wom- 
en’s Clubs of New Jersey and the New- 
ark Life Underwriters and has done 
much in placing the life insurance ques- 
tion before the women of the state and 
the protection it affords the home. 

Mr. Lieberich has been in the field 
for about six years. While taking a 
course at the New York University in 
1923, became associated with the Con- 
necticut Mutual Life office in New York 

ity where he remained for nearly nine 
months, when he resigned and joined the 

Newark office of the John Hancock Mu- 
tual, which is under the supervision of 
William White. Several months ago he 
Was appointed general manager for 
northern New Jersey for the Jefferson 
Standard Life, ‘with headquarters at 40 
Clinton street, Newark, where he has 
Supervision of eleven counties. 

Among the guests at the meeting, 
Which was the closing one of the sea- 
son, were W. Thomas Thach, manager 
\ the publication department of the 

Mutual Benefit Life, Ernest W. Por- 
er, editor of publications, Prudential, 
Miss Alice Lakey of “Insurance and the 
Msurance Critic’ and Leslie G. Mc- 
ouall, associate trust officer, Fidelity 
‘Mion Trust Co. of Newark. 





NEW CANADIAN COMPANY 

new Canadian life insurance com- 
— known as Columbia Life Assur- 
off Co, has been organized with head 
only non-participating business. The 
President is W. C. Brown, K.C. 





Ces in Vancouver, B. C. It will write . 


NEW YORK CITY 
BANK STOCKS 


Bank Stocks like Insurance Stocks can 
be classed as investments that grow. 
The business of banking is as old as civiliza- 
tion itself and modern developments in trade 
and industry has caused it to be more essen- 
tial than ever. 


With New York the financial center of 
the world the greatest profits and the greatest 
growth will be found in the New York City 
Banks. These large institutions combine 
the stability of the Rock of Gibraltar with 
unlimited opportunity for growth and ex- 
pansion. 


Good New York City bank stocks have 
long been held by investors who were able 
to purchase stocks costing hundreds and 


' sometimes thousands of dollars per share. 


In the past few months, however, most of 
the banks have increased the number of 
shares outstanding, thus lessening the 
market price of each share. This enables the 
small investor to buy the same sort of stocks 
and reap the same profits as the rich man. 


Bank Stock Chart and-Recommendations 
on request 


Perez F. Huff Co., Ine. 


Members Unlisted Securities Dealers’ Association 
Members of the Association of Bank Stock Dealers 


75 Marpen Lanz, New York 
Telephone Beekman 6480 





J. C. McNamara Elected 
Association President 


PLAN AN ENDOWMENT FUND 


New Officers of Life Underwriters Asso- 
ciation; Membership Now 1,351; To 
Have Managers’ Association 





At the business meeting of the Life 
Underwriters Association of New York 
City held on Tuesday, John C. McNam- 
ara, Jr., head of the John C. McNamara 
Organization, managers for the Guardian 
Life, was elected president for the com- 
ing year and all the other officers nomi- 
nated at the meeting last month were 
unanimously elected. 

In presenting his annual report retir- 
ing President Gustav C. Wuerth re- 
viewed the activities of the year and said 
that the 50% increase in membership 
dues early this year had solved the fi- 
nancial problems of the association for 
the present and that the association had 
been able to maintain its membership 
in spite of this increase. The member- 
ship now totals 1,351 and a considerable 
further increase is expected before the 
National Association convention in 
September. 

_ The project of a managers’ association 
in New York, it is expected, will soon 
be realized, said Mr. Wuerth. 

Clancy D. Connell, Provident Mutual, 
read his report as secretary-treasurer 
showing a substantial credit balance in 
the association treasury. Mr. Connell 
said there would be presented later in 
the year a plan for a form of endow- 
ment which would effectively solve the 
association’s financial problems. 

Following are the officers for the com- 
ing year: 

President, John C. McNamara, Jr., 
Guardian; first’ vice-president, Edward 
J. Sisley, Travelers; second vice-presi- 
dent, Arthur P. Woodward, Connecticut 
General; third vice-president, Mervin L. 
Lane, Home Life; secretary-treasurer, 
Clancy D. Connell, Provident Mutual. 

Executive Committee— Field Men: 
Walter E. Barton, Union Central; W. F. 
Bell, Phoenix Mutual; Nelson F. 
Chambers, New York Life; W. E. Dief- 
endorf, Mutual Life; Lloyd P. Hepburn, 
The Prudential; E. Morse Merrihew, 


- John Hancock; Frank J. Mulligan, 


Guardian; Leon Gilbert Simon, Equit- 
able. 

General Agents: J. D. Bookstaver, 
Travelers; L. A. Cerf, Jr., Fidelity Mu- 
tual; C. E. DeLong, Mutual Benefit; 
Ralph G. Engelsman, Penn Mutual; 
James P. Graham, Jr., Aetna; E. G. 
McWilliam, Penn Mutual; Russell M. 
Simons, Home Life. 





MADE A VICE-PRESIDENT 





R. H. Bradley Promoted by Prudential 
Board; With Company Eleven Years; 
Was Formerly Treasurer 

Robert H. Bradley, treasurer of The 
Prudential since January 1, 1926, was 
made a vice-president this week by the 
board of directors. 

Mr. Bradley has been connected with 
The Prudential since August, 1918, when 
he accepted the position of assistant 
manager of the bond department. He 
later was promoted to associate manager 
and then manager, being promoted from 
the latter position to that of treasurer. 
He is a graduate of Columbia Univer- 
sity, class of 1905, where, in his» senior 
year, he was manager of the track team. 
After leaving college he entered the 
services of a Wall Street house and 
until ‘joining The Prudential staff was a 
bond salesman. 


SYRACUSE OFFICERS 

The Syracuse Life Underwriters Asso- 
ciation has elected Chester D. Fuller as 
president for the next fiscal year. He 
succeeds E. L. Beesley. Edgar J. Doyle 
was named vice-president; Henry E. 
Johnson, treasurer; Frederick Bieder- 
stedt, secretary, and William Boyce, R. 
W. Kemp and William Stark, members 
of the executive committee. 
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Judea Life HoldsIts | 
First Annual Convention 


BIG LONG BRANCH GATHERING 








$15,650,000 Paid Business Pledged by 
General Agents by May, 1930; Vic- 
tory Club Requirements 





From June 7 to 9 the Judea Life of 
New York celebrated with enthusiasm 
the close of its second year in business 
with a convention at the Hotel Scarboro, 
Long Branch, N. J., of its newly formed 
Victory Club. This affair was signifi- 
cant in that it was the first company 
gathering of the Judea at which general 
agents, sub-agents, officers and directors 
were the guests of the company. The 
unanimous conclusion of all at the close 
of the sessions was that it had been an 
eminently successful affair. 

Some fifty agents qualified for the 
Victory Club which was formed about 
two months ago and in this short pe- 
riod of time they turned in to the com- 
pany close to $1,500,000 in business. Rec- 
ognition was given to the leaders in this 
contest at the Saturday night meeting 
when Professor S. B. Ackerman, edu- 
cational advisor of the company, pre- 
sented tokens to the following: Moe 
Werbelowsky, head of the Borough Hall 
agency of Brooklyn, who qualified the 
largest number of Victory Club mem- 
bers; Philip Bleier, Madison Square 
agency, New York, who brought in the 
greatest amount of paid-for business; 
and Isidore Lieberman, Julius Haber 
agency, New York, who had produced 
an application for every day during the 
period. 

Just before the convention ended it 
was announced by Samuel Mason, vice- 
president of the company, that $15,650,- 
000 in paid-for business had been prom- 
ised by the general agents of the com- 
pany who were present for the third 
year of the company which ends in May, 
1930, based on the quotas of their indi- 
vidual producers. In addition further 
quotas will be received from those who 
were unable to attend the affair. 

Address of Welcome by Judge Strahl 

The convention got into full swing 
Saturday night at the close of the Jew- 
ish Sabbath when Tudge Jacob S. Strahl, 
president of the company, delivered his 
address of welcome. He was warmly 
introduced by Professor Ackerman. 
Judge Strahl was complimentary to the 
Victory Club producers who had quali- 
fied for the convention, saying that he 
had not anticipated such a big crowd. 
He also praised their wives for the en- 
ccuragement they had given their hus- 
bands in making their quotas. Speaking 
of the Judea’s constructive work toward 
the rehabilitation of Palestine as a na- 
tional homeland he emphasized: “Ev- 
ery policy you sell is another step to- 
ward our goal. Mv big ambition is that 
the Judea Life shali have a convention 
in Palestine in the near future.” 

A pleasing touch to the meeting was 
when Judge Strahl called to the plat- 
form V. W. Williamson, special assist- 
ant in the agency department, and Mrs. 
Williamson, and presented them with a 
bouquet of American roses in commemo- 
ration of their fourteenth wedding anni- 
versary which occurred on June 8. Next 
the delegates and their wives were en- 
tertained with vocal selections by Miss 
Mae Gober, accompanied at the piano 
by Miss Rachel Carmel, daughter of 
Isaac Carmel, general agent of the com- 
pany in Cleveland, Ohio. 

Yarin’s Pep Talk 

The final event of the evening was a 
pep talk by Harry Yarin, assistant su- 
perintendent of agencies of the com- 
pany, who was introduced by Professor 


Ackerman as a “young man of dynamic. 


energy.” Mr. Yarin had the responsi- 
bility of preparing the program, laying 
the preliminary plans for the convention, 
and was publicly given credit for his 
good work. His talk was along the lines 
of co-operation and responsibility of the 
(Continued on Page 13) 








Wives, Too, Need 
Accident Insurance 


Most men look to some insurance company 
to pay their own accident expenses. 


An accident to the wife costs as much, and 
she is just as likely to be hurt. 


Perhaps the automobile has driven this fact 
home. Anyway, we are selling more ac- 
cident insurance to women. Same contract 
and rate as for men not engaged in business. 
Folder on request 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 








A Rare Opportunity! 


If you have the talents necessary to admin- 
ister the Agency Division of an old established 
and well known company, doing business in 
all of the Eastern States and in many of the 
Southern and Western States; if you have the 
personality which inspires loyalty and brings 
out the best qualities in Agents; if you are 
industrious, non-tempermental and: level 
headed, the Vice-Presidency of such a Com- 
pany is open to you. 


Reply giving age, previous experience and 
salary requirements. All replies considered 
strictly confidential. 


Box 1118 


- THE EASTERN UNDERWRITER 
110 Fulton Street New York, N. Y. 
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Praises Sentiment 
Back of Judea Life 


COL. F. R. STODDARD’S TALK 





Stresses Fact That Company Has Aq. 
vantage in Being Supervised by 
N. Y. Department 





Colonel Francis R. Stoddard, general 
counsel of the Judea Life, who is a for. 
mer superintendent of insurance of New 
York state, gave one of his inspirational 
addresses before the Long Branch gath. 
ering of. this company in which he 
praised the sentiment which had motiy- 
ated the founding of the Judea. “The 
rehabilitation of Palestine is your goal, 
your dream,” he said, “and in my opinion 
it means more than dollars and cents. 
And in addition you have the advantage 
of being supervised by the insurance de- 
partment of the state of New York, the 
‘strictest supervisory body in the United 
States. This department requires all 
companies doing business in the state of 
New York to conform to the New York 
law wherever they do business. The rea- 
son behind this requirement is that what- 
ever is not safe in New York is not safe 
in any other state.” 

Colonel Stoddard said that when he 
was superintendent of insurance he had 
made a study of the various life insur- 
ance companies to find out why some 
were more successful than others. He 
traced the early history of life insur- 
ance as one of devastating competition 
during which the public was not consid- 
ered except as a necessary evil. “But 
when the Armstrong investigation came 
along in 1905,” he continued, “it brought 
order out of chaos. It also gave promi- 
nence to the ability of Charles Evans 
Hughes. who conducted the investigation. 
Since then life insurance has gone ahead 
with leaps and bounds and the companies 
most successful today occupy their high 
nositions because they serve the public 
first.” 

Urges Activity in Civic Affairs 

Along this line of thought Colonel 
Stoddard pointed out to the Judea Life 
representatives that they would sell more 
insurance by keeping foremost in mind 
the good that they could accomplish in 
their respective communities. “Take part 
in the various civic movements,” he 
urged, “and vou will be surprised at the 
number of friends vou can make in 
short time. You will find that when you 
talk insurance to them you will find 
them more than receptive to your sales 
talk.” Continuing, he said: 

“You are in a profession of which yot 
should be proud. You are the one who 
is going to prevent some of the suffer 
ing that we see on all sides—all because 
men have not had the foresight to take 
out adequate insurance. You have 4 
right to enter any household. And above 
all, don’t start out your selling day with 
the idea that you need to make aly 
apology for your business. You are? 
messenger of gladness and_ prosperity: 
When vou study a man’s needs, find ott 
about his business and family require 
ments and then sell him insurance tot 
those needs. You must compare honest: 
lv the policies of your company wt 
those of other companies.” 





LARGE ONE FOR W. O. CORD 

William O. Cord, general agent for 
the Penn Mutual Life at Dayton, 0 
has just delivered to J. H. Barringtt, 
vice-president and general manager at 
the National Cash Register Co., 2 larget 
policy which puts Mr. Barringer ™ 2 
millionaire class as he now carrie 
$1,015,000 of personal life insurance. 





EDWARDS AGENCY EXPANDING 

J. Stanley Edwards, genera! agent : 
the Aetna Life, Denver, will shortly ip 
tablish additional representatives cs 
few key centers, among them Den 
Colorado Springs; Pueblo, Trinidad. z 
Junta. Fort Collins, Greeley, Fort_™° 


gan, Salida and Grand Junction, Colo. 
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Judge Strahl Reviews 
Judea Life’s Progress 














SOME JUDEA GENERAL AGENTS 





Out-of-Town Visitors to Long Branch 
Meet Were Messrs. Carmel, Paulive, 
Epstein, Glyskin and Spivack 

General agents of the Judea Life from 
out-of-town addressed the convention 
morning. Among them were 
Isaac Carmel, of Cleveland, who has in- 
sured ninety lives for more than $350,- 
000 in the eight months that he has 
represented the Judea in that city. Mr. 
Carmel is prominent in Zionist activities. 
He referred to the Judea as a rea! pio- 
neer in its Palestine rehabilitation work. 

Samuel E. Paulive, of Boston, is presi- 
dent of the Chamber of Commerce of 
Chelsea, Mass., and is a member of the 
National Executive Committee of the 
Zionist organization of America. Before 
coming into life insurance work he was 
in the government service in the War 
Department at Washington. Mr. Paul- 
ive spoke in praise of the progress of 
the Judea Life and promised his sup- 
port in the coming year. 

Louis Epstein, of Worcester, said he 
was so anxious to become a representa- 
tive of the company that as soon as he 
heard of its formation two years ago he 
sent in his application. He looked upon 
the convention as an inspiration to sell 
more insurance. 

Isidore M. Gluskin, of Baltimore, came 
to that city as a stranger and in a sur- 
prisingly short time made a host of 
friends for himself and the Judea. He 
pledged for himself $500,000 in business 
by May, 1930. 

Samuel Spivack, of Atlantic City, was 
another Judea representative introduced 
to the convention and reported progress 
in his city. 


Sunday 





YARIN BUSIEST MAN 


The busiest man at the convention was 
Harry Yarin, assistant superintendent of 
agencies. The story told about his sell- 
ing prowess at the Saturday night ses- 
sion had to do with a $50,000 partnership 
case which he closed at 2 a. m. with his 
garage man. His wife, wondering why 
he was so long in parking his car in the 
garage, finally found out that he had 
started a cold canvass selling talk with 
the owner of the garage in the early 
morning hours which is having its suc- 
cessful culmination. His specialty is cold 
canvass sales no matter who his pros- 
pect is. Before he left Long Branch he 
signed up the hotel proprietor for $25,- 
000 and tackled the mayor. 

Mr. Yarin was formerly with the Jo- 
seph Bookstaver agency of the Travel- 
ers and has been in the business for 
about eight years. 
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PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 110 Fulton Street, New York City 














HENRY HOLT DEAD 
Henry Holt, assistant actuary of the 
National Life of Vermont, died June 1. 


G. J. Kotzenmeyer has been made edu- 
cational supervisor of the Confederation 
Life of Canada. 








GREATER BY 
140% 


Would vou not welcome 
a way to more than double 
your earnings? 


In the first year on our 
New Low Rate Life plan 
the average policy was 
$8,044. On all plans the 
previous year the average 
policy was $3,350. 


Fidelity’s modern sell- 
ing tools include also a 
productive lead service— 
29,390 direct leads were 
distributed to Fidelity 
Agents last year. More 
than $400,000,000 insur- 
ance in force. Contracts 
available in thirty-nine 
states. 


Write for Booklet 
“What's Ahead?” 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT Presuient 


7: 





L... under- 


writers to win 
success in their 
business must 
have all the 
working tools 
of the trade at 
their disposal. 
Illinois Life 
men can offer 
modern poli- 
cies to fit every 


need. 


=> 


ILLINOIS 


LIFE 
INSURANCE CO. 
1212 
LAKE SHORE DRIVE 
CHICAGO 


Raymond W. Stevens 
President 














Can you sel] 





a policy 


that. exactly fits the needs 
of the Business man?-- 
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Copyrighted 


Emoncipator 
Policy Of -.. 


THE LINCOLN NATIONAL LIFE INSUKANCE COMFANY OF FORT WAYNE. IND. : 

















TALK 34,862,755 PAID IN TWO YEARS 
* Ad. Also Cites Constructive Activity of Pal- 
by estine Company in Rehabilitation 
Work There 
eneral Following his address of welcome 
for. judge Jacob S. Strahl’s formal message 
f New to the Judea Life convention was pre- 
— gnted on Sunday morning when he re- 
viewed the progress made by the com- 
ch he pany since its inception and at the same 
— time gave the high spots in the growth 
The of the Judea Insurance Co., Ltd., of Pal- 
r geal stine. He also took the opportunity to 
pinion He xtend his thanks to mayor of Long 
—_ Branch, J. William Jones, for the many 
— courtesies he had shown to the Judea 
ice de- gathering, especially the flying of the 
rk, the Zionist flag atop the city hall. Mayor 
United Jones gave a Sincere response. 
es all ‘Launching into his address Judge 
take ot Strahl said in part: 
v York “Thanks to the enthusiasm of the 
he rea- agency force, the loyalty of the office 
what. force, and the unselfish devotion of the 
ot safe directors and officers of the company, 
the Judea Life of New York can now 
ren he HM ook back with pride upon the achieve- 
he had HM nents in the past two years. 
ingur- “The following record of business done 
| Some HM by the company in the two years clearly 
s. He MM idicates the stamina of the men and 
Insut- Hi vomen behind the organization of the 
pe Fcompany: ma 
= 7616 applications have been received. 
But $25,801,864 of life insurance is repre- 
n came MH sented by these applications. 
rough $18973,954 is the total insurance cov- 
promi- HH ing 6,079 policies issued. 
Evans $14,862,705 covers 5,174 policies paid 
gation. a for, 
-aheal $12,103,221 covers 3,822 policies in 
ee force, 
ir high The recent approval of the New York 
public i insurance department to an increase in 
the Judea Life’s capitalization up to 
sirs $1,000,000, Judge Strahl said, is a fore- 
Colonel MM cast of extensive advertising of the com- 
ea Life ME Dany’s facilities, more sub-agents and 
I] more more rapid growth throughout the 
n mind United States. 
lish in Urges Big Volume in June _ 
ke part He pointed out that the convention 
is,” he had been the means of bringing in a 
at the fm /atge amount of new business and urged 
e ina that the agents wind up the remaining 
en Yotl days of June with an unprecedented vol- 
il find ume of new production. He promised 
ir sales Prompt home office co-operation in the 
ssuance of policies. 
ich you Referring to the activity of the Judea 
ne who fa dustrial Corp., of New York, which 
suffer- four years ago formed the Judea Insur- 
hecause ance Co., Ltd., of Palestine, and also 
to take Sponsored the organization of the Pales- 
have 2 tne Exhibition & Fairs Corp., Judge 
{above ME tahl said that since 1925 a total of 
ry with over $5,000,000 in life insurance had been 
ke aty Sd to Palestine families, by the Judea 
1 are a Insurance Co., Ltd., which employs 100 
sperity. Mm Psons. “This means that 100 bread- 
ind out winners or 500 people are supported by 
-equire- the Judea there,” he emphasized. “At 
e to fit the Exhibition held this spring in Pal- 
honest: Pit the exhibits of the Palestine in- 
y wit rg took up four square blocks and 
3 aken as 2 whole it was a stimulant to 
the industries in that country.” 
RD DB DEVITT AT RIEHLE AGENCY 
ent ™ Frank Devitt, a unit manager connect- 
fon, ie ed with the York agency of the Equita- 
pi e Society, was the guest speaker at 
on the Richle agency meeting this week. 
in the 
carries 
nce. 
[DING 
gent ol 
rtly 
§ happiness of its representatives. 
jad, 14 
rt Mor- 
Colo. Pittsfield, Massachusetts 





1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
¢quation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


"Ask any Berkshire Agent’ 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


FRED. H. RHODES, President 


EB. J. H 
George T. Smith. Vice-President 
Chas. F. Nettleship, 2nd Vice-President 


The Colonial Life Insurance Company of America 


Insurance in Force 
Over ONE HUNDRED MILLION DOLLARS 
A strong and progressive Company, affording agents unusual money-making 
opportunities through a wide variety of Industrial and Ordinary policies adapted 


to the insufance needs of the whole family. 
FICBRS 


Home Office—Jersey City. N. J. 


: Ss. R. Drown, Secretary 
. Wi Treasurer 


B&G ise. 
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The Lanes Combine In 
New Home Life Agency 


LOUIS AND MERVIN MANAGERS 





Well-Known Insurance Family Opens At 
212 Fifth Ave.; F. L. Supervisor and 
Marie L. Valentine First Agent 





Louis Lane and Mervin L. Lane, well- 
known agency managers in New York, 
and for many years identified with the 
Equitable Society, will open a new 
agency for the Home Life of New York 
on Monday at 212 Fifth avenue. It was 
announced in The Eastern Underwriter 
last week that Mervin Lane would go 
with the Home Life and the plans for 





LOUIS LANE 


this agency have developed into what 
will be known as the Lane Agency. 
Louis Lane and his son Mervin L. 
Lane will be joint managers of the 
agency. They will devote their efforts 
to building a full-time agency and tak- 
ing care of the insurance needs of their 
large personal clientele. Frank L. Lane, 
another son of Louis Lane, will be brok- 
erage supervisor of the agency and will 
give all of his time to handling this 
branch of the business. Marie L. Val- 
entine, sister of the Lane brothers, who 
is herself a quarter million dollar pro- 


ducer, will be the first agent signed for 
the new agency. 


Louis Laue nas been a manager for 


MERVIN L. LANE 














AMERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 


Established 1899 
HERBERT M. WOOLLEN, President 


























BOSTON, MASSACHUSETTS 
Columbia National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies in the country, having ample capital, 


surplus and highest standard of reserves. 


Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 








The Columbian National Life Insurance Company 


















New Insurance. . 
Increase over 1927 . . 





An Increase of .. . 


BOSTON, MASS. 





BUSINESS OF 1929 


. $143,573,589 
. 6,083,386 
Insurance in Force. $1,113,810,563 
. 90,547,161. 


Representing over 63% of the New Business 


New England Mutual Life Insurance Co. 
































A POLICY YOU CAN SELL! 


Our Company offers complete protection. 


$5,000 
ALL IN ONE POLICY 


Amy matiral Gea. o..ococcsccscvcvsssciswewscscesden ROO 
Any accidental death....... eens widpasdceslace Onan) ae 
Certain accidental deaths......... 15,000 


Accident Benefits $50. per WEEK for fifty- two weeks 


$25. per WEEK thereafter 
JNon-cancellable) 


Disability Income, Waiver of Premiums, etc. 


eeeseseeseeseesece 


Also $5,000 ‘‘Preferred Risk’* Policy—high value— low premiums; age 35, $19.91 
Endowment age 85—Juveniles age 10 years and upward—Monthly 


per $1,000. 
Income—Non-Medical. 


Insures and assures your client’s future and yours 


Are you Interested in an agency? Our Vice-President, Eugene E. Reed, will tell 


you all about it. Write him direct—and directly. 


UNITED LIFE 


and ACCIDENT INSURANCE COMPANY 
~ INQUIRE 


Concord, New Hampshire . 














ee 
the Equitable Life Assurance Society 
for more than a dozen years and first 
joined the Society as an agent twenty. 
five years ago. His sons got their early 
training in life insurance in his agency 
and among the star producers who grad. 
uated from this office is Ralph G. Ep. 
gelsman, now a manager of the Penp 
Mutual in New York. 


Mervin L. Lane has been a manager 
for the Equitable Society for the past 
five years and has been a producing 
agent for fourteen years. Before be. 
coming a manager he was an assistant 
manager for three years. Mervin Lane 
is widely known outside of the insurance 
business and has a reputation as a hy. 
morous writer. He has been active jn 
the New York Life Underwriters’ As. 
sociation, has been chairman for two 
years of the Business Conduct Commit. 
tee and is a member of the executive 
committee. Frank L. Lane started as an 
agent when but twenty years old and 











MARIE L. VALENTINE 


was an assistant manager at twenty-five. 
Marie L. Valentine, their sister, entere 
the business an an agent with the Mer 
vin L. Lane agncy in 1926 and is a quar 
ter million dollar producer. 

Eugene O. Sheridan, who has beet 
cashier of the Mervin L. Lane agency, 
will be the Lane Agency cashier. The 
office of the agency will be in sutte 
1001-5 at 212 Fifth avenue. While thes 
offices are being prepared the Lane 
Agency will be temporarily housed ™ 
Monday in other offices at the above at: 
dress. 



















































































FRANK L. LANE 
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INTERESTING FACTS ABOUT: THY. PHOENIX MUTUAL 








ust what 


DOES PROGRESS 


F YOU like to analyze a few 
of the more important index 
figures about any business, 

you will be greatly interested in the 
above comparisons. You will see at 
once that, from 1908 to 1918, our in- 
come, assets em insurance-in-force 
were practically doubled and then, in 
the next ten years, almost trebled. 
This shows nearly a six-fold growth 
in 20 years! 


But if you regard these figures as 
we do, then you will be even more 
interested in knowing why this 
growth was possible. To us, these 
figures are only the outward indica~ 
tions of still greater progress within 
— progress which means far more to 
our policyholders, salesmen, and em- 
ployees than the mere expansion of 
our financial operations. 


For fifteen years — particularly 
during the last ten — old, time-hon- 
ored ways of doing business have been 


MEAN TO YOUP 


gradually replaced by the most mod- 
ern méthods of merchandising. To- 
day, Home Office trained salesmen 
are bringing to policyholders a new, 
high level of professional service. 
National Advertising, Direct Mail, 
and many. other effective means of 
promoting sales have been successful- 
ly introduced (1) to save for our 
policyholders the waste expense of 
inefficient selling, and (2) to provide 
for our salesmen an open pathway 
towards larger success. 

As one of our executives said re- 
cently, ‘‘We are more interested in 
having 400 salesmen each producing, 
by-reason of greater ability, knowl- 
edge and efficiency in service, a year- 
ly average of at least $250,000 in new 
business than we are in having 800 
producing half that amount.’ 

Of what value is growth in any 
business unless the benefits of that 
growth can be — and are being — 
shared by those who make it possible? 





PHOENIX MUTUAL LIFE INSURANCE COMPANY 


HOME OFFICE :: HARTFORD, CONNECTICUT 


















































THE EASTERN 
UNDERWRITER 











June 14, 1929 




















; 2 ST 


De 
Practical Suggestions to Help the Man With the Rate 


LIVE HINTS FOR BUSINESS 
GETTERS(-3 





oi aa 


Book Increase His Income and General Efficiency 


William Rosenfeld 
of the Union Central 
in New York City 
has been campaign- 
ing among doctors, 
with very good results. He says in the 
company “Bulletin”: 

“So far I have closed one case which 
I feel has paid amply for the cost of 
circularization and the time expended in 
preparing the list. The circularization, 
of course, has created a new source of 
leads and these should result in a new 
source of business. Anyway, I am look- 
ing forward to further results as I con- 
tinue to follow up those who have re- 
plied. 

“Doctors are rather difficult to see as 
they are usually too busy to be dis- 
turbed during office hours and the ma- 
jority of them request a proposition sub- 
mitted by letter. For this reason the 
agent who is carrying on his first ex- 
periment with circularization is liable to 
be disappointed with the immediate re- 
sults. If he continues to follow through, 
however, he will find eventually that the 
results will prove this service to be well 
worth while. 


Circulars 
Effective 
For Doctors 


* x 
Here is a dialogue 


Finding prepared by the 
Money For State Mutual Life 
Prospect “Field Service’ to 


find money for a 
prospect who says that he cannot carry 
any more life insurance. 

The agent has just suggested that the 
subject of his call was life insurance. 

Prospect: “There is no use in your 
trying to sell me more life insurance. 
I could not carry more if I wanted it. 
You are no less than the fourth life in- 
surance agent to solicit me in the last 
thirty days. My income is budgeted 
and I know that I can not carry more.” 

Agent: “If you were assured that 
your confidence would not be violated, 
would you permit just one or two ques- 
tions.” 

Prospect: “Perhaps! 
upon the questions.” 


Depending 


Agent: “How much life insurance do 
you carry?” 
Prospect: “I have already told all the 


other agents that I carry $18,000 so you 
may have the same information.” 


Agent: “Better than I thought. That 
together with your investment estate 
should quite amply provide for Mrs. 


and the children. May I inquire 
as to the method of return to your bene- 
ficiary in the event of your death.” 

Prospect: “I have a small lump sum 
policy and the balance is monthly in- 
come.” 

Agent: “You have written your in- 
surance return wisely.” 

Prospect: “I think so.” 

Agent: “You will pardon my assump- 
tion, but I have reason to believe that 
you have considerable real estate?” 

Prospect: “Yes!” 

Agent: “May I ask at how much you 
value your real estate holdings?” 
Prospect: Hesitates—but 
states value as $127,000. 





finally 


Agent: “Mortgages?” 

Prospect: “$67,000.” 

Agent: “Equity $60,000. It is possible 
Mr. that in the acquisition of this 
real estate your personal credit was 
good enough to warrant your bank to 
grant you quite a sum upon unsecured 





notes. Have you any liabilities to a 
bank 2?” 

Prospect: “You are digging into my 
personal affairs pretty close, but I will 
say, Yes!” 

Agent: “Callable liabilities! Who 


is to renew those notes if you should 
die before they are paid off?” 

Prospect: “Why, I presume my ad- 
ministrator will take care of that.” 

Agent: “Have you made such an ar- 
rangement ?” 

Prospect: 
mean ?” 

Agent: “Two parties will govern the 
situation in the event of your death— 
the Judge of the Probate Court and your 
Banker, and most assuredly neither will 
permit of more than a short time ex- 
tension, for your estate must be settled. 
It means the sale of your real estate on 
a forced market at a figure possibly 
considerably below your present valua- 
tion, in order to pay off these, notes.” 

Prospect: “Good Lord! I bought as 
an investment but I would hate to have 
my property go on the present market 
under forced sale.” i 

Agent: “I will show you how to realize 
your mind, if you will tell me how much 
you owe your bank.” 

Prospect: “I owe them nearly $12,000.” 

Agent: “And that is where all your 
money goes—into liquidating that lia- 
bility ?” 

Prospect: “Yes.” 

Agent: “The situation is serious enough 
for you to put on your hat and coat and 
go with me to your banker. I know he 
will tell you that you had better take 
a littke more money for protection out 
of what you are now paying back to 
him.” 

Prospect: “I’ll be at the National Bank 
at two o'clock and I want you there.” 

The banker was quick to advise that 
the suggestion was sound business ad- 
vice and the matter was closed with 
an application for $10,000. 

ee 


Jack Donahue, fa- 


“No! But what do you 


Comedian mous dancing come- 
Discusses dian, a $3,000 a week 
Experts man, believes that 

the best insurance 


results are obtained by picking out an 
agent and then sticking to him, first 
making sure that in his opinion the 
agent knows his business. Donahue’s 
agent is John J. Kemp, broker, No. 551 
Fifth avenue, New York. In a letter to 
Kemp he says in part: 

“In my ‘racket’ or as some say ‘pro- 
fession’ one depends a great deal on the 
applause received. 

“This applause or praise is dealt out 
by the public in several ways—the news- 
papers enthuse in their reviews—ac- 
quaintances pat one on the back—and 


Gerard S. Nollen, President 








Established 1879 | 


Gains in Millions of Dollars Mark 


Bankers Life Company’s Best Year 
1928 Gains 

Gain in Income, nearly... . 

Gain in Assets, over...... 

Gain in Legal Reserve Life Insurance 


Seo $ 14,800,000 


FELIPE IIE IL $ 52,000,000 
1928 Totals 
Total Income, over .................... $ 37,500,000 
Total Assets, over .................... $118,400,000 
Total Life Insurance in Force, over...... $886,000,000 
1928 Business 
Total Life Insurance Paid-For, over...... $140,000,000 


BANKERS LIFE COMPANY 


Des Moines, Iowa 





similar gestures. When a fellow gets a 
great deal of applause he is rated a 
specialist and eventually a star. Once a 
star the money and all other happy con- 
veniences become his property. 

“T believe a similar rule applies to 
doctors and lawyers and all lines of en- 
deavor. I am of the belief that a capi- 
talist is merely a successful laborer. 

“When I want any particular service 
done for me, I seek the specialist. I 
would try to avoid going to the most 
expert chiropodist to have my tonsils re- 
moved—not that a first rate specialist 
on feet wouldn’t know something about 
tonsils—in fact, I believe an ambitious 
chiropodist might work his way up to 
a throat man, but I insist on going to 
the man who is a recognized authority 
on that particular service which I re- 
quire.” 

+ fe oe 
Cc. L. U. EXAMS 

The next examinations for the C. L. 
U. degree held by the American Col- 
lege of Life Underwriters will be on 
June 20, 21 and 22. 





ATLANTIC LIFE IN ILLINOIS 


The Atlantic Life of Richmond has 
been licensed to write business in 
Illinois. 








TO BROKERS 


GUARANTEED INCOME 
POLICY in any amounts 
without medical examination 
—worth your while to inquire. 


For Particulars Phone 


CANADA LIFE ASSURANCE 








COMPANY 
H. W. JONES, Mar. 


110 William Street 
New York City 
Beekman 5058-6691 











PERCY N. SARGENT DEAD 
Percy N. Sargent, 45, assistant mar: 
ager of Detroit branch Standard Acc- 
dent, and whose life has been devoted to 
special insurance sales work, died it 
Coral Gables, Florida, May 20. 











A 


size. 


degree of its service. 
its service broadens. 


34 Nassau Street. 


DAVID F. HOUSTON 
President 





“In This Way We Measure” 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEw YORK, the “first American Com- 
pany,” has measured. its success by the scope, manner and 
In such a way it is measuring now as 


_ Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double | 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 


success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 
of New York 




























New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 
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Ready 


“You're welcome. And it’s the 
finest water in the world. Ive 
been drinking it for 50 years.” 


LEAR, cold water from an old-fashioned well looks 

mighty tempting ona hotday. One might naturally 
_ think that it the.owner of the well drinks the watzr 
it must be pure. But the fact that he has drunk the 
water without apparent harm does not prove that the 
Water is pure. 


Science has discovered that a few individuals have been 
able to drink water more or less polluted with typhoid 
germs without contracting typhoid fever. But it isnever 
sife for anyone to take immunity for granted. 


Typhoid fever is a filth disease. It usually kills one out 
of every ten persons who have it. Until authorities re- 
sponsible for the purity of drinking water, milk and other 
oods in cities and towns learned how to guard against 
typhoid, outbreaks of this disease scourged the country 
year aiter year. ; 


There were no great typhoid scourges last year in the 
nited States, yet approximately 65,000 persons were 
stricken needlessly with typhoid fever and 6,500 died. 


Those who recover from typhoid fever are left in such 
Physical condition that for about three years after an 
attack the deathrate of such persons is twice the normal 
tate for the same ages. 


Wherever cities protect their supply of drinking water from 
sewage or purify their water by chlorination the death- 
rate from typhoid drops. A marked reduction also takes 
place in communities where milk and food supplies are 
carefully protected and food handlers thoroughly inspected. 
But until this protection: is general in cities, towns and vil- 
lages and in country districts as well, typhoid inoculation 
is vitally necessary. 


METROPOLITAN LIFE INSURANCE COMPANY -: 








F 


Why risk typhoid fever : 


when it can be prevented? 


The story of inoculation which prevents typhoid fever is 
a brilliant page in the history of the many triumphs of 
science over disease. 


During the Spanish-American War, 281,000 of our men 
went into ser ice. One out of every twelve contracted 
typhoid. In the World War there were 4,000,000 
American soldiers, nearly all inoculated against typhoid. 
Although many of them were sent to typhoid-infected 
areas, only one out of every 3,'700 had typhoid. 


While typhoid fever frequently comes from drinking pol- 
luted water, it also comes from infected milk and various 
other contaminated foods, and from unsuspected “typhoid- 
carriers’"—a few individuals who have recovered from 
the disease but who continue to carry the germs When 
typhoid-carriers are employed as helpers in households, 
hotels or restaurants there is great danger that they will 
cause infection among those they serve. 


Inoculations against typhoid fever are extremely simple 
and leave no scar. They protect from two to five years, 
Why take chances? Be prepared for your motor, ‘camp- 
ing and hiking trips this year. Go to your doctor for 
the protection he can give. 


Inoculation against typhoid is not the same as inoculation 
which prevents diphtheria or vaccination against smallpox. All 
three are necessary health protections at home and especially 
when traveling. 

The Metropolitan will be glad to mail, without cost, its book- 
let, “The Conquest of Typhoid Fever,” to anyone who requests 
it. Address Booklet Department, 6 EU-9, Metropolitan Life 


Insurance Company, New York, N. Y. 
NEW YORK 


Biggest in the World, More Assets, More Policyholders, More Insurance in force, More new Insurance each year 
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Hobson Now Heads 
Canadian Officers Ass’n 


R. M. HUESTIS HON. SECRETARY 





J. O. Gallow Re-Elected Secretary- 
Treasurer; Some of Speakers At 
Meeting 





The Canadian Association of Life 
Agency Officers elected new officers at 
its tenth annual meeting which was held 
recently at the Chateau Laurier, Ottawa. 
Fred W. Hobson, assistant superintend- 
ent of agencies of the Imperial Life, was 
elected to the chairmanship of the asso- 
ciation and R. M. Huestis, superintend- 
ent of agencies of the National Life, was 
elected honorary  secretary-treasurer. 
Additional members of the executive: 
committee elected were as follows: E. J. 
S. Brown, superintendent of agencies, 
Crown Life; J. W. Glenwright, managing 
director Commercial Life; Wilfrid Car- 
lisle, superintendent of agencies, Mutual 
Life of Canada; C. D. Devlin, superin- 
tendent of agencies, Confederation Life, 
and Penny, superintendent of 
agencies for Canada, Sun Life. J. O. 
Gallow, agency secretary, Imperial Life, 
was re-elected secretary-treasurer of the 
organization. 

G. D. Finlayson, superintendent of in- 
surance for Canada; John Marshall Hol- 
combe, Jr., of the Hartford Research 
Bureau; A. N. Mitchell, Canada Life; F. 
W. Hobson, Imperial Life, spoke at the 
meeting and among others were the fol- 
lowing: J. W. Simpson, Sun Life; Henry 
E. North, Metropolitan Life; Alexander 
MacKenzie, Manufacturers Life. 


NEW NEWARK BRANCH OFFICE 








Atlantic Life Establish Headquarters in 
Essex Building; A. O. Kiefer Made 
Manager Northern New Jersey 
Andrew O. Kiefer has been appointed 
general manager for northern New Jer- 
sey for the Atlantic Life, with head- 
quarters in the Essex building, Newark. 
Mr. Kiefer, who has been in the insur- 
ance business for about three years is 
planning an extensive ‘agency system 

throughout his territory. 

He plans to appoint district agents in 
the various counties who will in turn 
appoint agents covering every important 
town and city in each county. He also 
plans a course of research review which 
will be in the form of an educational 
course which will be of benefit to the 
untrained men. In addition, field man- 
agers from the home office will from 
time to time give talks in the various 
branch offices in the state as well as in 
the Newark office. 

Mr. Kiefer announced this week the 
appointment of George F. Bruton as dis- 
trict agent at Asbury Park. Mr. Bruton 
has been in the life insurance field for 
a number of years and is well qualified 
for the new position to which he has 
just been appointed. 





COBURN HEADS ACTUARIES 





Again Elected President of American 
Institute of Actuaries at 
Chicago Meeting 
Arthur Coburn of the North Ameri- 
can Reassurance was re-elected presi- 
dent of the American Institute of Actua- 
ries at its annual meeting in Chicago 

last week. 

Other officers elected were: Thomas 
Ashley Phillips, Minnesota Mutual Life, 
vice-president; Wilbur Moore Johnson, 
Central Life of Illinois, treasurer; and 
Elgin George Fassel, Northwestern Mu- 
tual, secretary. 

Harold Curjel of the Illinois Life was 
elected librarian and James Strode Els- 
ton of the Travelers, was elected editor 
of “The Record,” the institute’s journal. 
H. H. Jackson of the National of Ver- 
mont and Robertson G. Hunter of the 
Equitable Life of Iowa were elected to 
the board of trustees for two years and 
Victor R. Smith, Confederation Life of 
Canada was elected for one year. 


GUERTIN JERSEY ACTUARY 





Connecticut Mutual Man To Be Associ- 
ate of Bruce Shepherd in State 
Insurance Department 
Alfred N. Guertin, of the actuarial de- 
partment of the Connecticut Mutual Life, 
has been appointed chief assistant actu- 
ary of the Department of Banking and 
Insurance of New Jersey, effective July 1. 

Born in Hartford March 11, 1900, Mr. 
Guertin studied at Hartford Public High 
School, after which he attended Trinity 
College, Hartford, graduating with the 
class of 1922. Immediately upon gradu- 
ation, he entered the actuarial depart- 
ment of the Connecticut Mutual. 

Mr. Guertin is a member of the Actu- 
aries’ Club, of Hartford, and is an as- 
sociate of the Actuarial Society of Am- 
erica. He stood at the head of the list 
in the civil service examination for the 
post, in which he will be associated with 
Bruce N. Shepherd, actuary of the New 
Jersey department. 





HANCOCK ENTERS DELAWARE 
With the opening up of business in 
Delaware, the John Hancock Mutual 
Life of Boston is now licensed in thirty- 
seven states and with the addition of 
two score of offices since January 1, the 











Secretary - Stenographer 


Prominent life insurance man desires to employ a competent woman, high 
school or college graduate, who has some knowledge of bookkeeping. Please 
reply in own handwriting, giving exact educational training, exact business ex- 
perience, age, references, religion and salary expected. 

Box 1117 
THE EASTERN UNDERWRITER 


110 Fulton Street, New York 








company is now represented by nearly 
350 offices. 

Business in Delaware will be begun 
through a district agency in Wilming- 
ton, the new office opening on June 
24 with Albert J. Burke, formerly an 
assistant district manager at Trenton, 
N. J., in charge of the new office as dis- 
trict manager. Mr. Burke has been 
with the company since 1918 and re- 
ceived his early training at Philadelphia, 
District No. 4. 





A refund of $1,045,000 to the Mutual 
Life of New York has been made by 
the Board of Internal Revenue on ac- 
count of over-assessment of income tax 


for 1926-27. 


———___| 


TO LEAVE THE ADVOCATE 





E. T. Johnson Leaves Insurance Work to 
Enter College; Made Many Friends 
as Reporter 


Edward T. Johnson, who has been on 
the editorial staff of the “Insurance Ad- 
vocate” for about a year has resigned, 
effective Saturday, June 29. During his 
connection with the paper he has been 
covering Newark and New York and has 
made a number of friends among the in- 
surance fraternity. He proposes to en- 
ter the University of Virginia in the 
Fall and take up a course of arts and 
science. 











Life 
Accident - Health 
Group 








New Ideas 
New Selling Helps- 


The Missouri State Life is Constantly Seeking 
New Ways to Help Its Men in the Field 


Training is essential; sales facts and litera- 
ture are necessary, and publicity is a valu- 
able asset—but the man who, in addition to 
all of these, has a real policy to sell, a real 
idea to present, is the man who finds both 


pleasure and profit in his work. 


we addition to practical helps through our Educational, Sales Research and 
Publicity Departments, we are constantly giving our men ne policies, new 
types of insurance, new selling ideas. 


MISSOURI STATE LIFE 


INSURANCE COMPANY 


Hillsman Taylor, President 


Sales helps that really help. 


Besides several new policies, we offer all 
of the regular standard forms—more than 
fifty different types. 


Men of high character and ability are offered 
a real future with the Missouri State Life— 


The Progressive Company 


Home Office: St. Louis 





Name 


Missouri State Life Insurance Co. 
St. Louis 


Send me your Agency proposal 





Address 
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ers & DeLong Hosts 
At Agency’s Playday 


OUTING AT BEAR MOUNTAIN 





Baseball Game Feature of Day; Central 
Office Victors; About Eighty 
Guests Present 





The signing up of prospects was en- 
tirely forgotten last Friday by the mem- 
bers of the agency staff of Beers & De- 
Long, New York agency, Mutual Bene- 
fit Life, the occasion being the annual 
outing of the agency to Bear Mountain. 
More than eighty members of the staff 
from the home and central office, West- 
chester and Brooklyn division boarded 
the steamboat “Peter Stuyvesant” of 
the Hudson River Day Line at forty- 
second street and enjoyed the sights of 
the majestic Hudson River. Arriving 
shortly before one o’clock the party ad- 
journed to a private dining room which 
had been set aside in the Bear Moun- 
tain Inn where luncheon was served. 

During the course of the luncheon 
C. E. DeLong presented to J. M. Van- 
derbilt, manager of the baseball team 
of the home office a large silver cup 
which the team had won last year. Mr. 
Vanderbilt accepted the cup on behalf 
of the team with a remark that he 
hoped that it would remain for another 
year at the home office. 

After luncheon: the entire party was 
photographed and then the baseball 
teams from the home and central office 
took to the field for practice. While 
they were practicing dark clouds began 
to gather and a few minutes later rain 
began to fall and it looked as if the 
feature of the day would have to be 
called off, but after a few minutes’ wait, 
the rain ceased and the boys began to 
fight it out. 

Many Hits and Errors 

The rivalry between the two teams 
has been keen ever since the central 
team lost last year and everybody 
played good, bad and indifferent ball. 
Errors and hits were galore and C. B. 
Hartfield when not umpiring ball games 
is manager of the Westchester division 
of the agency, gave up counting errors 
and hits but like all good umpires stuck 
steadily to his decisions. There were 
but two casualties, first, the central of- 
fice team won by a score of 18 to 7 
and was awarded the cup and the other 
was when Clyde Mattison of the home 
office team tried to stop a fast one from 
the pitcher’s box with his neck. The 
Test of the afternoon and evening was 
spent by the central office team of which 
A. G. Correll is manager, in giving 
points io the home office boys as to 
how to play baseball and advising them 
where they could buy books on the na- 
tional game. The party arrived in New 
York shortly after nine o’clock vowing 
that it was the best outing ever held 
by the Beers & DeLong agency. 

Through a coincident, Harry Everts 
Morrow who was for twenty years con- 
nected with the Mutual Benefit Life, but 

or the past two years associate general 
agent the J. Elliott Hall Agency, 

enn Mutual Life, was aboard the boat. 
€ was accompanied by Mrs. Morrow 
and to: « the day off celebrating their 
twenty-ninth wedding anniversary. 


NOW WRITING GROUP ACCIDENT 


ee John Hancock Mutual Life is now 
Titing group sickness and accident in- 


surance in addition to its group life in- 
Surance. 
eee 


Judea Convention 
(Continued from Page 6) 


individual producers to close the third 
year with an additional $12,000,000 pro- 
duction record. He predicted a big fu- 
ture for the Victory Club and listed in 
the following order the qualifications for 
membership in it. 

1. Any man or woman in any state 
is eligible for membership. 2. Prizes 
may be offered by the club to any one 
who exceeds the minimum qualifications, 
such prizes to come under the New York 
insurance department limitation require- 
ments. 
be president, 
and treasurer. 
monthly. 

As special functions the club will hold 
an annual convention with the approval 
of the agency department of the com- 
pany. Mr. Yarin added that a Victory 
Club magazine devoted to its activities 
would be published. In closing he called 
upon the agents and general agents of 
the Judea to perpetuate the organization 
of the Victory Club and “carry on” with 
it. 

The surprise of the evening came 
when Ben Paris of the Madison Square 
agency of the company turned in an ap- 
plication for $100,000 of insurance, the 
first man to qualify for the 1930 conven- 
iton. 

The list of those present include the 


vice-president, secretary 
Meetings will be held 


following officers, directors, delegates 
and guests: 
Jacob S. Strahl, president; Samuel Mason, 


vice-president, and Mrs. Mason; Jacob Ish- 
Kishor, secretary; Max Fanwick, treasurer, and 
Mrs. Fanwick; Col. Francis R. Stoddard, gen- 
eral counsel, and Mrs. Stoddard; Professor S. 
B. Ackerman, educational adviser. Directors 
were: Ben F. Levis, Jacob Alson and Mrs. Al- 
son; Irving Rosenzweig, Dr. J. M. Rosenthal 
and Mrs. Rosenthal, Maurice Gusman and Mrs. 
Gusman; Medical Director Isaac Sossnitz, As- 
sociate Medical Director Dr. Solomon Bauch 
and Mrs. Bauch. Also V. W. Williamson, 
special assistant, agency department, and Mrs. 
Williamson; Harry Yarin, assistant superintend- 
ent of agencies, and Mrs. Yarin. 

Among the delegates and guests were: Mr. 
and Mrs. B. Abrahams, Benjamin Altman, Wil- 
liam Alson, Philip Allen, Miriam Allen, Ben- 
jamin Blumenfeld, Julius J. Blumenfeld, Mr. 
and Mrs. H. Bloomgarden, Mr. and Mrs. Philip 
Bleier, Mr. and Mrs. Isaac Carmel, P. Charnak, 
Max Caplow, Mr. and Mrs. Gustave Danzer, 
H. Donowitz, A. Donner, Louis Epstein, A. 
Ferber, Miss Grace Fanwick, Samuel Friedman, 
Leon Fine, Samuel Weinstein, Mr. and Mrs. 
Bernard Werbelovsky, Mr. and Mrs. Moe Wer- 
belovsky, Miss Irene Werbelovsky, J. Braun- 
stein, Mr. and Mrs. Jacob Golden, Miss Mae 
Gober, Mr. and Mrs. Saul Gladstone, Miss Y. 
Gumanow, Isidore Gluskin, Norman A. Grib- 
bons, Mrs. S. Gribbons, Jacques Goldstein, Miss 
Rose Gebrowitz, David Goldstein, Ephraim Ish- 
Kishor, Mr. and Mrs. Benjamin Levine, Mr. 
and Mrs. Harry Levy, Mr. and Mrs. Samuel 
Lonschein, Isidore Lieberman, Mf. and Mrs. 
Philip Levine, Mrs. A. Levine, Mr. and Mrs. 
Moses Littwin, Mr. and Mrs. Samuel Lenter, 
Miss Emily Suffin. 

Also O. Moses, Mr. and Mrs. Oscar Nelson, 
Mr. and Mrs. Ben Paris, Samuel E. Patilive, 
M. Rosenblatt, Edward J. Silverberg, Miss M. 
Silver, Mr. and Mrs. Samuel Spiwack, David 
Sugarman, Hyman Strongin, Mr. and Mrs. Wil- 
liam Schwartzbarth, Mr. and Mrs. Samuel Sha- 
piro. 





CASHIERS HEAR HUEBNER 
Dr. S. S. Huebner, of the Wharton 
School, addressed the Cashiers’ Associ- 
ation of Philadelphia on “The Insurance 
Service of Organized Exchange Mar- 

kets” at its regular monthly dinner. 


3. The officers of the club will - 





Provident “Mutual 
Life Insurance Company of Philadelphia 


Founded 1865 

















confidence and esteem than the 


A HAPPY CHOICE 


In considering a life insurance career, one may be somewhat in doubt as to which 
company to choose. As a man looks carefully over the life insurance field, he 
sees a number of institutions with which any agent might feel proud to be asso- 
ciated, but we do not believe that he can find a company more worthy of his 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quarters of Insurance in Force 











The 
Berkshire’s 
“PREFERRED LIFE”’ 


50% Commission and your renewals 
guaranteed. Illustratiens on request. 


5. SAMUEL WOLFSON, Gen’i. Agent 
BERKSHIRE LIFE INSURANCE COMPANY 
Suite: 1503—225 West 34th St., N. Y. 


’*Phones PENnsylvania 6878-6879 











J. N. WILLIS DEAD 
Joseph N. Willis, manager at Cleve- 
land, Ohio, for the Sun Life of Mon- 
treal, died suddenly of a heart attack 
recently at Virginia Beach, Va., where 
he was taking a rest from work. He 
went to Cleveland two years ago to 
take charge of the Sun Life’s office 
there. Previously he was with the Neil 
D. Sill’s agency of the Sun Life, at 
Richmond, being one of its leading pro- 

ducers for several years. ' 





HAlent, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 
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FORGING AHEAD 
GAINS FOR 1928 
Increase in Paid - for Business 


over 1927 . ‘ 20.38% 


Increase in Gain in Insurance 
in Force over 1927 42.21% 


Gain in Total Insurance in 
Force . . a 7.8% 


ANOTHER BIG YEAR AHEAD 
Manhattan Life Insurance Company 


Madison Ave. at 60th Street 


New York, N. Y. 
Founded 1850 


Thomas E. Lovejoy, President 




















GUARDIAN LIFE 


pe 





Established 1860 Under the Laws of the State of New York 


i ee 





17-23 John Street, 
CORtlandt 8300. 


New York 





MANAGERS 


INSURANCE CO. 


OF 
AMERICA 





Home Office, 50 Union Square, New York City 





Uptown 


420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 
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Lawrence Priddy Gets 
Doctorate From V. P. I. 


MOST DISTINGUISHED ALUMNUS 


D.C.S. Dagres Citation Tells of Many 
Years’ Activity For College; Headed 
Alumni Association 


An honorary doctor’s degree was con- 
ferred on Lawrence Priddy, of New 
York, last week by his alma mater, the 
Virginia Polytechnic Institute, the in- 
stitution having conferred only one oth- 
er degree in its history and that on a 
former president who was _ president 
emeritus for many years. This unusual 
honor is partly the result of Mr. Priddy’s 
many years of devotion to V. P. I., from 
which he was graduated in 1897, and 
thirty years of activity in. the interest 
of the institution which have tangible 
evidence in two buildings on the campus 
which were erected and given to the in- 
stitute through Mr. Priddy’s efforts. It 
has frequently been said that Mr. Prid- 
dy had done more for V. P. I. than any 
other alumnus, was its most distinguished 
graduate and had made the most sacri- 
fices for his alma mater. He has been 
president of the alumni association for 
three terms. A year ago Mr. Priddy 
was elected an honorary member of the 
scientific honor fraternity, Phi Kappa 
Phi. 

When Mr. Priddy was a junior he 
started a movement for the erection of a 
Y. M. C. A. building and after his grad- 
uation he. devoted: his entire time- for 
two years to raising funds for this pur- 
pose and in 1899 the building was com- 
pleted—the first campus building to come 
as a gift to the institution. An inter- 
esting circumstance is that Mr. Priddy 
had been awarded a scholarship in the 
Harvard Law School but gave, this up 
to undertake the raising of funds for 
the Y. M. C. A. building. In 1922 Mr. 
Priddy started a campaign for the erec- 
tion of a building in memory of alumni 
who served in the World War and due 
largely to his personal efforts the mag- 
nificent Memorial Hall was erected. This 
is one of the finest ‘educational build- 
ings of the Kind in the country. It 
contains one of: the best equipped col- 
lege gymnasiums on any campus, and 
is also a social center and dormitory as 
well. 

Part of the citation for the honorary 
degree of Doctor of Commercial Sci- 
ence reads as follows: 

“In 1900 he accepted a position with 
the New York Life Insurance. Co. at 
Richmond, but at the end of one year 
he was moved to New York City. His 
work there was so successful that he 
was. appointed agency director for Mary- 
land and the District of Columbia. Two 
years later he was transferred to a simi- 
lar position in New York City, where 
he has since been located continuously. 
For more than twenty years he has been 
among the ten largest producers of life 
insurance in the world, and in one year 
he held first place, by virtue of which 
he was elected president of the leading 
agency organization. 

“His constantly active interest in 
everything pertaining to life insurance 
and his unusual efficiency have brought 
him various positions of honor and re- 
sponsibility. He has served as president 
of the Life Underwriters’ Association of 
New York, as first vice-president of the 
National Association of Life Underwrit- 
ers for two years, and later as president 
of the same organization, the latter mak- 
ing him a director for life. He has rep- 
resented the Life Insurance Fraternity 
on numerous important committees, ap- 
pearing as such before the Legisature 
of the State of New York and the Con- 
gress of the United States. He is a pa- 
tron of the American Museum of Na- 
tural History, the Metropolitan Museum 
of Art, and the National Geographic So- 
ciety. He is a member of the Chamber 
of Commerce of the State of New York, 
the Southern Society of New York, the 
Bankers Club, of America and various 


G. C. Wuerth Welcomed 
By N. Y. General Agents 


AT McWILLIAM M & HYDE LUNCH 


New Associate General Agent of Penn 
Mutual Honored in New 
Connection 


Gustav C. Wuerth, who was recently 
appointed an associate general agent of 
the Penn Mutual with McWilliam & 
Hyde atthe Advertising Club Monday. 
Many of the prominent general agents 
of the city were present. 

Congratulatory speeches were made 
by George Kutchner, president of the 
Northwestern Mutual Agents Associa- 
tion of New York City, of which Mr. 
Wuerth was vice-president; J: Elliott 
Hall, general agent for the Penn Mu- 
tual in New York City; Vincent B. 
Coffin, educational director of the com- 
pany; Hugh D. Hart, vice-president of 
the company; J. C. McNamara, manager 
for the Guardian Life in New York, and 
Julian Myrick, general agent for the 
Mutual Life. 

Among those present were J. P. Gra- 
ham, Jr., general agent for the Aetna 
Life; Russell Simons, general agent for 
the Home Life; Clancy Connell, general 
agent for the Provident Mutual; Leon 
Gilbert Simon of the Equitable Society; 
Ralph Engelsman, general agent for the 
Penn Mutual; W. T. Colborn, Jr., man- 
ager, J. A. ee Agency of the 
Penn Mutual in New York; Willis J. 
Blackwell, the McWilliam & Hyde 
Agency; Frank Pennell, general agent, 
the State Mutual Life; A. P. Woodward, 
general agent for the Connecticut Gen- 
eral; Harry Everts Morrow, associate 
general agent, the Penn Mutual; Harry 
Gardiner, general agent, the John Han- 
cock Mutual Life; Mervin Lane, who is 
becoming general agent for the Home 
Life; Graham C. Wells, general agent 
for the Provident Mutual; Wm. F. Roo- 
ney and H. R. Vermilye, general agents 
the Penn Mutual; W. R. Collins, man- 
ager, the Travelers; Joseph A. Ecken- 
rode, general agent of the Penn Mutual; 
Alexander E. Patterson, general agent 
for the Penn Mutual Life in Chicago, 
and Joseph M. Goulden, J. A. Goulden 
& Son, general agents, the Penn Mu- 
tual. 

Mr. Wuerth is the retiring president 
of the kife Underwriters’ Association of 
New York. 








philanthropic and educational organiza- 
tions. 

“He has served for three annual terms 
as president of the General Alumni As- 
sociation of the Virginia Polytechnic In- 
stitute. In 1922 he inaugurated a move- 
ment for the erection of a memorial to 
our- alumni who served in the World 
War, and since then, in addition to gen- 
erous contributions from his own person- 
al funds, he has devoted about one-half 
of his -time to the campaign for funds, 
the plans, construction and equipment of 

«this magnificent building, which is of 
inestimable value to our student life. 
The provision of this Memorial Hall 
constitutes the second building gift to 
this college, both due to his vision and 
untiring labor. Asa result, a new stand- 
ard of building construction has been set 
for the campus, and impetus has been 
given for an extensive building program. 
Even more important and far-reaching 
than this has been the development 
among our alumni of an attitude of help- 
fulness irl the affairs of the institution. 

“His honorable and extraordinarily suc- 
cessful business career, his productive 
activity in civic and commercial entléav- 
ors, and his remarkable devotion and 
unsurpassed service to his alma mater, 
combine to make him a most outstand- 
ing alumnus, 
nition.” 





Wells R. Bill, purchasing agent for 
the Phoenix Mutual Life, addressed the 
National Association of 
Agents in Buffalo this week. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 





Nylic Public Service 


q Life Insurance is “‘public service.” 


It helps individuals to save and insures their 
life values against loss by death or by total 
and permanent disability. 


In order to earn interest on the policyholders’ 
savings, it loans money to home owners, to 
railroads, to owners of city buildings, to 
public utility companies, to the United States 
government, and to states, counties and munic- 
ipalities. 


Probably no other institution serves our people 
singly and collectively, both as private indi- 
viduals and citizens, in so many vital ways. 


gq 


A company’s usefulness to the community is, 
therefore, largely measured by the number of 
people protected, the amount of insurance in 
force and the amount of its invested assets. 


q 


As of January 1, 1929, the 
New York Life had about 
2 Million policy-holders 
Insured for over 
634 Billions. 


Its assets amounted to 
over 144 Billion 
Dollars. 


NEW HOME OFFICE BUILDING 


NEW YORK LIFE INSURANCE 
COMPANY 


51 Madison Avenue, Madison Square, 
New York, N. Y. 
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CCASIONALLY you will find a prospect on life insurance for the benefit of his mother. 

who has an elderly mother dependent upon Yet the cost of the new Travelers Pure Protec- 
him for support. If he should die, she would tion policy is so low that he easily could afford 
be left in an embarrassing position. to buy $5,000 or $10,000 on this form, which 

If he is also supporting a wife and family, could be used to buy an annuity for her in case 
it is likely that he cannot afford to spend much of his death. 


tHE FRAVELEERS 


THE TRAVELERS INSURANCE COMPANY THE TRAVELERS INDEMNITY COMPANY ‘THE TRAVELERS FIRE INSURANCE COMPANY 


LIFE L. F. BUTLER, PRESIDENT FIRE 


ACCIDENT Hartford, Connecticut WINDSTORM 
LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARINE 
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INSURANCE ANID THE 
LABOR PARTY 

The insurance community, especially 

that part of it with British affiliations, 
is following with interest the develop- 
ments in connection with the formation 
of the new Labor Government and ways 


BRITISH 


in which it may have an insurance bear- 
ing. The Labor Party will now have 
to deal with the bill drafted by the 
Clausen Committee, to amend the As- 
surance Companies’ Act of 1909. The 
Labor Party included in its political pro- 
gram the of insurance, 
and there are still to be heard agitations 
in favor of compulsory insurance of mo- 
tor car third-party and 
Compensation liabilities. 


nationalization 


Workmen’s 


As a corollary that insurance compa- 
nies are the servants of the public, it is 
perhaps to be expected that insurance 
should be subjected to a fair- share of 
governmental control and _ supervision, 
says the Liverpool “Journal of Com- 
merce,” commenting on the situation. It 
is, however, worthy of comment that so 
well have the British offices kept faith 
with the community during the past six- 
ty years, only two Acts of Parliament, 
in 1871 and 1909, have been found neces- 
sary within that period for the regula- 
tion of the business in its public deal- 
ings. 

The present bill, embodying the rec- 
ommendations of the Clausen Commit- 
tee, will doubtless be welcomed by the 
insurance profession, says this paper, as 
tending to clarify doubtful points, and 
strengthen the safeguards which at pres- 
ent exist in the public interest. 

If the recommendations of the com- 
mittee be adopted, all classes of insur- 
ance willl be brought within the scope 
of the act; the funds of the companies 
will be divided into two distinct groups, 
one for the more permanent forms of in- 
surance such as life and annuities, the 
other for short term contracts such as 
fire and personal accident. By stipulat- 
ing that all companies shall end their 
financial year on the 3lst of December, 
and that certain details be uniformly 
published in the accounts, earlier and 
in some cases more lucid information 
will be publicly available. Provision is 
also included in the bill for the more 
effectual protection of life policyholders 
in the event of the insolvency of a com- 
posite office. 

While the nationalization of insurance 
has apparently in recent weeks been 
dropped out of the Labor Party’s polit- 
ical program, one reads in the propa- 


ganda booklet, entitled “Labor and the 
Nation,” that industrial life insurance is 
mentioned as one of the systems, “the 
ownership of which should be vested in 
the nation and be administered by au- 
thorities acting on the nation’s behalf.” 

Advocates of this doctrine give as onc 
of the main reasons for their contention 
the modern, increasing growth of com- 
pulsory state insurance for wage-earners, 
in the form of health and unemployment 
insurance, compensation for injury while 
at work, and provision for old-age pen- 
sions. A scheme of nationalization, it is 
averred, might be expected still further 


to benefit the wage-earner by the state 


assuming responsibility for the entire in- 
surance requirements of the 
from birth to death. 


workers 





William B. Goodwin, of the investment 
house of Beach & Goodwin, Hartford, 
who has many insurance connections in 
that city, is a student of New England 
history and is much interested in pre- 
serving the historical landmarks of Con- 
necticut especially. Recently he pur- 
chased the old Captain Elisha Hart place 
at Saybrook. For many years the old 
house had been used as a garage and 
was falling into decay. It was built in 
1736 by Samuel Willard and was pur- 
chased a few years later by Rev. Wil- 
liam Hart, pastor of the Saybrook 
church. Captain Elisha Hart was his 
sou. The old building has housed many 
distinguished guests of Revolutionary 
days and after the War of 1812. Mr 
Goodwin will have the building removed 
to Saybrook Point near the site of the 
old forts. 

* * & 


Lloyd T. Binford, president of the Co- 
lumbian Mutual Life of Memphis, was 
guest of honor at a banquet in Memphis 
recently given by the Memphis Life 
Underwriters Association and attended 
by many financiers and business men as 
well as those identified with the insur- 
ance business. Frank N. Julian of Bir- 
mingham, for nine years insurance com- 
missioner of Alabama was one of the 
speakers and another was Colonel Ed- 
ward J. McCormack, vice-president of 
the National Association of Life Under- 
writers. Mr. Binford has had a long and 
active career as a life underwriter, hav- 
ing been identified either as agent or 
manager with the Eauitable Society of 
New York, the New York Life and The 
Prudential. In 1911 he became _ vice- 
president and director general of the Co- 
lumbian Woodmen and then president of 
the Columbian Mutual Life from 1916 to 
the present time. He is a director or 
officer of many organizations and asso- 
ciations in his city and state. 

* * * 


Mrs. H. H. Armstrong, wife of the vice- 
president of the Travelers, has been re- 


elected president of the Hartford Junior 
League. 
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WILLIAM LESLIE 


LAWRENCE PRIDDY 








William Leslie, who resigns as gen- 
eral manager of the National Council on 
Compensation Insurance, effective Au- 
gust 1 to become executive vice-presi- 
dent of the Associated Indemnity Corp., 
of California, will be in conference in 
New York City next week with C. W. 
Fellows, president of the Associated 
group, who is coming on from the Coast 
to consider the further expansion of the 
group into eastern territory. Mr. Leslie, 
who is recognized as an authority on 
compensation insurance. will not only 
direct the affairs of the Associated In- 
demnity but will be treasurer of the As- 
sociated Fire & Marine and secretary- 
treasurer of the Associated Insurance 
Fund, Inc., the holding corporation for 
the Associated Companies. He will also 
be a director of both insurance compa- 
nies. He is a graduate and a former 
member of the faculty of the University 
of California. He was associated early 
in his career with Mr. Fellows when 
they were both in the California State 
Compensation Insurance Fund. Later he 
was a consulting actuary in San Fran- 
cisco and was retained by the state 
board of control and by the city: and 
county of San Francisco in connection 
with employes’ pensions systems. Com- 
ing to New York City he served three 
years as compensation actuary in the 
New York insurance department and 
then joined forces with the National 
Council where he has had a creditable 
administration. He is also a past presi- 
dent of the Casualty Actuarial Society. 

* 


Charles L. Tyner, chairman of the 
board of the Home of New York fleet 
of fire companies, recently joined the 
famous “Hole-in-One” Club of golfers. 
Playing at the Essex County Country 
Club, Mr. Tyner made the sixth hole 
on the East Course with one drive, the 
ball covering 170 yards. His partner 
was Edwin A. Bayles, a director of the 
Home, and others in the- foursome were 
D. Albee and Charles Tenbroeck. 

* * x 


George E. Lackey, Oklahoma City 
general agent for the Massachusetts 
Mutual, and George Summy, Oklahoma 
state general agent for the Phoenix 
Mutual Life, have been installed -as 
trustees of the Lions Club there. Mr. 
Lackey is chairman of the Million Dol- 
lar Round Table, and is a former vice- 
president of the National Association. 
Both he and Mr. Summy are past presi- 
dents of the Oklahoma Association of 
Life Underwriters. 


Lawrence Priddy of New York 
the unusual distinction this week of 
ceiving an honorary degree, Doctor 
Commercial Science, from his alma m 
ter, Virginia Polytechnic Institute. f 
thirty years a representative of the M4 
York Life, he achieved the highest h 
ors in his business career, having b 
elected president of the National As 
ciation of Life Underwriters, havinghe 
for years previous one of the leaders 
National Association affairs and a 
having been president of the Life l 
derwriters’ Association of New Y 
City. As an agent he has for ye 
been one of the leading producer! 
the country, being one of the fewl 
insurance agents who have access to! 
private offices of some of the finan 
leaders in New York. Mr. Priddy is 
terms of close personal friendship \ 
many bank and corporation execttl 
whose names are household words. 

a ae 


Hansen McNamara, one of the I 
ing producers for the Atlanta agent 
the Mutual Life of New York, sto# 
over in Richmond for a day or two 
week to visit his twin brother, Rie 
McNamara, cashier for the Rich 
agency of that company. He was§ 
route home from Detroit where le 
tended the convention of the Sl 
Field Club of the Mutual Life. 
two brothers are the image o ° 
other and it is practically impossit 
distinguish them apart. Mr. Mc\a 
was cashier for the Savannah ofite 
the Mutual Life before entering »™ 
tion work. He and his brother ma" 
sisters of that city who also rest 
each other, although not twins. 

: x Ox 


* 

W. B. Snowden, manager % 
health & accident department of the 
cific Mutual Life in New York Git! 
manager for the life department - 
Jersey with headquarters at New! 
a nephew of the Rt. Hon. Philip ™ 
den, who has been appointed Chant 
of the Exchequer by Prime Mi 
Ramsay MacDonald in forming his 
inet under the new Labor Govern 
Philip Snowden started as 2 se 
the Post Office and later beci™ 
journalist. He was also in dema” 
a lecturer and eventually went i! ; 
tics. Mrs. Snowden is a'so a !e 
of note. : 

Vice-President Jim G. Ferguso ¢ 
Continental Life of St. Louts, 
business trip through the South. 
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Trust Company Rescues Girl From 
: Lothario 
It isn’t as easy nowadays for adven- 
turers and fortune grabbers to wed heir- 
esses as it once was. Reason: the trust 
company.” ; 
‘Thad been hearing the lawyers kick 
because the trust companies are helping 
cients draw wills and handle other af- 
fairs formerly discussed in law offices 
and for which a fee or retainer was paid 
the lawyer, but the extent to which the 
trust companies go in giving “service” I 
did not know until I heard W. E. Rob- 
ets make a talk. Roberts was formerly 
wih the Bank of Commerce in New 
York, and now is with the Guaranty 
Trust Co. He was answering questions 
-and I] never met a man more at ease 
ian interrogation joust—at the Beers 
& De Long agency convention (Mutual 
Benefit), New York. Here is one of the 
stories Roberts told: 

The roommate of the daughter of a 
wealthy client of the bank was from 
Texas and the New York girl decided 
to visit her. While in Texas she fell in 
lve with a young man who represented 
himself to be the son of an oil mil- 
lonaire, and they became engaged. The 
lather was skeptical and consulted his 
ttust company, the Bank of Commerce. 
Inquiry by a Texas correspondent of the 
bank disclosed that the man was a 
fakir. Result: Engagement canceled. 
Score another for the trust compa- 
nies, 

* *& 


The Rothstein Biography 


So far as I know the only biography 
ofan insurance agent ever published in 


form is “In the Reign of Roth- 
Stein,” 


It came out some months ago; is pub- 


shed by the Vanguard Press of this 
tity; and is the story of major events 
m Arnold Rothstein’s career. Evidently, 
Nstrance was not regarded as a major 
‘vent as there is little about insurance 
lm the book despite the fact that Roth- 
Stein had one of the best equipped agen- 
“es in the city, beautifully fitted up and 
® New York’s famous fashionable 
shopping thoroughfare, West Fifty- 
Seventh street. 
, he book aims to show that Rothstein 
3 the man higher up” in many of 
iin most scnsational episodes of the gay 
* of the city. The most interesting 
‘ey in the book cover the visits he 
“€ to the race track where he was a 
mg of gamblers. The book is very 
mi tenderloin; gives fleeting glimpses 
bosch rious actresses; and is hastily and 

Sely written by a newspaper re- 


porter. The author is Donald Hender- 
son Clarke. 


hie, x * x 

dheim’s Study of American Fire 
Ay Insurance Statistics 
be § Tend has called my attention to 
bres act that Dr. Harald von Waldheim 
‘We an unusually good study of 
Ma igs fire insurance statistics in the 
¥ 4, 1929, number of Neuman’s “Zeit- 


























schrift ftir Versicherungswesen” (Ber- 
lin), and for the benefit of those statis- 
tically minded I give these comments. 
He divides his study in three parts: 
General fire insurance statistics for the 
United States, 1900 to 1923; II. Season- 
al variations in fire losses, by cause; 
III. Fire losses and the business cycle. 
Under the latter division, he gives index 
numbers of fire losses in the United 
States, by season of the year for the 
period 1913-1918, and a comparison of 
fire loss index numbers by month from 
1904 to 1927, comparing these figtires 
with Babson’s business cycle curve. He 
reproduces also F. M. Smalley’s “Glens 
Falls” charts. The author quotes from 
Professor F. E. Wolfe’s “Fire Losses 
and the Business Cycle” (University of 
Illinois) and from Miss Ruth L. Mor- 
gan’s “Critical Study of Fire Losses in 
Summer and Winter” (Journal of Am- 
erican Insurance, January, 1928). His 
technical methods are largely those of 
Riebesell (Blatter fir Versicherungs 
Mathematik, German Society for Insur- 
ance Science, Vol. 3, Berlin). Several 
German and Austrian students are at 
present making statistical studies of 
American insurance statistics, carrying 
their analyses to points which have not 
yet been approached by our own statis- 
ticians. The Waldheim article contains 
data not available in the same conven- 
ient form in any publication in the 
United States. A previous study by 
Waldheim dealt with the relation of 
business conditions and seasonal influ- 
ences in sickness and unemployment in- 
surance.—(Soziale Medizin, Berlin, 
1928, Nos. 8, 9 and 10.) 

*  * 


Insurance Instruction in Austria 

According to Bernhard  Kessler’s 
“Handbook for Austrian Insurance” just 
received, the following facilities for in- 
surance instruction are available in that 
country. 

1. University of Vienna— 

Faculty of Law and Political Science: 
Dr. Albert Ehrenzweig, “Private Insur- 
ance Law.” Medical Faculty: Dr. Er- 
nest Czyhlarz, “Life Insurance Medi- 
cine.” Philosophical Faculty: Dr. Alfred 
Tauber, “Actuarial Science” and Dr. Al- 
fred Berger, “Newer Methods in Actua- 
rial Science.” 

2. Technical University, Vienna— 
‘Dr. Ernst Fanta, “Life Insurance 
Technique,” and “Applications of Math- 
ematical Statistics to Mortality Tables.” 
Dr. Hans Frisch, “Public and Private 
Insurance Law.” Counselor Eugen 
Schigut, “Insurance Accounting.” Dr. 
Alfred Tauber, “Actuarial Science.” 

3. College of World Commerce— 

Dr. Franz Dorfel, “General Insurance 
Science,” “Technique of the Insurance 
Business,” “Technique of Transport In- 
surance,” “Insurance Seminar.” Dr. 
Franz Knoll, “Actuarial Science.” 

* * * 


Churches The First Advertisers 

Once upon a time there was a mer- 
chant who in his better days had held 
an important, position in the commercial 


life of his vicinity. But he grew older 
and his business went slower and final- 
ly bankruptcy was threatening. 

He confided to an old friend, com- 
plaining that his old customers now did 
their buying with other firms. 

And the friend said: 

“Why do you not get some publicity ?” 
“Why do you not advertise your busi- 
ness?” 

“Because,” said the merchant, “I do 
not have to resort to that. My house is 
well known.” 

Then the friend asked: 

“Through how many years has this 
church been standing on the square?” 

“Two hundred years. But, why do 
you ask that?” 

“Well, because the bells of this church 
call the faithful every two hours not- 
withstanding that the church has been 
there for two hundred years. Call your 
faithful with the bells of publicity and 
your affairs will improve.’—La Gaceta 
Economica. 

* * * 
Should Dice Be Round and Golf 
Balls Square? 

All existing airplanes are wrong and 
will have to be scrapped. The editor of 
“Domestic Air News” has a friend who 
has invented the fundamental airplane. 
He says: 

“Now, prepare yourself for a shock! 
I have filed a patent on an airplane 
which is absolutely fundamental. You 
know that a sphere is the best possible 
form for a baseball and that no other 
shape is right, but I know that a certain 
exact mathematical form holds good for 
an airplane and that it admits of no 
deviation without sacrificing flight or 
structural qualities. Furthermore, this 
airplane looks like nothing you ever saw 
before and the models fly like nobody’s 
business. 

“As a fighter this machine would go 
faster than anything in the air and yet 
have a factor of safety enabling it to 
make a full speed power drive without 
squashing if pulled out too quickly. This 
airplane will not spin—it doesn’t know 
how. 

“As a commercial machine the advan- 
tage of this type will be still more 
marked. It will permit a far better 
fore-and-aft distribution of load with 
three times as much cabin space as a 
* * * for a given wing span. 

“This will probably sound like a hop 
dream to you but I assure you that it is 
all too true and easily demonstrated. I 
will be glad to show you or anybody 
else models and drawings of this new 
baby and lay down the laws which gov- 
ern its design. If my dope is wrong, 
then dice should be round, golf balls 
square and fish should swim sideways. 

* * * 


Ten Most Interesting Personalities 


Who are the ten most interesting per- 
sonalities in the news? Any such list 
would be bound to reflect individual 
preferences or the personal idea as to 
what constitutes “interest,” but a selec- 
tion by one in the position of Karl A. 
Bickel, president of the United Press, 
would have behind it the test of news 
value and gives a kind of laboratory test 
of “interest.” Mr. Bickel, who numbers 
many insurance people among his ac- 
quaintances, gives in a “Pathe Sound 
News” interview the following as_ the 
ten most interesting news personalities 
in the world: 

1. President Herbert Hoover. 

2. King George and the Prince of 
Wales. 

3. Col. Charles A. Lindbergh. 

4. Calvin Coolidge. 

5. Benito Mussolini. 

6. Henry Ford. 

7. Thomas A. Edison. 

8. Charlie Chaplin. 

9. David Lloyd George. 

10. President von Hindenberg. 

Other prominent persons mentioned 
by Mr. Bickel were General John J. 
Pershing, Georges Clemenceau, Joseph 
Stalin and Raymond Poincare. 

Among the women who would qualify 


among the first ten were Mrs. Herbert 
Hoover. Mrs. Calvin Coolidge, Mary 
Pickford, Queen Marie of Roumania, 
and Madame Curie. 

S34 = - 


Insurance Murders Again 

The latest of the so-called “insurance 
murders” appears to go back a long way. 
According to the daily press, Mrs. J. C. 
Powers, Macon, Ga., landlady who is 
charged with having a boarder murdered 
for his life insurance, is suspected of 
having killed other people for similar 
motives. Detectives and insurance in- 
spectors are investigating the deaths of 
an overseer in 1914 and of a negro later. 
All these men had insurance of which 
Mrs. Powers was beneficiary. The burn- 
ing of houses belonging to her is also 
being investigated. In the meantime she 
and Earl Manchester, who is charged 
with the actual murder, are sharing the 
front pages of the tabloids. 

e * 


Not Worried About Getting 
Tenants 
Asked if all the new buildings in the 
insurance district, already erected or to 
be erected, will have any trouble in find- 
ing tenants, Charles F. Noyes, leading 
real estate man in the insurance section, 
informs me that finding tenants is not 
worrying the owners of the buildings. 
“If the insurance people will not fill 
the building the financial people will,” he 
said. 
a a 


Try to Buy U. S. F. & G. Corner 
Some very attractive offers have been 
made to the United States Fidelity & 
Guaranty for its building on William 
Street. All of them have been turned 
down. 
* * * 


Camel: Insurance 

A native insurance company estab- 
lished at Tunis is experimenting with a 
new and unique type of live stock in- 
surance: that of the camels which form 
the commercial caravans going from 
Sfax to the frontier of Algeria. 

* 8 2s 


Pigeon Comes To Travelers 


Even pigeons sometimes come to in- 
surance companies for protection. Re- 
cently a stray homing pigeon came to 
Hartford, presumably on its way home 
or possibly lost, and chose the eleventh 
floor of the Travelers Building to stay 
upon for the night and rest its wings 
when darkness overtook it. 

“40% 


Jewelers Block Policies 


Cravens, Dargan & Co. of Texas have 
advised agents of the following changes 
which have been made in their jewelers 
block policies: 

“We have just made effective at once 
three changes in our jewelers block poli- 
cies which render the contract more ex- 
plicit and clear up points about which 
there has been some differences of 
opinion. 

“The infidelity clause now excludes any 
dishonest act by any one to whom the 
property is intrusted for any purpose, 
excepting dishonesty of common carriers, 
registered mail employes, porters of 
helpers not in the permanent employ of 
the assured. This clear definition of the 
latter portion is of material assistance to 
those using traveling salesmen. 

“The exclusion pertaining to unattend- 
ed vehicles has been better defined and 
now does not apply while the property 
is in the custody of common carriers or 
postal authorities if under first class 
registered mail. 

“The third change is a new clause ap- 
plying while goods are out on memo- 
randum. Should loss occur under the 
policy of a jeweler having goods in his 
possession belonging to another jeweler, 
the company is allowed the privilege of 
adjusting with either but is not liable 
for an amount greater than the actual 
cost to the owner. 

“New specimen policy and application 
blanks will be sent on request. All old 
sample policies should be destroyed.” 
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Niagara Will Join 
America Fore Group 


ALSO THE MARYLAND INS. CO. 





Shareholders to Vote on Proposal June 
21; Control Will Pass by 
Exchange of Stock 





The America Fore Group has taken 
another step forward in its expansion 
program. Subject to the approval of 
stockholders of the Continental and the 
Fidelity-Phenix and the New York State 
Insurance Department, these companies 
will shortly acquire control of the Ni- 
agara Fire of New York and the Mary- 
land Insurance Co., the latter owned by 
the Niagara. Rumors of passing of con- 
trol of the Niagara to the America Fore 
Companies have been in circulation for 
many weeks but no confirmation was 
forthcoming until late last week when 
Ernest Sturm, chairman of the boards 
of the America Fore units, broke the 
news in letters to stockholders of the 
Continental and Fidelity-Phenix. 

A few weeks ago these same companies 
completed arrangements for acquisition 
of the Fidelity & Casualty. By adding 
three more companies to its fleet the 
America Fore Group will have seven 
units, six of them fire companies and 
one casualty. The companies include the 
Continental, Fidelity-Phenix, American 
Eagle, First American, Niagara, Mary- 
land and the Fidelity & Casualty. As of 
December 31 last the combined assets 
of thesé companies totaled more than 
$255,000,000. During the present year 
additional asset increases have un- 
doubtedly been made. 

On June 21, shareholders of the Con- 
tinental and Fidelity-Phenix are to meet 
to authorize increases in their capital 
stocks of $5,000,000 each, and it was 
stated by Mr. Sturm that these addi- 
tional shares will take care of the ac- 
quisition of the Niagara and Maryland 
companies as well as the Fidelity & 
Casualty. 

Stockholders of the Niagara will be 
offered 1 3/16 shares of Continental stock 
and 1 1/16 shares of Fidelity-Phenix 
stock for each share of Niagara owned 
and will have until ™ily 10 next to de- 
posit their holdings with the Central 
Hanover Bank & Trust Co. as trustee. 

In the offer being made to Niagara 
shareholders it is stated that they will 
receive the July dividend and Continen- 
tal and Fidelity-Phenix dividends de- 
clared subsequent to June 29, 1929. Own- 
ers of more than 30% of the Niagara 
shares have approved the offer which 
is made, however, to all stockholders and 
which will be binding upon the Conti- 
nental and Fidelity-Phenix companies if 
accepted by 75% of the outstanding Ni- 
agara shares, although a smaller percent- 
age may possibly be accepted. 

In his letter to stockholders Mr. 
Sturm says: “The Niagara Fire Insur- 
ance Company is an old and excellently 
established company, organized under 
the laws of New York in July, 1850; it 
has a cash capital of $5,000,000 and a 
surplus exceeding $10,000,000 with total 
assets in excess of $28,000,000. The Ni- 
agara Fire also owns the Maryland, 
which was incorporated under the laws 
of Maryland and began business in 
March, 1910, and has a cash surplus of 
$1,000,000 and a surplus of $1,130,000, 
with total assets in excess of $2,750,000. 
The net premium income of both these 
companies for the year 1928 was $12,- 
252,063 and they had a loss ratio for 
1928 of 47%. 

“These companies have a_ splendid 
agency plant and an excellent reputa- 
tion throughout the country. The board 
of directors feels that in the acquisition 


Separation Possible 
In New Jersey Field 


COMPANIES AND AGENTS CONFER 





Meeting Held Wednesday; Uniform 
Commission Law Renders System 
Elsewhere Impossible 





The New Jersey committee of the 
Eastern Underwriters’ Association, of 
which Paul L. Haid, president of the 
America Fore Group, is chairman, held 
another meeting Wednesday with a 
committee of the leading New Jersey 
local agents to consider means of solving 
the commission question in that state, 
now that the state courts have held legal 
the uniform commission act passed in 
1928. Among the agents at this and 
previous meetings have been Thomas C. 
Moffatt, Thomas S. Naulty and Arthur 
D. Reeve of Newark; Harvey Nelson, 


James Ransom and Douglas Schenck 
from Hudson county; Fred. J. Cox of 
Perth Amboy; W. D. Dickenson of 
Trenton; Fred. Hickman and Harry 
Godshall of Atlantic City and -several 
others. 

When the uniform commission law 
was passed the Eastern Underwriters’ 


Association removed New Jersey from 
the territory divided into “ordinary 
commission areas” and “excepted cities” 
and up to the present time the mixed 
agency problem has remained as before. 
As the law forbids different commissions 
on risks of like character the companies 
have not been able to offer an induce- 
ment to mixed agencies to clear their 
non-affiliated companies as has been 
done in New York, Pennsylvania, New 
England and other parts of the E. U. 
A. territory, where clear agents receive 
20% flat and mixed agents 15 and 25%. 

From the point of view of many in- 
surance company men and agents full 
separation as exists in the Middle West 
is about the only solution left. The mat- 
ter of separation has been discussed at 
these agency-company meetings and if 
such a plan is adopted it will mean that 
the choice of representing only E. U. A. 
or non-affiliated companies will be put 
squarely before every agent in New Jer- 





of control and management of these 
companies for operation in connection 
with the Continental, Fidelity-Phenix 
Fire of New York and their associated 
companies, material savings can be ef- 
fected in operating costs and the good 
records of the Niagara Fire and the 
Maryland be materially improved.” 

Mr. Sturm added that the negotiations 
for the acquisition of the Niagara and 
Maryland were carried on through Sum- 
ner Ballard, president of the General 
Reinsurers Underwriting Corporation 
and a prominent figure in the fire in- 
surance world. 
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HAT great destruction a little spark may cause! 
Sparks and burning brands on shingle roofs 
constitute one of the leading causes of fire. 

Many of these sparks come from the owner’s chimneys, 
others come from fire on adjoining property. 


Georgia Home agents can perform a valuable service 
by advising friends and clients to guard against the 
flying spark evil by having flues cleaned once a year. 


Instructions in fire safety on the part of the local 
agent are universally welcomed and they pave the way 
for increased protection and larger premiums. 


THE GEORGIA HOME INSURANCE CO. 


New York Office 





59 Maiden Lane 














sey. There is apparently no means of 
creating both clear and mixed agencies 
in the state with penalties applied by 
E. U. A. companies to agents remaining 
mixed. 





SENATOR MOSES TO SPEAK 


United States Senator George H. 
Moses of New Hampshire, one of the 
Republican leaders in Congress, will be 
the feature speaker at the get-together 
dinner on June 9 at Bretton Woods, 
N. H., of the convention of the New 
England Associations of Insurance 
Agents. The convention will be held at 
the Mount Washington Hotel. Governor 
Charles W. Tobey of New Hampshire 
will also speak at the get-together din- 
ner. Business sessions of the conven- 
tion are scheduled for Wednesday and 
Thursday mornings, June 10 and 11. 





ELLIS EN ROUTE TO COAST 


W. Warren Ellis, of the public rela- 
tions department of the National Board 
of Fire Underwriters, left New York yes- 
terday for a trip to the West which will 
take him to Washington and Oregon on 
the Pacific Coast. 





STANDARD 


INSURANCE COMPANY 
OF NEW YORK 


Head Office: 
J. A. KELSEY,President 


80 John Street, Néw York 


G. Z. DAY, Vice-Pres. and Secy. 


Statement December 31, 1928 


CAPITAL 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS 
TOTAL ASSETS 


$1,000,000.00 
1,259,672.50 
276,930.00 
2,067,114.70 
4,603,717.20 


RUMOR SKANDINAVIEN SOLD 





Reported That Globe Underwriters Ex: 
change Has Acquired Large Block 
in Swedish Company 
Unconfirmed reports from Europe are 
to the effect that the Globe Underwriters 
Exchange, Inc., the recently formed i 
vestment trust for insurance compaty 
stocks, has purchased large blocks 0 
stock of the Skandinavien Fire & Ac 
cident of Stockholm, Sweden. M. Bit 
lings, Inc., of Stockholm were brokers 
in the transaction and this house has 0 
fered to buy the holdings of other stock 
holders of the company. It is said thal 
Managing Director Karl Henning wil 
continue in office. The Skandinawen 
writes fire and casualty lines, with the 
exception of marine and credit risks. AS 
sets of the company are 5,599,379 Kr. al 
the premium income in 1928 was 2/4: 
303 Kr. It is also stated that the Skar 
dinavien is going to extend its operation 
to international reinsurance business. 
A large amount of foreign capital has 
gone into the Swedish insurance marke! 
in the last few years. 
Union and the Royal Exchange of Eng: 
land and Allianz-Stuttgarter of Germall 
are among outside companics W 
have purchased Swedish subsidiaries. 





CHICAGO TAX COMPROMISE 


The Cook County Board has approvt 
an order to compromise the tax litigatlt 
with the fire companies for $150 
thus ending the suits. The taxing author 
ities thereby admit defeat in attempt 
to collect.%$30,000,000 in taxes due ba 
as far as 1869. 





ROYAL’S NEW DIRECTORS 


The following, who are directors @ 
the Liverpool & London & Globe, adi 
been elected to the board of the ee 
J. J. Atkinson, Sir Frederick C. Bow F 
J. Bruce Ismay, Hugh Lewis, ¥” 
Moore, W. J Orr and R. Q. Wilson. 
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Robert McConnell Here; 
Royal-L. & L. & G. Mgr. 


INITIAL VISI TO AMERICA 





Three Directors Are Also in New York; 
McConnell One of Big Leaders 
in Britain 





Robert McConnell, the new general 
manager of both the Royal and the Liv- 
erpool & London & Globe, is now in 
this country for a short visit to the 
United States branches. One of his 
first acts after being appointed to his 
present position was to inspect the Am- 
erican offices. This is his first trip, also, 
to the United States. 

With Mr. McConnell are Arthur E. 





ROBERT McCONNELL 


Pattinson and A. Kentish Barnes, deputy 
chairmen of the home office boards of 
the Royal and the L. & L. & G., and 
Sir Edmund Bushby, a director of both 
companies. The two companies recently 
merged their home office boards and 
appointed Mr. McConnell manager of 
oth companies. 

Questions arising from this merger 
have created much interest among com- 
Pany executives in the United States, 
ut it is not expected that any radical 
changes in management or organization 
will be made in this country. The com- 
panies have made excellent progress in 
fire insurance under the present organi- 
zation, 

Mr. McConnell, who was formerly 
London manager of the Royal, is one of 
the biggest insurance men in Great 
Britain. His appointment to his present 
Post was received with genuine enthu- 
siasm in all British insurance circles. 

Fine Tribute to Mr. McConnell 

A leading insurance contemporary in 
England, the “Policy-Holder,” pays this 
fine tribute to Mr. McConnell: 

It sounds like a fable from the land of 
spirits when any man obtains that which 
€ Merits, and merits that which he ob- 
tains, but in this case it is a reality. A 
Popular appointment is not necessarily 
r onatd one, but in the case of Mr. Mc- 
onnell there is not a shadow of a mis- 
ad in any quarter as to his ability 
be tness for the difficult task of ce- 
F ing the huge and varied interests 
of the Globe and the Royal. 

a will miss Mr. McConnell, for 
dant , of necessity, he will be a con- 
ee tor. thereto, he cannot take the 
cit _ in the insurance life of the 
ig ~ he has done in the past. 
py every position of honor has 

a ed by him. He was the’ first 
cole phe! of any company to be- 
age Ca € chairman of the London Salv- 

thas. rps (S. J. Pipkin, manager of the 

sso Joseph Powell, manager of the 
mmercial Union, and Morgan Owen, 


manager of the Alliance, were his pre- 
decessors in that important office). 

“Mr. McConnell was president of the 
Insurance Officials’ Society in succession 
to Roger Owen and Morgan Owen. He 
was elected president of the Chartered 
Insurance Institute in 1926, the highest 
honor which the profession can confer. 
He was president of the London Insur- 
ance Institute in 1916, and again in 1922. 
He is president of the Insurance Un- 
employment Board, and of the Insurance 
Golfing Society. He is a past president 
of the Insurance Football Association, 
and was first president of the Insurance 
Tennis Club, and he now holds the of- 
fice of honorary treasurer of the Acci- 
dent Offices’ Association. 

Authority On All Lines 

“That he is regarded as an authority 
not only on fire insurance but accident 
and life as well, is shown by the fact 
that he was selected to represent the 
accident offices when negotiations were 
in progress with the home office as to 
the basis on which workmen’s compen- 
sation business should be conducted: He 
was appointed a member of the Royal 
Commission which was set up to con- 
sider the questions of fire brigades, fire 
prevention and the reduction of wastage 
by fire. Recently he gave evidence be- 
fore the Royal Commission on Trans- 
port with regard to compulsory third 
party motor insurance. It will also be 
remembered that he sat on many occa- 
sions on the Departmental Committee 
which was set up by the Board of Trade 
to consider the working of the -Assur- 
ance Companies Act of 1909%—he did 
this to fill the gap caused by the illness 
of Morgan Owen. 

“We have not attempted any refer- 
ence to Mr. McConnell’s activities out- 
side insurance circles, they are numer- 
ous, and include the mastership of the 
Farriers’ Company. Few men have had 
such a varied experience as he. No one 
has had more honors thrust upon him. 
His appointment shows that the direc- 
tors of the Royal have supreme trust 
in him. They will not be disappointed.” 





FILE VIRGINIA RATE BRIEF 


When the stock fire insurance compa- 
nies in Virginia filed their briefs last 
week with the State Corporation Com- 
mission, which is investigating the com- 
panies’ rates, they contended that rates 
should be based on underwriting profits 
alone, without consideration of profits 
from investments. They also contended 
that there is no unfair, unreasonable or 
unjust discrimination between risks in 
Virginia and that the five territorial di- 
visions are justified by experience. The 
brief for the state will be filed by July 
6 and the companies will then have until 
July 15 to file a reply brief. 





SWISS RAIN INSURANCE 


A letter from Geneva says the intro- 
duction of insurance against rain in 
Switzerland marks a new departure for 
the assurance business in that country. 
The initiative has been taken by the All- 
gemeine Versicherungs - Aktiengesell- 
schaft (General Insurance Company), of 
Berne, which recently obtained the Fed- 
eral concession for’undertaking this new 
work. A few days ago the Union Suisse, 
of Geneva, also secured a concession, and 


it is expected that other companies will. - 
follow the example of these two houses. 





VIRGINIA SPECIAL TO MARRY 


Wedding bells will ring June 15 for 
E. Bruce Fraley, Virginia state agent 
for the Yorkshire, Caledonia, Seaboard 
Fire & Marine and the Yorkshire In- 
demnity, and Miss Elsie Mary Sommer, 
of East Orange, N. J. Mr. Fraley is 
also West Virginia state agent for the 
Dixie. Miss Sommer is a daughter of 
Charles Sommer, assistant superinten- 
dent of The Prudential Life at East 
Orange. Mr. Sommer has been in the 
service of The Prudential for the past 
twenty-four years. Mr. Fraley makes 
his headquarters at Richmond and will 
be at home there with his bride after 
July 1. 


« 


Automobile Committee 
Making Good Progress 


MANY PROBLEMS CONSIDERED 





Advantages of Present Local Confer- 
ences to Be Incorporated in Plan 
For New Organization 





The committee of executive officers of 
automobile writing fire companies which 
has been meeting almost weekly. since 
the general meeting at the Waldorf-As- 
toria on April 17 is not yet ready to 
present a report, but has been making 
considerable progress in the development 
of the proposed plan for a single or- 
ganization with nationwide jurisdiction 
and has tackled the different subjects 
with which such an organization would 
have to deal. 

It is understood that the committee 
is strongly of the opinion that a way 
must be found whereby the advantages 
which inhere in the present local con- 
ferences and their line-up with the fire 
underwriting organizations shall not be 
lost; that membership on the governing 
board. of the new national organization 
should be fully representative in charac- 
ter, not only as to company officials with 
major jurisdiction, but that each local 
territory shall. have representation as 
well, and. that the rule shall provide for 
a rotation of such service in order that 
all companies at one time or another 
shall have representation. 

Another subject which has received 
much consideration is the feasibility of 
placing the rating work of the proposed 
national organization under the direction 
of a salaried staff with due regard to 
territorial representation in its selection 
and in its meetings. 

Considering Collision Revisions 

There has been much clamor in the 
past for some simplification of ratings 
both as to method and rating manuals. 
A special sub-committee has been at 
work almost constantly on this subject, 
dealing not only with fire and theft but 
also with collision ratings and at the last 
meeting of the full committee it pre- 
sented, a comprehensive report of its 
findings, which report is now having 
consideration. One of the recommenda- 
tions is for a reduction in the number 
of age groups, reduction in territorial 
schedules, particularly where differen- 
tials are slight. There is also a new 
plan for handling both rates and forms 
for the collision hazard, which is receiv- 
ing favorable consideration. 

In the past there has been a consid- 
erable amount of complaint that there 
should be greater elasticity or scope in 
the matter of forms: of cover, and this 
has been the subject of consideration by 
the committee which has been reviewing 
not only all.present forms in use but 
considering the development of new 
ones as well. 

In order that the membership of the 
organization may be as comprehensive 
as possible, it is among the suggestions 
that there might be grades of member- 
ship so that-some companies might be 
enabled to: have. membegship in: the: or- 
ganization-even though they are not gen- 
eral awritirtg:,¢ompanies.. “Many. :sugges- 
tions from‘ individual companies have 
been received by the committee and all 
have been given the most careful consid- 
eration. 

It may be borne in mind -that in all 
past automobile organizations there 
have always been a number of condi- 
tions that have been left open and this 
is felt by many to have been produc- 
tive of much difficulty and trouble. It is 
understootthat the reorganization com- 
mittee-is erideavoring to cover the whole 
subject_of-automobile underwriting com- 
pletely and to have a definite recommen- 
dation in respett of every detail. This 
means that. a great many subjects must 
be given consideration, some of which 
have never beer dealt with effectively by 


HONOR 50TH ANNIVERSARY 





Hare & Chase Mark Long Connection 
With Norwich Union By Drive For 
Randall Chase 
Hare & Chase, one of the leading in- 
surance offices of Philadelphia, recently 
célebrated its fiftieth anniversary as rep- 
resentatives of the Norwich Union Fire. 
In conjunction with the celebration of 
this event a gold seal policy contest was 
conducted in honor of Randall Chase, 
senior partner of the firm. The idéa was 
originated by A. J. Miller, the agency’s 
production manager, and the contest ran 

from May 10 to May 31. 

The employes of the firm were divided 
into two teams of twenty-five persons 
each, captained by E. H. Sheliy and J. 
M. Trotter. The goal was the greatest 
number of orders and at the end of the 
contest the result was a tie, each team 
bringing in 363 applications for new busi- 
ness. Production records for the month 
of May were shattered, the new busi- 
ness being over 100% greater than in 
any previous May for the last half cen- 
tury. 

A dinner at Dufour’s Restaurant, in 
Philadelphia, marked the end of the an- 
niversary celebration.. Edward H. Ly- 
cett, Jr., acted as toastmaster and S. 
Rulon-Miller announced the results of 
the contest. Randall Chase expressed his 
appreciations of the compliments paid 
him. Other speakers were H. J. Noble, 
general agent of the Norwich Union, and 
W. B. Kelly, assistant general agent, who 
were from the New York office. 





GET 214-YEAR-OLD CLOCK 


In commemoration and appreciation of 
its fifty years as the sole agency in Chi- 
cago for the Phoenix Assurance of Lon- 
don, the agency of Critchell, Miller, 
Whitney and Barbour has been | pre- 
sented with a clock now 214 years old. 
The clock was sent by the London of- 
fice of the company. It was made by 
Daniel Delander of London in 1715. The 
firm of Critchell, Miller, Whitney and 
Barbour was organized in 1868. 





KENTUCKY FIELD CLUB 


The Kentucky Bureau Field Club at 
its annual meeting held at Louisville, 
discussed the usual routine of agency 
balances, etc., and re-elected the same 
officers to serve for another year: These 
officers are R. O. Meserole, of the Crum 
& Forster group, president; Charles H. 
Gorham, of the Firemen’s group, vice- 
president; and George R. Snyder, of the 
Boston, secretary-treasurer. Meserole 
and Gorham are located in Louisville; 
and Snyder lives at Mt. Sterling, Ky. 





J. GILBERT LEIGH HERE 

J. Gilbert Leigh, Little Rock, Ark., 
and former president of the Association 
of Fire Insurance General Agents, was 
in New York this week with Mrs. Leigh 
to meet their daughter, Miss Virginia 
Leigh, who arrived here Monday after 
taking the Round-the-World University 
trip as a student. 





TO HOLD TEXAS HEARING 


The Texas Board of Insurance Com- 
missioners will hold a hearing on. June 
21 at Austin to consider thirty-eight 
proposed changes in the general basis 
schedules, the approved forms and rules 
and regulations. 





WITH AMERICAN OF NEWARK 

On June 1, Herbert Deuel joined the 
field forces of the American of Newark 
to. assist Special Agent Doremus in the 
Philadelphia suburban territory. Mr. 
Deuel has had six years’ insurance ex- 
perience with the Philadelphia Suburban 
Fire Underwriters Association. 





any organization, and while many will 
regret that a report is not yet ready 
for presentation, it probably will suit all 
compatiies better to have it complete and 
comprehensive even at the expense of 
further delay. 
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Medical Men Receive 
Hospital Safety Plan 


JOINT MEETING IS HELD HERE 


National Board Offer of Engineering 
Service Will Be Brought Before 
A. H. A. Convention 


The first conference was held in New 
York last Friday of medical men and 
fire company officials to consider the of- 
fer of the National Board of Fire Un- 
derwriters to extend to all hospitals the 
engineering services of the board in or- 
der to minimize the chances of further 
disasters similar to that which occurred 
recently in Cleveland. Dr. B. W. Cald- 
well of Chicago, representing the Amer- 
ican Hospital Association, told the fire 
insurance men that he would present the 
offer at the annual meeting of the A. H. 
A. at Atlantic City during the week of 
June 17. It is believed that the offer 
will then be accepted. 

Prominent hospital and medical asso- 
ciations, having expressed approval of 
the proposal, President James Wyper of 
the National Board appointed the fol- 
lowing committee for that organization: 
C. F. Shallcross, United States manager 
of the North British & Mercantile, 
chairman; C. A. Ludlum, vice-president 
of the Home; John O. Platt, vice-presi- 
dent of the Insurance Co. of North Am- 
erica; B. M. Culver, vice-president of 
the Niagara Fire; S. Y. Tupper, of At- 
lanta, Southern manager of the Royal 
and the Queen; Charles R. Street of 
Chicago, vice-president of the Great 
American of New York; H. A. Clark, 
of Chicago, vice-president of the Fire- 
men’s of Newark; J. B. Levison, presi- 
dent of the Fireman’s Fund, and James 
Wyper, president of the National Board. 

Attending the conference as represen- 
tatives of the medical profession and the 
hospital interests were the following: 
Dr. B. W. Caldwell of Chicago, repre- 
senting the American Hospital Associa- 
tion; Dr. Spencer L. Freeman of Chi- 
cago, representing the Council on Med- 
ical Education and Hospitals of the Am- 
erican Medical Association; Dr. R. H. 
Fowler of Newark, N. J., representing 
the American College of Surgeons; Ed- 
mund A. Baker, diocesan superintendent 
of hospitals of Brooklyn, representing 
the Catholic Hospital Association; . the 
Rev. Thomas A. Hyde, representing the 
Protestant Hospital Association; Dr. L. 
A. Sexton, superintendent of the Hart- 
ford Hospital, and H. E. Bishop, super- 
intendent of the Robert Packer Hospi- 
tal, Sayre, Pa. Messrs. Shallcross, Platt 
and Wyper, with Ivan Escot, chief en- 
gineer of the Home, in place of Mr. 
Ludlum, represented the National Board. 





UNION BOOSTS COMMISSION 


Merges 20% Class on Brick Mercantiles 
with 25% Class; Now Paying Only 
15% and 25% Rates 


The Western Union companies have 


COMMISSIONERS’ PROGRAM 


Annual Meeting at Toronto in September 
Will Be Joint Session With 
Canadian Dept. Heads 

Approval of the program for the joint 
meeting of the American and Canadian 
insurance commissioners at (Toronto, Sep- 
tember 17-19, was the final action of the 
executive committee of the National Con- 
vention of Insurance Commissioners 
when it met last week in Chicago. The 
program calls for a joint meeting on Sep- 
tember 17 when addresses will be made 
by Commissioner Howard P. Dunham of 
Connecticut, president of the American 
commissioners, and G. Howard Ferguson, 
president of the Canadian superintend- 
ents. A sightseeing tour and moonlight 
boat ride on Lake Ontario are on the 
entertainment program for that day. 

The American commissioners will hold 
their own business sessions on the next 
two days. On September 18 there will 
be a discussion of the disability clause 
in life policies, which will be open to 
company men. In the afternoon there 
will be a reception by the lieutenant gov- 
ernor of Ontario, followed by the annual 
banquet at the Royal York Hotel, where 
the convention will have its headquarters. 
T. G. McConkey of the Canadian Life 
will be toastmaster and talks will be 
made by Commissioners Dunham and 
Ferguson. 

On September 19, the Americans will 
take up investments of insurance com- 
panies including a discussion of the use 
of company money in the call money 
markets. Superintendent Albert Conway 
of New York and Ray Yenter of Iowa 
have been assigned this topic. The 
agency situation will be discussed by 
Commissioners Charles D. Livingston of 
Michigan and Matthew H. Taggart of 
Pennsylvania. During the afternoon there 
will be a motor bus trip to Niagara Falls, 
including an informal dinner that night 
in the refrectory at the falls, at which 
the visitors will be the guests of the 
prime minister and governor of Ontario. 


N. F. P. A. Report On 
Cleveland Clinic Fire 


NITROCELLULOSE FILM _ RISK 
Films Not Properly Stored, Investigation 
Shows; Include Safeguards in Origi- 


nal Design 


The Cleveland Clinic fire of May 15, 
killing over 125 persons and destroying 
a large amount of property, shows that 
no building is truly fireproof, says the 
National Fire Protection Association in 
a report just issued on the disaster. This 


building was fully fireproof in the com- 
monly accepted sense of the word, says 
the report, but the value of fire-resistive 
materials may be largely negatived by 
improper interior arrangements. It is a 
relatively simple matter, the report 
states, in the original design of a build- 
ing to eliminate or protect vertical or 
horizontal openings through which fire 
or gases of combustion may spread. 

This review of the disaster gives a 
detailed description of the building and 
the room in which the nitrocellulose 
x-ray films were stored and tells what 
happened after the deadly fumes were 
released. Following are excerpts from 
the report: 

“The films were stored in the basement. 
When fire occurred the noxious smoke 
and gases from the films spread through- 
out the building. The brown fumes meant 
death to those who inhaled them. While 
a hospital, the majority of the people 
in this building were adults able to walk 
not bed patients. The large loss of life 
thus indicates the almost instantaneous 
character of the disaster. 

“The properties of nitrocellulose film 
are a matter of common knowledge. Pre- 
vious fires have given sufficiently grue- 
some evidence of the extreme flammabil- 
ity of the film, and the noxious charac- 
ter of the gases given off when it burns. 
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Experiments were made years ago to as. 
certain how it might be safely stored, 
Films Not Stored in Vault 

“Instead of being stored in a vault, 
protected by automatic sprinklers and 
provided with a vent to carry off fumes 
in case of fire, the film in the Cleveland 
Clinic was stored in an old coal }in, ex. 
posed to several potential sources of ig. 
nition, without automatic sprinkler pro- 
tection, and with direct opening to a pipe 
tunnel and shafts that furnished a natur- 
al path of travel for the fumes to every 
room in the building. 

“For a number of years there has been 
available ‘safety’ film, composed o/ celly- 
lose acetate, and having no: more fire 
hazard than paper or cardboard. This 
film has the same photographic proper- 
ties as the dangerous nitrate film and 
has for some time been used for x-ray 
work in hospitals where the management 
has appreciated its responsibilities and 
realized that the human element might 
nullify all mechanical precautions taken 
to safeguard nitrate film storage. It is 
inconceivable that the conditions respon- 
sible for the Cleveland hospital disaster 
could have been permitted to exist even 
for a single day had the management 
or the inspection authorities appreciated 
the hazard.” 

Concerning the hazard of nitrocellulose 
film and the precautions necessary in 
storing it, the report says: 

“Nitrocellulose film is easily ignited 
and burns furiously with the generation 
of poisonous and explosive gases. It 
may start decomposition with subsequent 
fire, at temperatures as low as 300 de- 
grees F. Thus the heat of a steam pipe 
or an electric light bulb may be sufficient 
to start fire. Extreme care is required to 
avoid ignition from such sources not or- 
dinarily thought of as fire hazards. 

“Storage of the nitrocellulose films 
should be in vaults or cabinets, so ar- 
ranged that fire cannot spread from them 
to other parts of the building. Ample 
vents are required to carry off the fumes 
in case of fire. 

“Automatic sprinkler protection is of 
utmost importance. Water from sprink- 
lers serves not only to cool the film, 
extinguishing the fire or at least re 
tarding the decomposition, but also 
the water spray tends to absorb the dar- 
gerous nitric gases. Where the film 1s 
stored in quantity a special sprinkler 
equipment, designed to deliver more 
water than the ordinary installation, 18 
required.” 





SEES LOSS RATIO INCREASE 


Great Concentration of Growing Wealth 
in Small Areas, Says Phoenix of 
London Chairman 

Speaking at the annual meeting of the 
Phoenix Assurance in London, the chatt- 
man, commenting on fire underwriting, 
pointed out that the increase in_ prices 
which had taken place throughout the 
world meant that there were now a 
stake in a given cubic space considerably 
greater values than in the past, and that, 
consequently, the effects of fire now él 
tail heavier losses. This, together wit 
the increase in the number of fires which 


seiaited had occurred this year, emphasized the 
; point that loss ratios might increase ™ 
future, in spite of all that was being dont 
to diminish undue hazards, and it showed 
that substantial reserves were essential 
to the successful conduct of fire insur 
ance. 

Assuming that increased values wet 
fully covered by insurance, and tat there 
was no abnormal growth in the number 
of fires, claims in respect of the greatet 
values now stored in confined area 
should, however, represent a similar pt 
portion of the total premium ‘ncomes 
The greater values of buildings ond thet 
contents undoubtedly demand !:rger, se 
serves, if the offices are to be justifie 
in extending their commitments. 


approved a change in the commission 
scale by which those classes for which 
20% have been paid will now be in- 
cluded in the 25% class. This makes a 
graded scale of 15 and 25% commissions 
for the Union, effective from May 1. The 
scale is effective outside of the six ex- 
cepted cities of Chicago, Cleveland, Cin- 
cinnati, Louisville, St. Louis and Mil- 
waukee and their immediate vicinities. 
The main class affected by the change is 
brick mercantile buildings. By virtue of 
the increase to 25% commission, the 
Union companies are paying the same 
on these classes as the Western In- 
surance Bureau. 
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Capital $1,000,000 Surplus $1,500,000 


Writing 

Fire 

Fine Arts 
Tourist Baggage 
All Risk Furs & Jewelry 


Tornado Rents 
Parcel Post Inland Marine 
Transportation Floaters 


Automobile 
Registered Mail 
Use & Occupancy 

Riot & Civil Commotion 
Opportunities for Progressive Agents in Profitable Cities and Towns 





EXCHANGE OUTING JULY 12 


The annual meeting and outing of the 
Insurance Exchange of Richmond, Va., 
will be held this year at the Chicka- 
hominy Club, July 12. 





HALIFAX FIRE DIVIDEND 
The Halifax Fire of the Home group 
has declared a semi-annual dividend 4 
5%, fifty cents a share, payable July 
to stockholders of record on June 10 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 


NEAL BASSETT, President JOHN KAY, Vice-President and f: 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice ofvaliat reasure 








ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 


SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33  $19,562,549.89  $13,500,000.00 $23,003,126.44 $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, biter was Pe ener &. V.-Pres’t ARCHIBALD KEMP, 2d Vv. -Pres’t 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.06 $ 2,834,467.72  $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 





NEAL regagt! erent JOHN KAY, Vice-Pres’t and Treasurer 
. HASSI NGER, Vice-Pres’t WELLS , eeeet. btn Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40 $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96 $ 2,110,943.96 





NEAL beg President JOHN KAY, Vice-Pres’t and Treasurer 
. HASSI NNGER, Vice-Pres’t WELLS % nents. ba ao -Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 


$ 5,021,040.53 $ 2,502,743.59 $ 1,000,000.00 — $ 1,518,296.84  §$ 2,518,296.84 





A. H. TRIMBLE, President NEAL BASSETT, eee Rveshe 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. -Prest a rena te _*. V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


SUPERIOR FIRE. INSURANCE Co. 


OF PITTSBURGH, PA. 


$ 4,837,239.59  $ 2,492,228.84 $§ 1,000,000.00 $ 1,345,010.75 — $ 2,345,010.75 





. W. E. WOLLAEGER, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. ~—_ arene TBs BASSETT, V.-Pres’t_ ARCHIBALD KEMP, 2d V.-Pres’t 


CONCORDIA F FIRE E INSURAN CE CO. 
$ 5,359,804.52 $ 2,486,092.08 "$1 1,000,000.00 $ 1,873,712.44 $ 2,873,712.44 





CHARLES L. JACKMAN, President NEAL Ho ge ee t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. ae pane = peu V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’ 


CAPITAL FIRE INSURANCE CO. 


OF CONCORD, N. H. 


$ 666,598.88 $ 196.08  $ 300,000.00 $ 366,402.80  $ 666,402.80 





NEAL BASSETT, Chairman of Board 
J. score ROWE, eee ident S. WM. BURTON, Vice-Pres’t 
ONEGAN, Ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vice-Pres’t 
ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 
OF NEW YORK, N. Y. 
$15,452,308.70 $10,173.698.43 $ 1,500,000.00 $ 3,778,610.27 $ 5,278,610.27 


EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 

844 Rush Street, 461-467 Bay Street, 60 Sansome Street 

Chicago, Illinois Toronto, Canada San Francisco, California 

see Magers MASSIE & a Limited, W. W. & E. G, POTTER, Managers 

H. R. M. SMITH Manag 


JAMES SMITH FRED. W. SULLIVAN JOHN R cot COONEY 
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Again Adjust Loss On 
Basis Of “Real Value” 


FOLLOW McANARNEY DECISION 





Appraisers Hold That to Settle Claim 
on “Insurable Value” Would Have 
Hurt Assured 





Insurance brokers and loss adjusters 
were surprised when in January, 1928, 
the Court of Appeals of New York ren- 
dered a decision in the case of Mc- 
Anarney vs. the Newark Fire where the 
court held that the real value of the 
property in the event of a loss was to 
be taken into consideration rather than 
what had for years been known as in- 
surable value. 


Few adjusters of fire insurance losses 
seem disposed to recognize the rule laid 
down in this important case. The ad- 
justers who are acquainted with the Mc- 
Anarney decision regard it as a peculiar 
decision of no general force or effect. 
The rule established in the McAnarney 
case, however, was brought to the as- 
sistance of a loss claimant before a 
board of appraisal recently in Brook- 
lyn, with the result that the award of 
one appraiser and the umpire follows the 
McAnarney rule with unusual results to 
the benefit of the assured. 

The opinion of the appraiser for the 
assured is as follows: 

William Otis Badger, an insurance 
lawyer, owned -a dwelling house in the 
Flatbush section of Brooklyn, which was 
damaged by fire in November, 1928. 
There was disagreement between the in- 
sured and the companies, particularly on 
the question of sound value, and by con- 
sent the matter went to an appraisal 
under the terms of the policies. J. A. 
Davidson represented the assured, I. E. 
Jersey the companies, with Alfred J. S. 
Holton as umpire. 


Position of the Companies 


The appraiser for the companies took 
the position that his instructions re- 
quired him to find that sound value was 
replacement cost less physical deprecia- 
tion, and that the said replacement value 
was, in his opinion, the sum of $29,243 
and the sound value after physical de- 
preciation was deducted, the sum of 
$24,857. Upon this basis, by virtue of 
the 80% co-insurance clause, the insured 
with $14,750 insurance in force at the 
time of the fire would have to contrib- 
ute substantially to the amount of the 
loss. It was admitted that the real value 
of the house in view of zone regulations 
and property restrictions was consideét- 
ably less than $24,857 but the companies’ 
appraiser declined to consider any basis 
of real value other than that found by 
him, on the ground that he was not in- 
terested in any question of law but con- 
cerned himself only with “insurable 
value,” and proposed to follow the prac- 
tice enforced by insurance companies 
for many years, until instructed by his 
employers to the contrary. 

The insured raised the point before 
the appraisers, that since this new rul- 


ing in 1928 the old, or former method. 


of determining actual value has become 
obsolete and the true measure of value 
is to be found by following the pre- 
cepts set forth in the decision of the 
Court of Appeals, where the court held 
that the words “actual cash -value” as 
set forth in the policy of insurance must 
be interpreted to mean “actual value” 
in terms of money; that cost of repro- 
duction less physical depreciation is not 
the sole measure of damage but is to be 
construed in connection with the privi- 
lege granted to the company, t6 rebtiild 
or replace. To determine the actual 
value every fact and_ circumstance 
which would logically tend to the for- 


mation of a correct estimate of the, loss, 


should be considered, to wit:. the origi- 
nal cost, the cost of reproduction, the 
opinions upon value given by qualified 
witnesses, declarations against interest 
made by the insured, gainful purposes to 
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which the building may be put, and obso- 
lescence. 


Determine Actual Value 


To ascertain the practice generally 
followed in the insurance business the 
appraiser for the assured made inquiries 
of various brokers, adjusters and insur- 
ance officials only to learn that they are 
generally unaware of the McAnarney 
decision and consider replacement cost 
less depreciation as the only method of 
determining sound value. 

Persuaded that the McAnarney case 
is the law of this state, the appraiser 
for the assured learned, on inquiry, that 
the building had been erected twenty- 
five years ago at an initial cost of $7,500 
with an enlargement cost, later, of about 
$3,500, making a total cost of construc- 
tion of less than $12,000. The building 
was well kept uv, though not especially 
modern, and had been insured for many 


years against damage by fire for con- 
siderably more than its cost. The price 
paid by the insured for the property in 
the year 1918 was ascertained. The best 
offer received for its prospective sale 
within the past three years was inquired 
into. Its taxable value, and the loan 
value of the mortgagee was learned. 

The opinion of a competent real es- 
tate broker regarding its value was ob- 
tained. Recent sales of property gener- 
ally similar in character and in the same 
neighborhood were considered, the value 
of the land upon which the building is 
situated taking into consideration the 
restrictive covenants and their probable 
termination in 1935 was computed, the 
desirability of the dwelling house in its 
present location close to a business thor- 
oughfare was taken’ into account, and 
finally a written estimate of the cost 
of reproduction was had from a local 
builder. 








Mortgages, Inheritance 


Life or Money values. 


and railway securities. 


financial resources. 





Whatever Your Life Insurance Needs 
There is a JOHN HANCOCK POLICY to fill them 


BE it for personal or business protection, or for home and | 
family, with settlement of the proceeds by lump sum or by 
instalment or income payments. Annuity contracts in various 
forms. Tofal Disability and Double Indemnity issued. 

Special policies covering Partnership Agreements, Funds to 
guarantee a College Education, to provide Bequests, to cover 
Taxes and Estate Shrinkage,—thus 
making certain the carrying out of almost any program involving 


Group insurance has been issued since 1924.The Company 
now issues Wholesale and Salary Deduction insurance to which 
was added in 1928 Group Accident and Sickness insurance, and 
Group Accident and Dismemberment insurance. 

Investments are of high quality, carefully distributed as to 
farm and city mortgage loans, public utilities, government bonds 


Dividend payments are at the highest scale in the Company’s 
history. There has been a general reduction in annual cost to 
policyholders during the past seven years, while in the same 

’ period the Company has doubled its outstanding insurance and 


Surplus over all Liabilities, $38,667,784 
Reserves, $447,834,175; Other Liabilities, $9,669,748 
Total Assets, $496,171,707 
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With these facts in mind the appraiser 
for the assured found the actual cash 
value of the building on the day of the 
fire to be $19,000 and not $24,857 as 
urged by the appraiser for the compa- 
nies. In this finding the umpire con- 
curred and the award was made on this 
basis. 

It was with some hesitation that the 
award was made in this fashion as it 
reverses the traditions of the insurance 
companies. The McAnarney ruling was 
accepted as settled law setting forth the 
correct method of determining sound 
value, binding equally upon the insur- 
ance companies and upon the assured, 
While the decision in this case had been 
obtained upon the application of the 
companies for their benefit it is quite 
evident that they are not permitted to 
apply or disregard the rule established, 
at their pleasure. 





NEW CHICAGO FIRE FLEET 

A new fleet of fire insurance compa- 
nies, called the “Chicago fleet” was 
formed this week by P. W. Chapman & 
Co., investment bankers in Chicago, who 
are sponsoring the new Fire Insurance 
Co. of Chicago. Units in this fleet will 
include the Fire Insurance Co. of Chi- 
cago, the Chicago Fire & Marine, the 
Presidential Fire & Marine and _ the 
Iowa National Fire. The Fire Insurance 
Co. of Chicago will start with a capital 
of $2,000,000 and surplus of $2,500,000. 
Harold M. O’Brien is president and will 
have charge of the underwriting man- 
agement. Other officers include the 
following: Frederick O’Brien, vice-presi- 
dent; Robert M. Nevins, secretary, 
both of whom are officers of the Chi- 
cago F. & M.; Frank H. Ellis, treas- 
urer, and Thomas O. McClure, assistant 
treasurer. 





BANKERS F. & M. STARTS 

The Bankers Fire & Marine of Birm- 
ingham, Ala., has been licensed by the 
Alabama Insurance Department and 
starts business with assets of $539,232, 
paid up capital of $313,430 and a net 
surplus of $214,882. The company al- 
ready has sixty-two agencies in Ala- 
bama, most of them  old-established. 
Frank N. Julian, former insurance super- 
intendent of Alabama, sponsored the 
company and is its first president. Other 
officers are: secretary, J. F. Cogdell; 
treasurer, Sam C. King; vice-president 
and general counsel, Frank E. Spain; 
chairman of the finance committee, J. 
Hudson Barker, and chairman of the 
underwriting committee, E. S. Moore. 
The board. of directors includes many 
bank officials and executives of large 
southern. corporations. 





UNIVERSAL FIRE EXPANSION 

Because of the rapid growth of its fire 
business the Universal of Newark has 
increased its space at 51 Beaver street. 
It will soon take over its sixth floor in 
that building. R. H. Karper, formerly 
with the National Union, who has been 
a field representative of the Universal 
in western Pennsylvania and West Vir- 
ginia, has been transferred to the home 
office, where he will devote himslf_to 
the development of local territory. The 
Universal is now writing almost $1,000, 
000 in fire business. 





GEORGE D. MARKHAM COMING 

George D. Markham, one of the lead- 
ing insurance agents of St. Louis, an 
prominent in the ranks of the itional 
Association of Insurance Agents, is ¢X 
pected to arrive in New York City to 
day. 


CLIFF C. JONES IN NEW YORK 

Cliff C. Jones, prominent Kansas City 
local agent, former president of the Na- 
tional Association of Insurance Agents 
and chairman of the board of the newly 
formed Kansas City Fire & Marine, was 
a visitor to New. York this week. 








SAMUEL TUPPER HER® F 
Samuel Tupper, Southern manager 
the Royal and the Queen, was in New 
York this week. 
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Leasehold Interest 
Cover Goes To Court 


COMPANIES’ LIMIT LIABILITY 





Claim Property Can Be Repaired; As- 
sured-Tenant and Landlord Says It 
Must Be Demolished ‘ 





An interesting point of law has been 
raised in the actions brought by Herman 
M. Kanter against various insurance com- 
panies on policies covering his leasehold 
interest in the premises known as 1065- 
75 White street, Far Rockaway, N. Y. 
The policies cover the interest of the 
assured insofar as a fire would cause 
damage to his leasehold interest in the 
property. 

A fire occurred destroying the property 
to such an extent that the landlord 
claimed that the same could not be re- 
paired but would have to be demolished, 
which condition under the terms of the 
lease, would terminate the same. The 
insurance companies, however, claimed 
that the premises could be repaired and 
that their liability under the policies 
was limited to the loss of rent from the 
date of the fire to the day. when the 
premises could be fully repaired in the 
same condition as before the fire. 

The landlord brought summary pro- 
ceedings against the assured-tenant, seek- 
ing to remove him upon the ground that 
the premises must be demolished. The 
assured immediately delivered to the in- 
surance company the papers in the sum- 
mary proceedings, requesting the insur- 
ance company to take care of the same, 
as the assured also claimed that the 
building was so destroyed that it could 
not be repaired. The insurance compa- 
nies refused to handle the summary pro- 
ceedings on behalf of the assured, and 
an order was entered in court removing 
the assured from the premises and ter- 
minating the lease. 

The assured has brought an action 
against the insurance companies for his 
damages, in excess of $40,000, due to 
the fact that his leasehold interest was 
terminated by reason of the fire. The 
insurance companies now raise the point 
that they could not be called upon to 
defend the assured in the summary pro- 
ceedings. The assured, represented by 
Alex Davis, of Goldstein & Goldstein, 
his attorneys, claims that it would be 
inconsistent for him to defend the sum- 
mary proceedings when he _ himself 
claimed that the building was so demol- 

ished as to terminate the lease, and, 
therefore, transferred the defense of the 
Summary proceedings, if the companies 
desired to protect -their interests under 
the policies. The insurance companies 
are represented by Frederick T. Case, 
their attorney. 





OHIO POND MEETING 


The Ohio Pond of the Blue Goose 
held a smoker and initiation at the 
Deshler-Wallick Hotel in Columbus, 
Monday, June 3. The meeting was well 
attended and was marked by the show- 
mg of the new Pond banner recently 
Purchased by the Ohio Pond. There 
were seventeen goslings present to have 
their pin feathers plucked. Plans were 
announced for the annual outing to be 
held at Colonel Cody’s farm just outside 
of Cincinnati on September 10. The 
Most important business transacted was 
the adoption of a relief fund plan for 
rn help of unfortunate ganders. This 
und is to be in charge of Ganders Wm. 
J. Gilsdorf, R. T. Huggard and Walter 

hannon. 





HEADS LONDON ALLIANCE 


Following the death of T. B. Ponson- 
a t : late general manager, the direc- 
h S of the Alliance Assurance have made 

€ following appointments: A. Levine, 
— to be general manager; Ralph F. 

arnett, to be assistant general mana- 
Ser; Louis D’Elboux, to be manager, fire 


department; and R. C. Simmonds, FIA., 
to be. actuary. 
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Seteeliadies!? 


| NRAGED at man’s possession of fire 
upon earth, Jupiter planned an evil 
Nea ; 







for him in the shape of woman. It 

was a bewitching evil that was fash- 

ioned by the gods and goddesses, in Heaven, 

very properly; each contributed, one beauty, 

MA another charm, a third musical talent 

YTHOLOGY bas jt that Pandora and onandon. Rightly enough when 

brought evil into the world. Maybe so. The conveyed to earth she was named Pan- 
fact remains that a bit of evil must exist in dora, “the gift of all the gods.” 


everything, a little chaff. Similarly a Home . 
Agent cannot hope to build up his agency In her hands the immortals had 


entirely on cream; there must be some Placed a cask which she was forbidden 
skimmed milk. toopen. Undoubtedly one god or god- 

With proper underwriting insight the dess had conferred upon her that femi- 
Home recognizes et spare lest nine trait of curiosity, for it was not 
preparation for risk yet withal « frm'be long before she peeked under the lid. 


upon its conservative underwriting policy, ; 
it is in a position to extend through confi- A multitude of plagues escaped, to 
dence in its agents, every possible courtesy. which hapless man quickly succumbed. 
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Sees Agency-Company Disputes Big 
Cause Of Insurance Legislation 


Ashley Cockrill, Arkansas Attorney, Speaking Before General Agents’ 
Convention, Claims Trend of Legislation Is Intolerable; Calls 
On Agents for Greater Company Loyalty 


Fire insurance local agents were taken 
task for alleged lack of 
wholehearted loyalty to their companies 


severely to 


and admonished to show greater loyalty 
and co-operation to prevent the further 
spread of unwise insurance legislation by 
Ashley Cockrill, 
Rock, Ark., who spoke last week at 
Denver, Colo., before the annual conven- 
tion of the Association of Fire Insur- 
ance General Agents. Local agents can- 
not lessen the sins of courts, Mr. Cock- 
rill said, but they can, by honest means, 
accomplish more than anyone else to- 
wards protecting the business from hos- 
tile legislation and unwise action by 
state insurance departments. 

Public regulation at the instance of 
the public has gone beyond all reason- 
able limits, according to Mr. Cockrill, 
and such regulation at the instance of 
the agents themselves increases the al- 
ready intolerable situation and in the 
end damages everybody. The speaker 
cited the New Jersey commission law 
as inimicable regulation at the instance 
of agents. 

“A house divided will fall,” declared 
Mr. Cockrill. “The prosperity of the 
agent’s business depends on loyalty and 
co-operation with his companies. Faith- 
fulness and loyalty to the company upon 
the part of the agent is absolutely es- 
sential to the success of a business which 
is harried, prosecuted and persecuted by 
politicians, legislators, public officials and 
even courts to an extent unknown in any 
other business.” 


an attorney of Little 


War Disastrous 

For agents and companies to be con- 
stantly at war is disastrous, said Mr. 
Cockrill. He claims that the local agent 
is greatly mistaken when he conceives 
that he is doing his own business a ser- 
vice by joining in the crusade to place 
the regulation of agents and their com- 
pensation in the hands of an insurance 
department. 

“The agent should consider,” 
Mr. Cockrill, “that the 
surance commissioners in the fire in- 
surance rate cases is about the ‘out- 
rageous commissions’ paid to local agents, 
and that the state endeavors to show 
that the present average commission is 
out of all comparison with similar ex- 
penses in any other business. 

“It is apparent that the legislatures, in 
enacting these unreasonable regulatory 
measures, are inspired by a deepseated 
prejudice against the companies. As a 
matter of fact, business in the commer- 
cial world suffers more from prejudice 
of the people and legislative bodies than 
fire insurance companies.’ 

At the outset of his talk, in which he 
urged local agents and companies to bury 
their differences and unite on a common 
front to fight the inroads of legislative 
bodies on the freedom of insurance, Mr. 
Cockrill claimed that local agents forget 
sometimes that they are agents of the 
companies and not of their assureds. 
They cannot, he said, be considered in 
any sense the agent of the insured in 
any matter connected with the issuance 
of a policy and yet, to gain favor with 
clients, agents often act against the best 
interests of their companies — virtually 
become brokers or representatives of the 
assured. 


Legal Status of the Agent 


The paramount and vital principle of 
the law of agency being good faith and 
loyalty, the agent is not allowed by law 
or morals to put himself in a position 
antagonistic to his principal, and he may, 
therefore, not act as agent for both par- 
ties where their interests might conflict, 
and where loyalty to one is a breach of 


Agents’—Companies’ 


continued 
cry of the in- 


oor 


duty to the other. The local agent should, 
therefore, realize first, that he is the 
agent of the company not of the insured. 

“Good faith and loyalty from the agent 
to his principal is not only the founda- 
tion of the law of agency throughout 
the business world, but the recognition 
of this principle is particularly essential 
in the case of a fire insurance agent, 
because he has greater power and oppor- 
tunity, first, to bind his principal, and 
second, to render it liable on its con- 
tracts, than any other agent-in the busi- 
ness world 

“The unlimited power to bind exists 
because the local agent is furnished with 
blank policies all signed and executed 
and, so far as the insured is concerned, 
needs only the filling in of blanks and 
his counter-signature. His ability to ren- 
der the company liable is occasioned by 
his apparent authority and the law of 
waiver as applied in insurance cases, a 
system devised by the courts for use 
in insurance cases only. The highest 
court in New York once frankly stated 
that the law of insurance waiver was 
a technical doctrine, introduced and ap- 
plied by courts for the purpose of de- 
feating forfeitures in insurance cases. 


Powers of State Control 


“Not only can and does the state by 
legislation regulate and control the in- 
surance business directly by statutes, but 
it delegates in a wholesale way what 
control it has not specifically assumed to 
state insurance commissions. 

“Relief from oppressive or unreason- 
able acts of insurance commissioners is 
either impossible or difficult to obtain. 
When a commissioner is a tyrant, the 
companies are largely at his mercy. The 
companies, thérefore, have frequently 
suffered injustice at the hands of insur- 
ance departments. 

“Tt is seen that the companies and its 
agents are subject to such a maze of 
regulatory laws affecting the operation 
and conduct of its business, outlawing 
provisions of its contracts at will, penal- 
izing the failure to pay promptly, that it 
is remarkable that the business has sur- 
vived. People complain loudly about the 
regulation of private business or of their 
personal conduct, but who lifts his voice 
against this legislation which seeks to 
take charge of what is essentially a pri- 
vate business? And what is the trend 
of the times? Is this character of legis- 
lation increasing or diminishing? Un- 
doubtedly, it is increasing. The Texas 
State Board of Insurance Commissioners 
has fixed the commissions for local fire 
insurance agents. Bills have been intro- 
duced in the Florida legislature to ex- 
tend the agency qualification law, and to 
bring adjusters under the control of the 
department of insurance. Chambers of 
commerce are called upon by the chair- 
‘man of the insurance committee of the 
Florida House of Representatives to help 
put over his ‘support of the home agent’ 
ideas. 

“Insurance commissioners are claiming 
the right to prohibit banks from acting 
as fire insurance agents. A court is 
criticized in the press for holding that 
an insurance commissioner had no right 
to refuse to license a bank officer as 
an agent, solely because he was a bank 
officer, as ‘following the curious intan- 
gibilities of the law as dealing with ideals 
of freedom.’ The idea seems prevalent 
that the right of freedom does not ap- 
ply to insurance companies. * 

“A New Jersey court has upheld as 
constitutional a law requiring agents’ 
commissions to be reasonable, holding 
that ‘otherwise such large commissions 
might be allowed as to impair the finan- 
cial stability of the insurance companies 
and thus imperil their ability to meet 





their financial obligation to their policy- 
holders.’ 
Rights to Regulate Agents 

“We thus see to what extent fire in- 
surance companies and their business is 
subject to regulation by the legislatures 
of the various states, and that the legis- 
lature has the same power and authority 
to regulate the conduct of agents of in- 
surance corporations as it has to regulate 
the companies themselves. 

“Tt will be noted that non-resident 
agent acts are upheld under the taxing 
power of the states, and that other regu- 
latory measures are sustained under the 
right of a state to impose conditions 
upon which foreign corporations may do 
business in the state. 

“While non-resident agent acts are 
doubtless meritorious measures, a proper 
regulation of the business and a just 
protection to the agents, they seem to 
have started the courts in their decisions 
upholding regulatory measures generally. 
Reference to these decisions is a di- 
gression, but is useful in showing the 
start and foundation of the right of reg- 
ulation. Doubtless, non-resident agent 
acts were inspired by local agents. They 
started the ball of regulation to roll- 
ing. Country savers and politicians have 
not lost sight of the opportunity to keep 
it rolling. It is regrettable that some lo- 
cal agents have not hesitated to initiate 
and foster legislation hostile to the com- 
panies designed to protect their own in- 
terests, and to enter into open warfare 
with the companies over legislation seek- 
ing to regulate the company for the ben- 
efit of the agent. 

Prejudice Shown By Courts 


“Tt is especially remarkable and dis- 
heartening to view the prejudice dis- 
played against fire insurance companies 
by the courts. There is no closed sea- 
son anywhere. It seems to be lawful to 
hunt them down at all times. Take the 
penalty statutes that impose penalties 
and plaintiff’s attorney’s fees in case of 
recovery, regardless of the good faith 
of a defense, which are upheld by the 
courts. In place of the Goddess of Jus- 
tice, with her scales balanced in one 
hand to weigh out justice equally to all, 
and her sword in the other hand to en- 
force it, we have her in insurance cases 
with her scales tilted’ on the side of 


the insured, and the sword—the penalty 


statutes—presented at the breast of the 
(Continued on Page 26) 
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DECEMBER 31ST, 1928, STATEMENTS 
AMERICAN EQUITABLE ASSURANCE COMPANY OF NEW YORK LONG ISLAND FIRE INSURANCE COMPANY 
Assets Liabilities Capital *Net Resources Assets Liabilities Capital *Net Resources 
$10,099,162.29 $3,394,266.51 $2,000,000.00 6,704,895.78 $408,657.14 $42,532.38 $200,000.00 $366,124.76 
MERCHANTS AND MANUFACTURERS FIRE INSURANCE COMPANY 
; BRONX FIRE INSURANCE COMPANY OF THE CITY OF NEW YORK NEWARK, N. J. (Chartered 1849) 
$4,889,591.12 $755,197.32 $1,000,000.00 $4,134,393.80 $5,774,475.31 $1,291,847.16 $1,000,000.00 $4,482,628.15 
—_ BROOKLYN FIRE INSURANCE COMPANY eS, ll 
— $5,762,813.80 saictatincanccni  aecetacnaaiata eee $2,922,000.19 $927,051.01 $1,000,000.00 $1,994,949.18 ; 
GLOBE INSURANCE COMPANY OF AMERICA REPUBLIC FIRE INSURANCE COMPANY 
PITTSBURGH, PA. (Incorporated 1862) x PITTSBURGH, PA. (Incorporated 1871) 
$2,258,430.77 $813,552.56 $512,000.00 $1,444,878.21 $4,076,176.31 $1,040,535.31 $1,000,000.00 $3,035,641.00 
SYLVANIA INSURANCE COMPANY 
KNICKERBOCKER INSURANCE COMPANY OF NEW YORK PHILADELPHIA, PA. 
$5,034,363.88 $2,255,641.18 $1,000,000.00 $2,778,722.70 $5,327,783.03 $758,805.07 $1,500,000.00 $4,568,977.96 
*Net R es, being aggreg: of Capital, Net Surplus and Voluntary Reserves. 


CLASSES OF INSURANCE WRITTEN 


FIRE, AUTOMOBILE, EXPLOSION, RIOT, CIVIL COMMOTION, TORNADO AND WINDSTORM, SPRINKLER LEAKAGE, USE AND OCCUPANCY, PROFITS, 
LEASEHOLD AND GENERAL MERCHANDISE FLOATERS. 


CORROON & REYNOLDS 
INCORPORATED 
92 WILLIAM STREET MANAGER NEW YORK CITY, N. Y. 
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Claims Mutual Mistake 
In Writing Of Policy 
CONTENTS LEFT UNINSURED 





New York Appeal Court to Decide 
Whether There Was Actual Mistake; 
Risk Had Been Cancelled 





An appeal has been taken to the Court 
of Appeals of the State of New York in 
the case of Louis J. Castellano, trustee 
in bankruptcy of Hoffer & Rosenstein, 
plaintiff, against the American of New- 
ark, defendant. The action, which is one 
for a reformation of a standard form of 
fire insurance tried 
twice and has twice reached the Appel- 
The assured, Hoffer & 
Rosenstein, conducted a delicatessen at 
1356 St. John’s Place, Brooklyn, N. Y. 
They claim they had no interest in the 
brick building in which they conducted 
their business. They had specific insur- 
ance on stock and fixtures for $6,000 and 
the insurance company had cancelled be- 
cause there had been too many trans- 
fers of the delicatessen. 

Kriegel, their broker, testified that 
thereafter he telephoned to Burns, the 
agent of the insurance company, re- 
questing a renewal, and Burns had ad- 
vised him that the policy had been can- 
celled, but that the company would re- 
new it from the original expiration date 
and would cover it in blanket form on 
stock and fixtures. About six or seven 
months after the issuance of the policy, 
a loss occurred. Kriegel, the broker, tes- 
tified that he had not examined the pol- 
icy until after the loss, but found then 
that it was written to cover on the 
building and not on the stock and fix- 
tures. 


policy, has been 


late Division. 


Assured Wins on Appeal 


Action was brought against the insur- 
ance company to reform the policy. The 
first trial was had before Mr. Justice 
Gavegan in the Supreme Court of the 
State of New York at Special Term, 
resulting in a judgment for the insur- 
ance company. On appeal, the Appel- 


late Division of the Supreme Court, 
First Department, reversed the judg- 
ment on the ground that Burns, the 
agent of the company, had not taken 


the stand to contradict the testimony of 
Kriegel, the broker. 

A second trial was had before Mr. 
Justice Churchill at Special Term of the 
Supreme Court who rendered judgment 
for the insurance company and a second 
appeal was then taken by the trustee 
representing the assured. 

Upon the second appeal to the Ap- 
pellate Division it was contended by Da- 
vid Goldstein and Alex Davis of Gold- 
stein & Goldstein, attorneys for the 
trustee, that the evidence of the second 
trial was identical with that of the first 
trial and that the policy should be re- 
formed to cover the stock and fixtures 
rather than the building and for affirma- 
tive judgment against the insurance 
company. The company is represented 
by Frederick T. Case. its attorney. 

The Appellate Division on the second 
appeal reversed the trial court and 
granted a reformation of the policy to 
cover on the contents instead of the 
building and directed judgment in favor 
of the plaintiff for the full amount with 
costs. The opinion on the appeal was 
written by Mr. Justice Proskauer and 
concurred in by Justices Merrell & Mc- 
Avoy. Mr. Justice Martin wrote the 
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dissenting opinion in which presiding 
Justice Dowling concurred. 

Final judgment was then directed in 
favor of the plaintiff upon the ground 
that while the second trial was “ordered 
in order that Burns might specifically 
deny, if he could, the making of any 
such agreement” with Kriegel as he had 
testified to at the trial, the record “dis- 
closes no such categoric denial” and “the 
evidence is substantially the same as on 
the first trial.” 

The New York Court of Appeals is 
now called upon to pass upon the ques- 
tion of law involving the reformation of 
the standard form fire insurance policy. 
The first appeal to the Appellate Di- 
vision was decided by a divided court 
and the second appeal was also so de- 
cided by a divided court. 





VIOLATING RESIDENCE LAW 

Insurance Commissioner Sam _ B. 
King, of South Carolina, is complaining 
to the fire companies admitted to that 
state that the resident agency law is 
being generally violated. He says he 
understands that in many cases local 
agents in South Carolina are not allowed 
to countersign policies for or to receive 
commissions on the business of numer- 
ous chain stores and other risks. This 
the commissioner claims is a violation 
of the law and he has asked an official 
of each company to sign an affidavit 
stating that he is familiar with the terms 
of the law. 


Cockrill’s Address 


(Continued from Page 24) 
company to prevent it from even apply- 
ing for an equal chance at justice. 

“That an unreasonable and unjust prej- 
udice exists against fire insurance com- 
panies among the public and in all of 
the departments of the state is doubtless 
already known to you. That in many 
cases the companies do not receive the 
hearty support and co-operation from 
agents that they deserve is doubtless not 
news. 

“Now if the fire insurance business is 
thus beset on all sides, to whom can it 
look as its friends or from whom can 
it expect help in obtaining justice and 
fair treatment, if not from their own 
agents? Regardless of the view which 
the agent holds as to his relationship 
to the company, the agent should realize 
that the business and the company may 
go on the shoals, unless he lends a 
helping hand. It is to his own selfish 
interest to do so. The agent may say, 
‘where would the company be without 
me, the producer of its business?’ An 
appropriate answer is, ‘where would the 
agent be without the company ?’ 

Spirit of Co-operation Needed 

“There should always be a spirit of 
hearty co-operation. The companies, on 
their part, should realize that the local 
agent can do more towards moulding 
public sentiment and fighting bad legis- 


—<<—<__—= 
lation than their officers or home office 
representatives. The local agent is plant- 
ed in every city, town and hamlet in the 
country. The legislators are his neigh- 
bors, friends or acquaintances. The in- 
suring public looks to the local agent 
for its insurance protection. It endeay- 
ors to hold him responsible for main- 
taining his insurance and collecting his 
losses. The policyholder usually does 
not know even the name of the compa- 
nies in which he is insured, and little 
or nothing about their standing or re- 
sponsibility. 

“The policyholder expects the local 
agent to stand by him right or wrong 
in all controversies, and the local agent 
is right then in a quandary because he 
knows that the policyholder can go else- 
where for his insurance. But good faith 
and fair dealing demands that loyalty, 
fidelity and co-operation should be the 
program of the agent and the company, 
It should not be one-sided. The in- 
suring public should, of course, be given 
the very first consideration from the 
company and the agent. Troubles from 
the public through ignorance and prej- 
udice may be expected, but there is no 
excuse for the troubles that are brought 
about by the companies themselves and 
by their agents. 

“T sound a note of warning against 
regulation by law of the relations be- 
tween the company and its agents. If 
agency commissions can be fixed by law, 
because it is a part of the company ex- 
pense and is thus reflected in the rate, 
then by the same token the salaries of 
its officers, clerks and expenses of every 
character can also be regulated. The 
internal affairs of the company, the man- 
agement of its business is then taken 
charge of by the state, and the insurance 
commissioner becomes a general mana- 
ger of the company. The right of a 
company to manage its ‘own business 
through its board of directors cannot 
be denied without infringing the right 
and liberty of private contract. Agency 
relations should be settled between the 
companies and their agents. If anti- 
compact laws are broad enough to pre- 
vent agreement among the companies, 
they will also prevent agreement among 
the agents. If competition among com- 
panies about commissions is established, 
then there is bound to follow competition 
over rates, with resulting rate wars, 
which is a deplorable situation. 

“But the matter of permitting agency 
relations to be regulated by law is not 
the most serious trouble. The danger 
comes from what will inevitably follow 
as the ball of regulation rolls, to wt, 
the taking over of the business in all its 
details by the state. That tendency 
should be checked and not encouraged. 
The local agent makes a great mistake 
in aiding in any further governmental 
regulations, which in the end will injure 
not only the business itself, and_ the 
companies which he represents, but also 
his own individual interest.” 





APPOINTS SPECIAL AGENT 

The Empire Fire of New York at- 
nounces the appointment of L. W. 
Becker as special agent for Connecticut 
and Massachusetts. Mr. Becker has 
been identified with the insurance bus 
ness since 1911, being formerly connected 
with the New York Underwriters Age" 
cy, Automobile of Hartford, Conn., and 
the Travelers Fire. 





Marion F. and Robert H. Cushing and 
Ellis E. Burdick, of Lancaster, N. * 
have opened the Cushing Agency in that 
city. 
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Smaller dollars will be nothing 
new—for we have seen the dollar 


shrink more and more in size 


during the past fifteen years. 
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General Adjuster Gives Policy 
Writing Pointers To Local Agents 


Thomas F. Buchanan, Aetna Fire, Cites Loss Problems Arising Out of 
Difficulties Which Might Have Been Avoided Through 
Previous Action by Agents 


Loss departments of insurance com- 
panies are “dissecting rooms,” where de- 
fects in the structure are disclosed, said 
Thomas F. Buchanan, general adjuster of 
the Aetna (Fire), speaking recently at 
Charlotte, N. C., at the closing session of 
the thirty-second annual convention of the 
Nortk Carolina Association of Insurance 
Acents. Mr. Buchanan continued in part: 

“In writing a policy you should first de- 
termine if there is an insurable interest; 
and if one exists, be sure to see that it 
is properly disclosed in the contract. If 
there are mortgage interests, be sure that 
they are included and that the proper 
mortgagee clause -is used. In this con- 
nection we are frequently requested in the 
teyment of losses to eliminate the name 
cf the mortgagee, making draft to the 
assured only. We sometimes comply with 
this request, where the loss is small and 
we are satisfied that repairs have been 
raade, but we always have a feeling of 
reluctance because we are deviating from 
the conditions of the contract, and these 
conditions presumably were inserted at the 
request of the parties making the in- 
surance. 

“If it was desired to make payment of 
losses less than a certain amount to the 
order of the assured only, or some other 
designated payee, this provision could very 
easily have been incorporated in the con- 
tract when it was drawn. I might also 
add that we have had inquiries from 
fiduciary institutions which are large hold- 
ers of mortgages inquiring as to our at- 
titude in this respect; and it is clear-from 
their communications that. they do not 
view this practice with any degree of 
favor, and insist upon the contract being 
followed. 

Case Where Agent Was at Fault 

“We recently had a case where we in- 
sured a large piece of machinery for an 
individual. After the fire had occurred it 
was ascertained that this machine was 
owned by a co-partnership, the gentle- 
man named in our policy being one of 
the partners, and, furthermore, it was en- 
cumbered by a chattel mortgage. The 
agent admitted that he was aware of this 
when he issued the policy, and exnlained 
that his action was taken because the man 
named in the contract was the one who 
appeared in his office and ordered the in- 
surance. It is almost needless to say that, 
in view of the circumstances, we immedi- 
ately adjusted and paid the loss; but our 
confidence in the ability of our agent has 
been considerably shaken. 

“Having established the insurable in- 
terest, the next step should be to ascertain 
the intent of your client with regard to 
the property to be insured. We find that 
on the part of many agents there is a 
tendency to take too much for granted. 
We firmly believe that, whether this is a 
new policy or a renewal, a personal in- 
spection of the property should be made 
in order to prepare a contract which will 
properly cover it. You are well aware 
that mary changes occur in the life of a 
policy which the policyholder never thinks 
about, and it is your duty as agents to 
make an intelligent attempt to keep in 
touch with these changing conditions. 

Determining Amount of Insurance 


“After you have secured the foregoing 
information, the next step is the determi- 
nation of the amount of insurance to be 
carried. This is a very important re- 
auirement. We do not want to give a 
man an excessive amount of insurance 
on his property, realizing that to the weak 
or unscrupulous man, the way is opened 
to attempt a fraud on the insurance com- 
panies. On the other hand, we do not 
want an honest man to be paying a 
premium on an amount of insurance 
which he can never collect. even if his 
pronertv is totally destroyed. 


“Much adverse legislation has been 


caused by laxity in this respect. We have 
in mind one of our New Egland States 
where provision is made that the sound 
value on buildings may be established at 
the inception of policy under an appraisal 
award on request from the assured; and 
refusal of a company to accede to this 
request, or to insure the property after 
such a request has been made, suspends 
its authority to do business in the State. 

“This law was put upon the books be- 
cause of a case in a small country town, 
where a citizen of that town purchased 
property at a forced sale for the sum of 
$8,000. He went to the local agent and 
requested him to issue a policy in the 
amount of $16,000. The agent refused to 
do it, informing him that he knew what 
he had paid for the property and he would 
issue an insurance policy for that amount 
and no more. The building was later 
damaged by fire, and adjusted on the basis 
of a sound value of $18,000, with appli- 
cation of the 80% reduced rate clause. 
Whereupon the policyholder made his way 
to the state legislature and introduced this 
bill. 

“My attention has recently been directed 
to two court decisions which involve 
carelessness or laxity in the issuance of 
the insurance policies on the part of the 
agent or broker interested. 

“The record of the case discloses some 
verv careless work in the fire insurance 
business. Assured conducted a delica- 
tessen store. They had no interest in the 
brick building in which thev conducted 
their business. They had had specific in- 
surance on stock and fixtures. Their 
broker testified that he had telephoned the 





agent of the company to renew the expir- 
ing policy, but to write it blanket on stock 
and fixtures, and that the agent had 
agreed to do so. 

“Some six months after the issuance of 
the policy a loss occurred. The broker 
testified that he had not examined the 
policy until after the loss, when he found 
that it was written to cover on building 
and not on stock and fixtures. Suit was 
then brought to reform the policy. Justice 
of the Supreme Court gave judgment for 
the insurance company. On appeal the 
Appellate Division reversed the judgment 
on the ground that the insurance agent 
had not taken the stand to contradict the 
testimony of the broker. 


Personal Liability of Agent 


“In the other case assured obtained in- 
surance through the agent for the insur- 
ance companies, covering its property 
against loss by fire. After the issuance 
of the policies, the assured purchased a 
factory building, into which to move its 
manufacturing business, including ma- 
chinery, furniture and fixtures, and it 
seems that the agent agreed to transfer 
coverage so as to protect assured’s prop- 
erty in the new building. 


“After the removal of the property, a 
fire occurred at the new location. No en- 
dorsement on the policies had been made 
by the agent, transferring the coverage, 
and the insurance companies denied lia- 
bility, claiming that their policies did not 
cover at the new location. The assured 
then instituted suit against the insurance 
companies and joined the agent as a co- 
defendant. The agent moved in the 
United District Court to dismiss the com- 
nlaint as against him upon the ground that 
he was acting as agent for his disclosed 
principals, the insurance companies, and 
that therefore only the principals and not 
the agent should be defendants in the 
action The United States District Court 
stated in its opinion that the question of 
low was a close one. but felt ‘that the 
ends of iustice would best be met bv a 
denial’ of the defendant agent’s applica- 
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tion for a dismissal of the complaint as 
against him at this time. 

“This question of law is interesting and 
important in insurance circles, with re. 
spect to the personal liability of an agent 
of an insurance company, even though 
his principals are disclosed. 

Property Moved Before Lo:s 

“Another situation which frequently 
confronts us is that where a loss occurs 
and we find that the property insured has 
been moved to another location without 
knowledge of the company. We endeavor 
to deal broadly with questions of this 
nature, and if we find upon inquiry that 
the agent would have made the transfer jf 
he had been requested to do so, and the 
company would have accepted the liability 
at the new location, liability is accepted 
and the loss is paid. In fact, in many of 
these cases the assured meets the agent 
on the street or in any other public place 
and tells him that he has moved, and, 
owing to pressure of other business and 
failure to make proper notation, the mat- 
ter is entirely overlooked and passes from 
the agent’s mind. Many of you can recdl- 
lect incidents of this nature. 

“Some time ago our attention was 
called to a case in this state where a 
policy was issued on a dwelling house 
which stood on leased ground, without 
notice to the company. Loss occurred, 
and as it was viewed with suspicion by 
the adjuster, liability. was denied because 
of the property being on leased land with- 
out notation in the policy contract. The 
case was tried in the district court of the 
United States, and, in accordance with the 
interpretation of the federal courts, judg- 
ment was rendered for the defendant 
company. 

“For your information, the decisions 
follow the opinion that in the federal 
courts it is well settled that where, as in 
this case, the policy provides that no of- 
ficer or agent shall have power to waive 
any of its terms, except by written en- 
dorsement, mere knowledge on the part 
of the agent issuing the policy does not 
waive breach of the conditions therein 
contained. : 

“Following this decision, suit was 
brought against the agents who had is 
sued the policy, the assured claiming that 
they had paid them for valid insurance 
protection, and the agents were well 
aware of the fact that the property was 
on leased ground. The plaintiff further- 
mire claimed that their policy was held 
in the agent’s safe and thev had not had 
an opportunity of reading it. 


Binder Without Company Name 


“Another problem which frequently 
confronts us is that occasioned by the 
agreement of an agent to bind insuranct 
upon a property without the naming 0 
the company whose policy is to be issued. 
A fire occurs before any action is taken 
and, as the agent generally represents 4 
number of companies, any one of whom 
would have accepted the risk, the situa 
tion is a cause of serious embarrassment 
to all concerned. , 

“Another fruitful source of trouble s 
caused by an agent’s failure to follow the 
instructions of his companies with regat 
to the cancellation of policies. It 1s? 
pretty good rule to cancel first and ask 
for reconsideration later. It is advisable 
to follow the requirements of the contrat 
with regard to cancellation and not to 
rely upon a broker, or othe: indirect 
means of communication. The agent for 
an insurance company is liable to his prt 
cipal for failure to promptly communicatt 
notice of cancellation to the insured, af 
his prompt communication of such notice 
to an intervening broker will not relieve 
him, ‘ 

“In a recent case which came ‘0 our 
tention it appears that an agert had 4 
order to nlace insurance on a large roa 
honse. He placed some of the ‘nsurance 
in his own office, but was unable to ct 
for all of it, and secured three policies 1" 
the amount of $2.000 each from 2 brother 
asent. On receint of their dai’ reports 
all three companies wired canceliation se 
tice. and their agent telephoried the of . 
agent rennesting the return of pat 
policies. He states that an agreement Wo 
made to return the policies promptly. 

(Continued on Page 2°) 








1929 


—.. 
—= 


int as 


g and 
th te- 
agent 
hough 


uently 
occurs 
ed has 
rithout 
deavor 
this 
'y that 
sfer if 
nd the 
iability 
>cepted 
any of 

agent 
c place 
1, and, 
ss and 
1e mat- 
s from 
1 recol- 


m was 
here a 
~ house 
without 
~curred, 
cion by 
because 
id with- 
t. The 
t of the 
with the 
s, judg- 
fendant 


ecisions 
federal 
e, as in 
no of- 
O waive 
tten en- 
he part 
loes not 
therein 


it was 
had is- 
ing that 
isurance 
re well 
tty was 
further- 
vas held 
not had 


ame 
equently 
by the 
isurance 
ming ot 
> jssued. 
is taken 
esents 4 
f whom 
e situa 
assment 


ouble is 
low the 
1 regar 
It is 4 
and ask 
dvisable 
contract 

not to 
indirect 
gent for 
his prit 
nunicate 
red, af 
fh notice 
relieve 


) our at 
had an 
ge roat: 
nsurance 
to care 
jlicies 1 
brother 
reports, 
ition 10 
he other 
yf these 
nent WS 
tly. 0 






















June 14, 1929 












—_—- 






Page 29 








J. M. BYRNE BUYS INS. CO. 
President, Merchants & Manufacturers, 
Newark, Plans to Extend Scope of 
Philadelphia Concern 
Joseph M. Byrne, Jr., & Co., Newark 
investment bankers, purchased control 
last week of the Insurance Company of 
Philadelphia. The deal was negotiated 
by Victor E. H. Hoagland, vice-president 
of the New Jersey Fidelity & Plate 

Glass Co. of Newark. 

The Byrne company was represented 
by Joseph M. Byrne, Jr., who is presi- 
dent of the Merchants & Manufacturers 
Fire and also head of the J. M. Byrne 
Co., insurance agents. At the office of 
the Byrne company it was stated that 
the new interests planned to develop and 
extend the scope of the company ac- 
quired. 

The company just acquired has a capi- 
tal of $100,000 with a net surplus of $91,- 
755 and a premium reserve totaling $28,- 
73%. The company is a small one hav- 
ing written $15,000 in premiums last year 
on preferred dwellings in Philadelphia 
and suburbs. 








STEBBINS NAMES COMMITTEES 





Louis E. English, Richmond, Va., Chair- 
man of Executive Committee of 
General Agents 
Herbert Cobb Stebbins, newly elected 
president of the Association of Fire In- 
surance General Agents, has named the 
following as members of the standing 

committees : 
Executive Committee 


Louis E. English, Richmond, Va. 
chairman; Langdon C. Quin, Atlanta, 
Ga.; George M. Easley, Dallas, Texas; 
W. L. Braerton, Denver, Colo. 


Conference 
J. G. Leigh, Little Rock, Ark., chair- 
man; R. S. Busbee, Raleigh, N. C.; E 
J. Heavner, Tulsa, Okla. 

General Welfare 

J. L. Davis, Birmingham, Ala., chair- 
man; F. G. Tupper, New Orleans, La.; 
J. H. Good, Kansas City, Mo. 

Membership 
John K. Morrison, Omaha, Neb., chair- 
man; Arthur Brown, San _ Francisco, 


Cal.; J. D. Dux, Sioux Falls, S. D. 
Publicity 
Will J. Miller, Topeka, Kan., chair- 
man; Hunter Lyon, Miami, Fla.; Rob- 
ert W. Snyder, Louisville, Ky. 


L. W. POWERS’ NEW POST 


L. W. Powers, who has resigned as 
Middle Department special agent of the 
Norwich Union Fire, is to become on 
July 1 special agent of the Baltimore 
American and the People’s National Fire 
m eastern Pennsylvania. 


Hints To Local Agents 


(Continued from Page 28) 

letter confirming the conversation or other 
Tequest was made, and two weeks later the 
tisk burned for a total loss. The agent 
controlling the business now disclaims 
any recollection of any telephone conver- 
sation, The policies are in the hands of 
the claimant, and the agent who wrote 
them now finds himself in a very embar- 
Tassing situation as a result of his failure 
'o take proper action. 

It frequently happens that as a result 
ot a request for cancellation, other 
Policies are written in substitution; and 
= frequently encounter very embarrass- 
ing Situations because of failure of the 
ag to make clean-cut transactions. 

ne of the outstanding cases in my 
Percent is the famous Roberta Manu- 
oe Company case in this city. Two 
Rencies were involved in this case, both 
a issued policies covering the prop- 
ail and the case was further compli- 
of th by the fact that a member of one 
; € insurance agencies was also secre- 
pe and treasurer of the Roberta Manu- 
suring Company, which was the plain-- 
Min the case,” 
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the traditions of more 
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PHILA. BOARD TO MEET 
Will Consider Several Amendments to 
By-Laws on June 19, Including 
Limitation of Agencies 

The Philadelphia Fire Underwriters 
Association is to meet on June 19 to con- 
sider amendments to the by-laws to con- 
form to plans to reorganize the Associa- 
tion of Fire Insurance Agents of Phila- 
delphia and to make possible the ac- 
ceptance of the agreement of the East- 
ern Underwriters’ Association by re- 
stricting the number of branch offices of 
the Philadelphia home companies to two 
each. The proposed amendment would 
establish definitely the three-agency 
rule in Philadelphia under which under- 
writers’ departments are to be considered 
as one of the three agencies. 
_ Another amendment provides for the 
imposition of a penalty up to $500 a 
policy for an intentional violation of the 
rules and rates by a company member. 
Several other proposed amendments are 
also to be considered. 





MAY SANCTION BROKERS 





Richmond, Va., Local Board, Considers 
Letting Down Bars as Competition 
Grows Keener 

The Insurance Exchange of Richmond, 
Va., is considering the advisability of 
doing business with local brokers. A 
committee headed by W. T. Johnson has 
been appointed by President Herbert B. 
Race to study the question and submit 
a report. If it is decided to recognize 
the brokers and accept business from 
them the by-laws of the exchange would 
have to be amended. 

Under the existing by-laws, members 
of the exchange are barred from doing 
business with brokers. Heretofore, the 
exchange has always taken the position 
that there was no need for brokers in 
Richmond and for a long time there 
were few if any at all undertaking to 
do business in the city. 

In recent years, however, they have 
become more numerous, and with the 
members of the exchange barred from 
accepting business from them they have 
been placing business altogether with 
non-board agencies. Besides Chairman 
Johnson, other members of the commit- 
tee which will make a study of the sub- 
ject are George A. Gibson, Owen Wil- 
son, Walter B. Claiborne, Gordon Har- 
vie, Miller McCue and Irving J. Straus. 





ST. LOUIS BLUE GOOSE 


The St. Louis pond of the Blue Goose, 
International, adjourned their Monday 
luncheons following the last meeting of 
the season held Monday, June 3, at the 
American Hotel Annex, with the usual 
large attendance. In keeping with the 
pond’s intention to have at least four 
social gatherings each year, a committee 
consisting of George W. Steinkamp, 
chairman, assisted by Thomas Kingsley 
and J. Burr Taylor, were appointed to 
arrange for an outing at Lincoln Beach 
on the Meremac River. This outing will 
be held in about a month and the ladies 
will have a chance to join in the festivi- 
ties. Lincoln Beach is an ideal -resort, 
having the only white sand beach in the 
vicinity of St. Louis. Those in attend- 
ance can indulge in swimming, boating 
and other outdoor sports. 





GETS EMPIRE FOR INLAND 


H. G. Treiss of 80 John street has 
been appointed agent of the Empire 
Fire of New York for inland marine 
lines. Mr. Treiss already represents the 
Empire, American National Fire and the 
Ajax Fire for fire lines in the metro- 
politan and suburban territories. 





AGENTS’ COMMITTEE MEETING 


The executive committee of the Na- 
tional Association of Insurance Agents 
will meet on June 28 and 29 at the West- 
lake Hotel, Rocky River, near Cleveland, 
Ohio. 
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Claims Mutual Mistake 
In Writing Of Policy 


CONTENTS LEFT UNINSURED 





New York Appeal Court to Decide 
Whether There Was Actual Mistake; 
Risk Had Been Cancelled 





An appeal has been taken to the Court 
of Appeals of the State of New York in 
the case of Louis J. Castellano, trustee 
in bankruptcy of Hoffer & Rosenstein, 
plaintiff, against the American of New- 
ark, defendant. 
for a reformation of a standard form of 
fire insurance policy, has been. tried 
twice and has twice reached the Appel- 
late Division. The assured, Hoffer & 
Rosenstein, conducted a delicatessen at 
1356 St. John’s Place, Brooklyn, N. Y. 
They claim they had no interest in the 
brick building in which they conducted 
their business. They had specific insur- 
ance on stock and fixtures for $6,000 and 
the insurance company had cancelled be- 
cause there had been too many trans- 
fers of the delicatessen. 

Kriegel, their broker, testified that 
thereafter he telephoned to Burns, the 
agent of the insurance company, re- 
questing 2 renewal, and Burns had ad- 
vised him that the policy had been can- 
celled, but that the company would re- 
new it from the original expiration date 
and would cover it in blanket form on 
stock and fixtures. About six or seven 
months after the issuance of the policy, 
a loss occurred. Kriegel, the broker, tes- 
tified that he had not examined the pol- 
icy until after the loss, but found then 
that it was written to cover on the 
building and not on the stock and fix- 
tures. 


Assured Wins on Appeal 


Action was brought against the insur- 
ance company to reform the policy. The 
first trial was had before Mr. Justice 
Gavegan in the Supreme Court of the 
State of New York at Special Term, 
resulting in a judgment for the insur- 
ance company. On appeal, the Appel- 
late Division of the Supreme Court, 
First .Department, reversed the judg- 
ment on the ground that Burns, the 
agent of the company, had not taken 
the stand to contradict the testimony of 
Kriegel, the broker. 

A second trial was had before Mr. 
Tustice Churchill at Special Term of the 
Supreme Court who rendered judgment 
for the insurance company and a second 
appeal was then taken by the trustee 
representing the assured. 

Upon the second appeal to the Ap- 
pellate Division it was contended by Da- 
vid Goldstein and Alex Davis of Gold- 
stein & Goldstein, attorneys for the 
trustee, that the evidence of the second 
trial was identical with that of the first 
trial and that the policy should be re- 
formed to cover the stock and fixtures 
rather than the building and for affirma- 
tive judgment against the insurance 
company. The company is represented 
by Frederick T. Case. its attorney. 

The Appellate Division on the second 
appeal reversed the trial court and 
granted a reformation of the policy to 
cover on the contents instead of the 
building and directed judgment in favor 
of the plaintiff for the full amount with 
costs. The opinion on the appeal was 
written by Mr. Justice Proskauer and 
concurred in by Justices Merrell & Mc- 
Avoy. Mr. Justice Martin wrote the 


The action, which is one 
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dissenting opinion in which 
Justice Dowling concurred. 

Final judgment was then directed in 
favor of the plaintiff upon the ground 
that while the second trial was “ordered 
in order that Burns might specifically 
deny, if he could, the making of any 
such agreement” with Kriegel as he had 
testified.to at the trial, the record “dis- 
closes no such categoric denial” and “the 
evidence is substantially the same as on 
the first trial.” 

The New York Court of Appeals is 
now called upon to pass upon the ques- 
tion of law involving the reformation of 
the standard form fire insurance policy. 
The first appeal to the Appellate Di- 
vision was decided by a divided court 
and the second appeal was also so de- 
cided by a divided court. 


presiding 





VIOLATING RESIDENCE LAW 

Insurance Commissioner Sam _ B. 
King, of South Carolina, is complaining 
to the fire companies admitted to that 
state that the resident agency law is 
being generally violated. He says he 
understands that in many cases local 
agents in South Carolina are not allowed 
to countersign policies for or to receive 
commissions on the business of numer- 
ous chain stores and other risks. This 
the commissioner claims is a violation 
of the law and he has asked an official 
of each company to sign an affidavit 
stating that he is familiar with the terms 
of the law. 


Cockrill’s Address 
(Continued from Page 24) 


company to prevent it from even apply- 
ing for an equal chance at justice. 

“That an unreasonable and unjust prej- 
udice exists against fire insurance com- 
panies among the public and in all of 
the departments of the state is doubtless 
already known to you. That in many 
cases the companies do not receive the 
hearty support and co-operation from 
agents that they deserve is doubtless not 
news. 

“Now if the fire insurance business is 
thus beset on all sides, to whom can it 
look as its friends or from whom can 
it expect help in obtaining justice and 
fair treatment, if not from their own 
agents? Regardless of the view which 
the agent holds as to his relationship 
to the company, the agent should realize 
that the business and the company may 
go on the shoals, unless he lends a 
helping hand. It is to his own selfish 
interest to do so. The agent may Say, 
‘where would the company be without 
me, the producer of its business?’ An 
appropriate answer is, ‘where would the 
agent be without the company ?’ 

Spirit of Co-operation Needed 

“There should always be a spirit of 
hearty co-operation. The companies, on 
their part, should realize that the local 
agent can do more towards moulding 
public sentiment and fighting bad legis- 





lation than their officers or home office 
representatives. The local agent is plant- 
ed in every city, town and hamlet in the 
country. The legislators are his neigh- 
bors, friends or acquaintances. The in- 
suring public looks to the local agent 
for its insurance protection. It endeay- 
ors to hold him responsible for main- 
taining his insurance and collecting his 
losses. The policyholder usually does 
not know even the name of the compa- 
nies in which he is insured, and little 
or nothing about their standing or re- 
sponsibility. 

“The policyholder expects the local 
agent to stand by him right or wrong 
in all controversies, and the local agent 
is right then in a quandary because he 
knows that the policyholder can go else- 
where for his insurance. But good faith 
and fair dealing demands that loyalty, 
fidelity and co-operation should be the 
program of the agent and the company. 
It should not be one-sided. The in- 
suring public should, of course, be given 
the very first consideration from the 
company and the agent. Troubles from 
the public through ignorance and prej- 
udice may be expected, but there is no 
excuse for the troubles that are brought 
about by the companies themselves and 
by their agents. 

“T sound a note of warning against 
regulation by law of the relations be- 
tween the ¢ompany and its agents. If 
agency commissions can be fixed by law, 
because it is a part of the company ex- 
pense and is thus reflected in the rate, 
then by the same token the salaries of 
its officers, clerks and expenses of every 
character can also be regulated. The 
internal affairs of the company, the man- 
agement of its business is then taken 
charge of by the state, and the insurance 
commissioner becomes a general mana- 
ger of the company. The right of a 
company to manage its own business 
through its board of directors cannot 
be denied without infringing the right 
and liberty of private contract. Agency 
relations should be settled between the 
companies and their agents. If anti- 
compact laws are broad enough to pre- 
vent agreement among the companies, 
they will also prevent agreement among 
the agents. If competition among com- 
panies about commissions is established, 
then there is bound to follow competition 
over rates, with resulting rate wars, 
which is a deplorable situation. 

“But the matter of permitting agency 
relations to be regulated by law is not 
the most serious trouble. The danger 
comes from what will inevitably follow 
as the ball of regulation rolls, to wit, 
the taking over of the business in all its 
details by the state. That tendency 
should be checked and not encouraged. 
The local agent makes a great mistake 
in aiding in any further governmental 
regulations, which in the end will injure 
not only the business itself, and the 
companies which he represents, but also 
his own individual interest.” 





APPOINTS SPECIAL AGENT 

The Empire Fire of New York an- 
nounces the appointment of L. W. 
Becker as special agent for Connecticut 
and Massachusetts. Mr. Becker has 
been identified with the insurance busi- 
ness since 1911, being formerly connected 
with the New York Underwriters Agen- 
cy, Automobile of Hartford, Conn., and 
the Travelers Fire. 





Marion F. and Robert H. Cushing and 
Ellis E. Burdick, of Lancaster, N. Y., 
have opened the Cushing Agency in that 
city. 
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> Dollars 
Will Smaller 


Next month, the United 
States Treasury will start issuing 
the new paper currency. These 
bills will be a third smaller than 


their present size. 


Smaller dollars will be nothing 
new —for we have seen the dollar 
shrink more and more in size 


during the past fifteen years. 


The Fire Insurance Dollar 
excepted! That dollar will buy 
more insurance today than it did 
in 1913. This is a thought well 


worth passing on to your clients. 
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General Adjuster Gives Policy 


Writing Pointers To Local Agents 


Thomas F. Buchanan, Aetna Fire, Cites Loss Problems Arising Out of 
Difficulties Which Might Have Been Avoided Through 
Previous Action by Agents 


Loss departments of. insurance com- 
panies are “dissecting rooms,” where de- 
fects in the structure are disclosed, said 
Thomas F. Buchanan, general adjuster of 
the Aetna (Fife), speaking recently at 
Charlotte, N. C., at the closing session of 
the thirty-second annual convention of the 
*Nortk Carolina Association of Insurance 
Agents. Mr. Buchanan continued in part: 

“Iniwriting a policy you should first de- 
termine if there is an insurable interest; 
and if one exists, be sure to see that it 
is properly disclosed in the contract. If 
there are mortgage interests, be sure that 
they are included and that the proper 
mortgagee clause is used. In this con- 
nection we are frequently requested in the 
eyment of losses to eliminate the name 
cf the mortgagee, making draft to the 
assured only. We sometimes comply with 
this request, where the loss is small and 
we are satisfied that repairs have been 
rade, but we always have a feeling of 
reluctance because we are deviating from 
the conditions of the contract, and these 
conditions presumably were inserted at the 
request of the parties making the in- 
surance. 

“If it was desired to make payment of 
losses less than a certain amount to the 
order of the assured only, or some other 
designated payee, this provision could very 
easily have been incorporated in the con- 
tract when it was drawn. I might also 
add that we have had inquiries from 
fiduciary institutions which are large hold- 
ers of mortgages inquiring as to our at- 
titude in this respect; and it is clear from 
their communications that they do not 
view this practice with any degree of 
favor, and insist upon the contract being 
followed. 

Case Where Agent Was at Fault 


“We recently had a case where we in- 
sured a large piece of machinery for an 
individual. After the fire had occurred it 
was ascertained that this machine was 
owned by a co-partnership, the gentle- 
man named in our policy being one of 
the partners, and, furthermore, it was en- 
cumbered by a chattel mortgage. The 
agent admitted that he was aware of this 
when he issued the policy, and exnlained 
that his action was taken because the man 
named in the contract was the one who 
appeared in his office and ordered the in- 
surance. It is almost needless to say that, 
in view of the circumstances, we immedi- 
ately adjusted and paid the loss; but our 
confidence in the ability of our agent has 
been considerably shaken. 

“Having established the insurable in- 
terest, the next step should be to ascertain 
the intent of your client with regard to 
the property to be insured. We find that 
on the part of many agents there is a 
tendency to take too much for granted. 
We firmlv believe that, whether this is a 
new policy or a renewal, a personal in- 
spection of the property should he made 
in order to prepare a contract which will 
properly cover it. You are well aware 
that mary changes occur in the life of a 
policy which the policyholder never thinks 
about, and it is your duty as agents to 
make an intelligent attempt to keep in 
touch with these changing conditions. 

Determining Amount of Insurance 

“After you have secured the foregoing 
information, the next step is the determi- 
nation of the amount of insurance to be 
carried. This is a very important re- 
quirement. We do not want to give a 
man an excessive amount of insurance 
on his property, realizing that to the weak 
or unscrupulous man, the way is opened 
to attempt a fraud on the insurance com- 
panies. On the other hand. we do not 
want an honest man to be naying a 
premium on an amount of insurance 
which he can never collect. even if his 
pronertv is totally destroyed. 


“Much adverse legislation has been 


caused by laxity in this respect. We have 
in mind one of our New Egland States 
where provision is made that the sound 
value on buildings may be established at 
the inception of policy under an appraisal 
award on request from the assured; and 
refusal of a company to accede to this 
request, or to insure the property after 
such a request has been made, suspends 
its authority to do business in the State. 

“This law was put upon the books be- 


_cause of a case in a small country town, 


where a citizen of that town purchased 
property at a forced sale for the sum of 
$8,000. He went to the local agent and 
requested him to issue a policy in the 
amount of $16,000. The agent refused to 
do it, informing him that he knew what 
he had paid for the property and he would 
issue an insurance policy for that amount 
and no more. The building was later 
damaged by fire, and adjusted on the basis 
of a sound value of $18,000, with appli- 
cation of the 80% reduced rate clause. 
Whereupon the policyholder made his way 
to the state legislature and introduced this 
bill. 

“My attention has recently been directed 
to two court decisions which involve 
carelessness or laxity in the issuance of 
the insurance policies on the part of the 
agent or broker interested. 

“The record of the case discloses some 
verv careless work in the fire insurance 
business. Assured conducted a delica- 
tessen store. They had no interest in the 
brick building in which thev conducted 
their business. They had had specific in- 
surance on stock and fixtures. Their 
broker testified that he had telephoned the 


agent of the company to renew the expir- 
ing policy, but to write it blanket on stock 
and fixtures, and that the agent had 
agreed to do so. 


“Some six months after the issuance of 
the policy a loss occurred. The broker 
testified that he had not examined the 
policy until after the loss, when he found 
that it was written to cover on building 
and not on stock and fixtures. Suit was 
then brought to reform the policy. Justice 
of the Supreme Court gave judgment for 
the insurance company. On appeal the 
Appellate Division reversed the judgment 
on the ground that the insurance agent 
had not taken the stand to contradict the 
testimony of the broker. 


Personal Liability of Agent 


“In the other case assured obtained in- 
surance through the agent for the insur- 
ance companies, covering its property 
against loss by fire. After the issuance 
of the policies, the assured purchased a 
factory building, into which to move its 
manufacturing business, including ma- 
chinery, furniture and fixtures, and it 
seems that the agent agreed to transfer 
coverage so as to protect assured’s prop- 
erty in the new building. 

“After the removal of the property, a 
fire occurred at the new location. No en- 
dorsement on the policies had been made 
by the agent, transferring the coverage, 
and the insurance companies denied lia- 
bility, claiming that their policies did not 
cover at the new location. The assured 
then instituted suit against the insurance 
companies and joined the agent as a co- 
defendant. The agent moved in the 
United District Court to dismiss the com- 
nlaint as against him upon the ground that 
he was acting as agent for his disclosed 
principals, the insurance companies, and 
that therefore only the principals and not 
the agent should be defendants in the 
action The United States District Court 
«tated in its opinion that the question of 
law was a close one. but felt ‘that the 
ends of iustice would best be met bv a 
denial’ of the defendant agent’s applica- 
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tion for a dismissal of the complaint as 
against him at this time. 

“This question of law is interesting and 
important in insurance circles, with re- 
spect to the personal liability of an agent 
of an insurance company, even though 
his principals are disclosed. 


Property Moved Before Loss 


“Another situation which frequently 
confronts us is that where a loss occurs 
and we find that the property insured has 
been moved to another location without 
knowledge of the company. We endeavor 
to deal broadty with questions of this 
nature, and if we find upon inquiry that 
the agent would have made the transfer if 
he had been requested to do so, and the 
cumpany would have accepted the liability 
at the new location, liability is accepted 
and the loss is paid. In fact, in many of 
these cases the assured meets the agent 


-on the street or in any other public place 


and tells him that he has moved, and, 
owing to pressure of other business and 
failure to make proper notation, the mat- 
ter is entirely overlooked and passes from 
the agent’s mind. Many of you can recol- 
lect incidents of this nature. 

“Some time ago our attention was 
called to a case in this state where a 
policy was issued on a dwelling house 
which stood on leased ground, without 
notice to the company. Loss occurred, 
and as it was viewed with suspicion by 
the adjuster, liability was denied because 
of the property being on leased land with- 
out notation in the policy contract. The 
case was tried in the district court of the 
United States, and, in accordance with the 
interpretation of the federal courts, judg- 
ment was rendered for the defendant 
company. 

“For your information, the decisions 
follow the opinion that in the federal 
courts it is well settled that where, as in 
this case, the policy provides that no of- 
ficer or agent shall have power to waive 
any of its terms, except by written en- 
dorsement, mere knowledge on the part 
of the agent issuing the policy does not 
waive breach of the conditions therein 
contained. 

“Following this decision, suit was 
brought against the agents who had is- 
sued the policy, the assured claiming that 
they had paid them for valid insurance 
protection, and the agents were well 
aware of the fact that the property was 
on leased ground. The plaintiff further- 
more claimed that their policy was held 
in the agent’s safe and thev had not had 
an opportunity of reading it. 


Binder Without Company Name 


“Another problem which frequently 
confronts us is that occasioned by the 
agreement of an agent to bind insurance 
upon a property without the naming of 
the company whose policy is to be issued. 
A fire occurs before any action is taken 
and, as the agent generally represents a 
number of companies, any one of whom 
would have accepted the risk, the situa- 
tion is a cause of serious embarrassment 
to all concerned. 

“Another fruitful source of trouble is 
caused by an agent’s failure to follow the 
instructions of his companies with regard 
to the cancellation of policies. It is a 
pretty good rule to cancel first and ask 
for reconsideration later. It is advisable 
to follow the requirements of the contract 
with regard to cancellation and not to 
rely upon a broker. or other indirect 
means of communication The agent for 
an insurance company is liable to his prin- 
cinal for failure to promptly communicate 
notice of cancellation to the insured, and 
his promot communication of such notice 
to an intervening broker will not relieve 
him, 

“Tn a recent case which came to our at- 
tention it appears that an agent had an 
order to nlace insurance on a large road- 
honse. He placed some of the insurance 
in his own office. but was unable to care 
for all of it. and secured three policies in 
the amonnt of $2.000 each from a brother 
avent, On receint of their dailv reports, 
all three ecnmnanies wired cancellation no- 
tice. and their agent telephoned the other 
agent rennesting the return of these 
nolicies. He states that an agreement ws 
made to return the policies promptly. No 


(Continued on Page 29) 
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J. M. BYRNE BUYS INS. CO. 





President, Merchants & Manufacturers, 
Newark, Plans to Extend Scope of 
Philadelphia Concern 
Joseph M. Byrne, Jr., & Co., Newark 
investment bankers, purchased control 
last week of the Insurance Company of 
Philadelphia. The deal was negotiated 
by Victor E. H. Hoagland, vice-president 
of the New Jersey Fidelity & Plate 

Glass Co. of Newark. 

The Byrne company was represented 
by Joseph M. Byrne, Jr., who is presi- 
dent of the Merchants & Manufacturers 
Fire and also head of the J. M. Byrne 
Co., insurance agents. At the office of 
the Byrne company it was stated that 
the néw interests planned to develop and 
extend the scope of the company ac- 
quired. 

The company just acquired has a capi- 
tal of $100,000 with a net surplus of $91,- 
755 and a premium reserve totaling $28,- 
730. The company is a small one hav- 
ing written $15,000 in premiums last year 
on preferred dwellings in Philadelphia 
and suburbs. 





STEBBINS NAMES COMMITTEES 





Louis E. English, Richmond, Va., Chair- 
man of Executive Committee of 
General Agents 
Herbert Cobb Stebbins, newly elected 
president of the Association of Fire In- 
surance General Agents, has named the 
following as members of the standing 

committees : 
Executive Committee 
Louis E. English, Richmond, Va. 
chairman; Langdon C. Quin, Atlanta, 
Ga.; George M. Easley, Dallas, Texas; 
W. L. Braerton, Denver, Colo. 
Conference 
J. G. Leigh, Little Rock, Ark., chair- 
man; R. S. Busbee, Raleigh, N. C.; E. 
J. Heavner, Tulsa, Okla. 
General Welfare 
J. L. Davis, Birmingham, Ala., chair- 
man; F. G. Tupper, New Orleans, La.; 
J. H. Good, Kansas City, Mo. 
Membership 
John K. Morrison, Omaha, Neb., chair- 
man; Arthur Brown, San _ Francisco, 
Cal.; J. D. Dux, Sioux Falls, S. D. 
Publicity 
Will J. Miller, Topeka, Kan., chair- 
man; Hunter Lyon, Miami, Fla.; Rob- 
ert W. Snyder, Louisville, Ky. 


L. W. POWERS’ NEW POST 


L. W. Powers, who has resigned as 
Middle Department special agent of the 
Norwich Union Fire, is to become on 
July 1 special agent of the Baltimore 
American and the People’s National Fire 
in eastern Pennsylvania. 


Hints To Local Agents 


(Continued from Page 28) 


letter confirming the conversation or other 
request was made, and two weeks later the 
risk burned for a total loss. The agent 
controlling the business now disclaims 
any recollection of any: telephone conver- 
sation. The policies are in the hands of 
the claimant, and the agent who wrote 
them now finds himself in a very embar- 
rassing situation as a result of his failure 
to take proper action. 

“It frequently happens that as a result 
of a request for cancellation, other 
policies are written in substitution; and 
we frequently encounter very embarrass- 
ing situations because of failure of the 
agents to make clean-cut transactions. 
One of the outstanding cases in my 
memory is the famous Roberta Manu- 
facturing Company case in this city. Two 
agencies were involved in this case, both 
having issued policies covering the prop- 
erty; and the case was further compli- 
cated by the fact that a member of one 
of the insurance agencies was also secre- 
tary and treasurer of the Roberta Manu- 
facturing Company, which was the plain- 
tiff in the case.” 
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COMPANIES 


PHILA. BOARD TO MEET 
Will Consider Several Amendments to 
By-Laws on June 19, Including 
Limitation of Agencies 
The Philadelphia Fire Underwriters 
Association is to meet on June 19 to con- 
sider amendments to the by-laws to con- 
form to plans to reorganize the Associa- 
tion of Fire Insurance Agents of Phila- 
delphia and to make possible the ac- 
ceptance of the agreement of the East- 
ern Underwriters’ Association by re- 
stricting the number of branch offices of 
the Philadelphia home companies to two 
each. The proposed amendment would 
establish definitely the three-agency 
rule in Philadelphia under which under- 
writers’ departments are to be considered 

as one of the three agencies. 

_ Another amendment provides for the 
imposition of a penalty up to $500 a 
policy for an intentional violation of the 
rules and rates by a company member. 
Several other proposed amendments are 
also to be considered. 





MAY SANCTION BROKERS 





Richmond, Va., Local Board, Considers 
Letting Down Bars as Competition 
Grows Keener 


The Insurance Exchange of Richmond, 
Va., is considering the advisability of 
doing business with local brokers. <A 
committee headed by W. T. Johnson has 
been appointed by President Herbert B. 
Race to study the question and submit 
a report. If it is decided to recognize 
the brokers and accept business from 
them the by-laws of the exchange would 
have to be amended. 

Under the existing by-laws, members 
of the exchange are barred from doing 
business with brokers. Heretofore, the 
exchange has always taken the position 
that there was no need for brokers in 
Richmond and for a long time there 
were few if any at all undertaking to 
do business in the city. 

In recent years, however, they have 
become more numerous, and with the 
members of the exchange barred from 
accepting business from them they have 
been placing business altogether with 
non-board agencies. Besides Chairman 
Johnson, other members of the commit- 
tee which will make a study of the sub- 
ject are George A. Gibson, Owen Wil- 
son, Walter B. Claiborne, Gordon Har- 
vie, Miller McCue and Irving J. Straus. 





ST. LOUIS BLUE GOOSE 


The St. Louis pond of the Blue Goose, 
International, adjourned their Monday 
luncheons following the last meeting of 
the season held Monday, June 3, at the 
American Hotel Annex, with the usual 
large attendance. In keeping with the 
pond’s intention to have at least four 
social gatherings each year, a committee 
consisting of George W. Steinkamp, 
chairman, assisted by Thomas Kingsley 
and J. Burr Taylor, were appointed to 
arrange for an outing at Lincoln Beach 
on the Meremac River. This outing will 
be held in about a month and the ladies 
will have a chance to join in the festivi- 
ties. Lincoln Beach is an ideal resort, 
having the only white sand beach in the 
vicinity of St. Louis. Those in attend- 
ance can indulge in swimming, boating 
and other outdoor sports. 





GETS EMPIRE FOR INLAND 


H. G. Treiss of 80 John street has 
been appointed agent of the Empire 
Fire of New York for inland marine 
lines. Mr. Treiss already represents the 
Empire, American National Fire and the 
Ajax Fire for fire lines in the metro- 
politan and suburban territories. 





AGENTS’ COMMITTEE MEETING 

The executive committee of the Na- 
tional Association of Insurance Agents 
will meet on June 28 and 29 at the West- 
lake Hotel, Rocky River, near Cleveland, 


Ohio. 
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Turkish Reinsurance Monopoly 


(Continued from Page 1) 


will participate through all the compa- 
nies on the risk. The amounts thus ob- 
tained will exceed many times lines 
written by even the largest companies, 
and thus the Caisse is forced to heavily 
reinsure itself. It will charge a com- 
mission of about 30%. 

The retrocession premiums, of course, 
go abroad, although through a different 
channel. The Swiss Re is said to get 
50% and Willis Faber & Co. will have 
10% of the retrocessions. Two large 
{talian companies get 12%, and the rest 
of the native Turkish companies are to 
get a share. 

The Caisse will retain not over 10% 
of the business. Altogether maybe 
£T.300,000 of the £T.2,000,000 expected as 
premium income of the Caisse will re- 
main in the country. The Turkish gov- 
ernment will get £T.200,000 a year from 
the Banque d’Affaires for the monopoly, 
but the two parties chiefly benefiting 
from the plan would seem to be the 
Swiss Re, which will get the largest line 
of the retrocession treaty, and the Union 
of Paris. The general manager of the 
Caisse is to be Mr. de Mesral, a Swiss. 


Union of Paris to Participate 


The second beneficiary will be the 
Union of Paris. Mr. Pios, Constanti- 
nople manager of this company, is one 
of the chief originators of the scheme. 

The Union of Paris with its two sub- 
sidiaries, Union Nationale (Idtihadi 
Milli) and Anatolia (Anadolou), controls 
about 28% of the Turkish fire business 
at present. The business of the Anato- 
lia includes most of the government in- 
surance, for which it had a privilege on 
the basis “ceteris paribus.” In the past 
other companies, trying to secure these 
profitable lines, have done as far as 40 
to 50% below the tariff, and the privi- 
leged situation of the Anatolia (Union 
of Paris) was in danger. 

This situation will now be materially 
changed. The Caisse will take risks 
only on basis of the tariff, so that no 
company can go below it, without pay- 
ing the differential premium. There will 
thus be a practical monopoly for the 
Anatolia on all government business on 
the basis “ceteris paribus.” The gov- 
ernment business is carrying a low ac- 
quisition cost, and furthermore the or- 
ganization of the Union, writing almost 
3% of the entire business, has a lower 
average acquisition cost than smaller 
companies. It does not need an organi- 
zation ten times larger than a company 
writing only one-tenth of 30%. 

Thus the Union is placed at a further 
advantage as against other companies, 
and if the scheme is carried out in the 
present form, it will no doubt result in a 
large proportional increase of the busi- 
ness done by the Union of Paris and 
in its two subsidiaries. One or two other 
companies will also increase their in- 
come, and the majority of offices will be 
forced to quit. 

Turkey Likely to Be a Loser 

The Turkish government will be the 
loser. Foreign companies will withdraw 
and take with them their deposits. There 
will also be insurance unemployment to 
face, if any more companies leave the 
country. 

It is, however, still possible that the 
government will change its mind, as the 
resistance to the plans in many quar- 
ters is very strong. According to latest 
news even the Union of Paris does not 
seem to be quite satisfied with the ac- 
tions of its Constantinople manager, es- 
pecially in view of the far-reaching con- 
sequences this monopoly precedent 
might have in other countries. The 
Turkish government had to amend rad- 
ical plans in other cases, as for instance, 
when it had to re-admit foreign salvors. 

The Turkish government had issued a 
decree prohibiting foreigners from do- 
ing salvage work in Turkish waters. But 
there was no Turkish firm to take care 
of the business thus taken from the for- 


eigners, there were no tugs, no material, 
not sufficient personnel. The govern- 
ment consequently had to permit some 
foreign concerns to do the work. The 
salvage companies admitted are: the 
Ocean Salvage Company, the Scandina- 
vian Salvage Union, the Semper Para- 
tus Co., and Mario Serra. The latter 
company has two boats in the Darda- 
nelles salvaging steamers which were 
sunk during the war. These companies 
are allowed to work in Turkish waters 
under the condition that the first officer 
of the boats and a part of the crew are 
Turks. 


Insurance Laws of Turkey 

In order to understand the recent laws 
on insurance and on insurance compa- 
nies, one has to bear in mind that they 
are governed by the two contrasting 
principles and programs of new Turkey: 
Europeanization of an Asiatic people, 
and nationalization of the same people, 
which of course in many instances are 
difficult to reconcile. 

There are three laws governing the 
activities of insurance companies in Tur- 
key: the law providing “Supervision of 
the Industry of Insurance and of the 
Insurance Companies,” a supplementary 
supervision law, and finally the Reinsur- 
ance Act. 

The supervision law permits the Otto- 
man government authorities to watch 
continuously the interests of the assured, 
maintaining the moral and _ financial 
soundness. The law contains detailed 
prescriptions regarding the supervision 
and also establishes uniform regulation 
of the operations, publication of balance 
sheets, structure of the reserves, etc. The 
license to operate in the country is to 
be obtained from the Commissioner of 
Commerce. A company should have a 
minimum capital of £T.100,000. All com- 
panies with an inferior capital have been 
given the choice between bringing their 
capital up to the above amount within 
six months or liquidate their business. 

Foreign companies have to appoint a 
general agent for the whole country, 
who shall be solely responsible for the 
operation of the company throughout 
Turkey. This is to facilitate government 
supervision. In the past companies which 
did not operate through a branch office, 
usually had independent general agents 
at Constantinople, Smyrna, etc. 

The deposits to be put up vary ac- 
cording to the lines written, the amount 
is £T.75,000 for fire or life, £T.100.000 if 
these two lines are being written by the 
same company, and £T.25,000 additional 
for each of the other lines written. 


Fire Insurance Company 

Very detailed regulations govern the 
periodical publication of statements, and 
a permanent commissioner is to control 
the operations of the companies at fre- 
quent intervals. The companies also 
have to inform the commissioner of any 
changes in thier management. 

All persons residing in Turkey are 
obliged to insure themselves against fire 
loss or damage with admitted compa- 
nies, marine and life insurance not be- 
ing compulsory. With the exception of 
managers and general agents all em- 
ployes of foreign companies working in 
Turkey have to be of Turkish national- 
ity. 

The supplementary supervision law 
provides that reinsurance companies 
have to submit their line sheets to the 
commissioner, who is to determine 
whether or not the net retentions of 
the reinsurance companies are in line 
with their financial strength. 





N. E. EXCHANGE OUTING 
The New England Insurance Ex- 
change will hold its annual outing on 
Friday, June 14. at the Mayflower Inn 
at Plymouth, Mass. There will be the 
usual night-before gathering and on Fri- 
day morning there will be a short busi- 
ness session, after which the day will 

be devoted to recreation and sports. 


SPRINKLERS PREVENT LOSS 





Fire Among Scrap Film at Warner 
Bros. Plant Put Out by Proper 
Operation of Sprinkler System 

The New York Fire Insurance Ex- 
change has issued a report on a fire in 
the Warner Bros. Picture, Inc., plant 
on Chestnut street in Brooklyn on May 
15, showing that sprinkler equipment 
was properly installed and maintained 
and that it operated as it should and 
prevented what otherwise might have 
been a disastrous fire. Damage was con- 
fined to a small area by virtue of the 
opening of seven sprinklers., This fire, 
however, shows according to the Ex- 
change report, that the amount of mo- 
tion picture film in any one room both 
exposed and in cans should be kept 
down to a minimum. 

“Fire occurred in junk or scrap film 
silver reclaiming room on first floor,” 
says the report, “and was caused by rays 
of the sun through cracked wire glass 
window, focused on about 120 feet of ex- 
posed film on a washing and stripping 
machine. The fire spread to eight 
reels (1,000 feet each) partly exposed 
and in cans on floor. The quick opera- 
tion of seven sprinklers and the fact 
that room is divided into two sections 
by fire resistive wall, but with two large, 
unprotected openings, prevented fire 
from spreading to about 500 (1,000 foot) 
reels of film partly in cans and exposed 
on opposite side of room, in which event 
fire would have reached far greater pro- 
portions and damage. 

“The fire department and fire patrol 
responded to alarm transmitted by 
auxiliary box also through public fire 
alarm box, pulled by gate watchman 
upon instructions. It is claimed that fire 
was entirely out when fire department 
arrived, having also been fought by em- 
ployes with one standpipe line and 
2\%4 gallon chemical extinguishers. The 
plant plumber replaced sprinklers with 
those formerly removed when _ they 
were replaced with corroproof sprinklers, 
but new corroproof sprinklers will be 
installed.” 





ST. LOUIS AGENTS ELECT 


August C. Hilmer of Milmer-Dutton & 
Kehlenbrinck Realty Co. was elected 
president of the Associated Fire Insur- 
ance Agents and Brokers of St. Louis 
at the annual election of officers of that 
organization held May 23 at the St. 
Louis Real Estate Exchange. He will 
serve for one year. Other officers 
elected by the association are: Vice- 
President, Joseph C. Rengel of the Ren- 
gel-Weber Realty Co.; treasurer, Frank 
J. Alexander of the Alexander Insur- 
ance Agency, re-elected for his fourth 
consecutive term, and secretary, Ed- 
ward L. Hohenstein of the Hohenstein 
Realty Co. 





DELAY SEPARATION ACTION 


The California Association of Insur- 
ance Agents has advised its members 
not to take any individual action on 
separation until further notice. . Secre- 
tary P. S. W. Ramsden of the agents’ 
association says that the Board of Fire 
Underwriters of the Pacific Coast 
adopted the principle of separation ef- 
fective June 1. But the board has not 
yet made any attempt to put separa- 
tion in force. 





ON STANDING COMMITTEES 

B. S. Beckman of the Royal, and Fred 
Maccabe of the Automobile of Hartford, 
both marine men, have been elected 
members of the standing committee on 
adjustments of the Board of Under- 
writers (Marine) of New York. 





CAMDEN INCORPORATION 

The Keystone Service Agency, which 
conducts a general agency in Camden, 
has been incorporated with a éapital of 
$125,000, with the following incorpora- 
tors: William S. Zink and John J. 
Devers of Camden and O. J. Roberts of 
Philadelphia. 


_ Colo. ; 
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COVERED BY CLOCKWORK 
Certain European Companies Distribute 
Clocks Into Which Premiums Are 
Regularly Paid 
Numerous devices are produced these 
days for making insurance easy. On 
the European continent certain insurance 
offices distribute to their, policyholders 
clocks which work only if premiums are 
regularly paid. The mechanism is simple. 
A coin is inserted in a slot in the clock 
and the weight drives a cog for a defi- 
nite time. The coin is then released and 
drops into a chamber. Unless another 
coin is put in the clock stops. At speci- 
fied intervals the agent calls, extracts 
the coins, and gives a receipt for the 

premium. 

Another device has recently been intro- 
duced by a French company. For six 
centimes one can purchase a postcard 
which is sent to a friend. He is there. 
by insured for 1,000 francs for one month 
from the official date on the postcard 
One can, if he chooses, post a card to 
himself. 





KENTUCKY AGENTS MEETING 

The program for the annual meeting 
of the Kentucky Society of Insurance 
Agents, to be held at the Brown Hotel 
Louisville, June 25 and 26, is being 
whipped into shape by Leo. E. Thie. 
mann, chairman of the program com- 
mittee; and secretary of the Louisville 
Board of Fire Underwriters. Mr. Thie- 
mann reports that Richard R. Williams 
local agent of Louisville, will discuss the 
merit system of rating automobile lia- 
bility insurance, Charles E. Springer, of 
the Kentucky Actuarial Bureau, will 
speak of the relationship of the Bureau 
with the agents and_ public. George 
Ewald, of the Union Central Bank, 
Louisville, will talk on selling insurance 
under instalment payments. 

E. M. Griggs, assistant general coun- 
sel, National Board of Fire Underwrit- 
ers, from Chicago, will speak on a sub- 
ject which he has not decided as yet. 
E. D. Lawson, vice-president of Will- 
iam H. McGhee & Co., Chicago and 
New York, will be down from Chicago, 
and will speak on inland marine lines, 
transportation and specialty lines. Will- 
iam Quaid, executive vice-president of 
the Southern Fire of New York, will 
- jr. on general relations with the pub- 
ic. 





A. E. HILL IN ST. LOUIS 

Ashby E. Hill, secretary of the South- 
ern Fire of New York, has gone to St. 
Louis to establish there the head office 
for the Western department. Later a 
manager for that department will be ap- 
pointed. Mr. Hill will be away for about 
a month. The Southern Fire has ap- 
plied for admission to Missouri and sev- 
eral Western states in which the South- 
ern Surety is now actively engaged. 





STEEL FRAME HOUSES 
_ Eleven steel frame houses are now be- 
ing erected in suburbs of Philadelphia, 
the largest number in one development. 
In order to make the houses as fire- 
resistive as possible the floors are to be 
concrete with wooden topping. Metal 
lath will. be used. The houses are fab- 


ricated by the Steel Frame House Co. of 
Pittsburgh. 





JOIN GEN’L AGENTS ASS’N. 

The following general agencies have 
recently become members of the Asso- 
ciation of Fire Insurance General 
Agents: Gardner Agency, Inc., Denver, 
J. Henry McManus. Hartford, 
Conn. ; Hunter Lyon, Inc., Miami, Fla.; 
Mills & Whitner, Jacksonville, Fla.; E. 
M. Zuel & Co., Mankato, Minn., and the 
Cavanaugh Co., Omaha, Neb. 





WESTERN GENERAL AGENTS 

The American Home Fire and_ the 
American Constitution Fire of the Jos- 
eph S. Frelinghuysen group, have ap- 
pointed Morrison & Co., Inc., of Omaha, 
Neb., as general agents for Iowa, Ne- 
braska, Kansas, South Dakota, Colorado 
and Wyoming. 
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MARINE & AUTOMOBILE DEPARTMENT 











Institute to Amend 
Builders’ Risk Clauses 


FOR TRIAL TRIP PROTECTION 





Trials Must Be Limited For Whole Trip 
Within 100 Miles of Place of Ship’s 


Construction 





Subject to there being no objections 
from interested parties, it is understood 
that the London Institute Clauses for 
Builders’ Risks will be amended from 
July 1 next with regard to the cover 
of the policy during trials, the essential 
paragraph being that which reads: 

“This insurance is also to cover all 
risks of trial trips, loaded or otherwise, 
as often as required, and all risks whilst 
proceeding to and returning from the 
trial course, but warranted that all trials 
and proceeding to and returning there- 
from shall be carried out within a dis- 
tance by water of 100 nautical miles of 
the place of construction or held covered 
at a rate to be arranged.” 

The words in italic in the above clause 
constitute the amendment, having been 
interpolated. 

The reason for the projected amend- 
ment is that it has been suggested that 
under the present wording of the clause 
the only stipulation is that the trials shall 
be carried out within a distance of con- 
struction, and that there is no reason 
why a vessel should not proceed on a 
long voyage carrying out her trials on 
the return journey at some place within 
the stipulated limit. For instance, a new- 
ly constructed vessel built at, say, Bel- 
fast, might make a voyage to America 
and back, and if she carried out her trials 
within 100 miles by water of Belfast on 
the return voyage she would not only 
have been covered during those trials, 
but would have been covered during the 
whole of the voyage under the building 
risk policy. 

This is not the intention of the clause, 
and while it is quite possible that un- 
derwriters might successfully resist any 
claim for damage incurred during the 
voyage to America, it is questionable 
whether they could resist a claim for 
damage incurred during the trials, or 
while the vessel was within the stipu- 
lated limitation of the clause. It is best 
to be sure, however, and the projected 
amendment makes it qiute clear that the 
vessel is covered only while proceeding 
to and returning from her trials, and 
during those trials, which must be with- 
in a distance by water of 100 miles of 
the place of construction. 





NERVA DROPS FIRE LINES 

The Danish re-insurance company, 
Nerva Genforsikrings A. S. of Copen- 
hagen, has transferred its property re- 
insurance to the Genforsikringsselskabet 
Dana and has written off 50% of its 
capital, reducing it from 1,000,000 Danish 
kronen to 500,000. It will hereafter write 
only life re-insurance business. 





NEW EGYPTIAN FIRE COMPANY 


It has been announced from Cairo that 
the Egyptian Insurance Co. has been 
floated there by Emin Yehia Pasha. The 
capital is £400,000. King Fuad, of Egypt, 
who has expressed great satisfaction at 
the news, has ordered that all property 
of the royal family shall be insured in 
the company, which is to be allowed to 
use the royal crown as an emblem. 





INCREASE CAPITAL 


The following German companies have 
increased their capital: Deutsche Fire, 
from 3,000,000 to 4,000,000 Mk.; Rhein- 
land Fire, from 3,000,000 to 4,000,000 
Mk.; Fortuna Reinsurance 1,000,000 to 
3,000,000 Mk. 





ARGENTINA TAX ON COMPANIES 





Uninformed Legislators Chief Obstruc- 
tion to Changing Discriminatory 
Laws of Country 
The discriminatory tax laws against 
foreign insurance companies in the Ar- 
gentine have been much discussed in the 
press and otherwise, but. “Gaceta Econo- 
mica,” Buenos Aires, ‘points out that any 
law modifying the present conditions 
would have to pass in spite of such com- 
plete misinformation and ignorance as 
was recently displayed in the chamber 
of deputies in such instances as the fol- 

lowing: 

Speaking on this subject in the cham- 
ber one of the deputies said that Euro- 
pean .countries, which are following a 
much more decidedly protectionist policy 
than the Argentine Republic, do not in- 
troduce discriminatory insurance taxa- 
tion laws, as they practically do not ad- 
mit foreign companies. 

This statement, “Gaceta Economica” 
points out, is so absurd that it hardly 
needs any comment. It is interesting to 
see how large a number of foreign com- 
panies is working jn some of the more 
important countries of Europe: 


Domestic Foreign 
Stock Cos. Stock Cos. 
Austria 46: 4 
Belgium .... 113 252 
Germany ... 206 80 
France: <2. 2: 267 301 
G. Britain... 226 197 
Lif apie 97 67 


In another statement the same deputy 
referred to the “seven big French com- 
panies, that write most of the reinsur- 
ance of the four or five hundred smaller 
institutions.” 

The facts are that of the 243 compa- 
nies writing reinsurance in France & are 
domestic stock companies, 12 domestic 
mutuals, and 147 are foreign stock com- 
panies. 

As long as such statements may be 
presented to an uninformed majority of 
deputies who are not able to pass crit- 
ically upon any subjects of this kind, 
there is little hope for a change in the 
laws. 





MANY PICTURES IN BOOK 
The International Marine Insurance 
Union has published a booklet, which in 
178 photos shows pictures of all the 
members participating in the 1928 gen- 
eral meeting. 





MADE CLASS B MEMBERS 
H. E. Manee and C. C. Macy, vice- 
presidents of the United States Mer- 
chants & Shippers, have been elected 
Class B members of the Board of Un- 
derwriters (Marine) of New York. 





C. F. Noyes Co. to Make 
Public Stock Offering 


IS LARGE REAL ESTATE OFFICE 





Well Known in New York Insurance 
District; Earnings of Company 
Showing an Increase 





Charles F. Noyes Co., Inc.,*is one of 
the first real estate brokerage houses 
in New York to announce that stock will 
be offered to the public and the shares 
of the corporation will be listed in the 
near future and publicly dealt in. Ap- 
plication to list Noyes Co. securities will 
probably be made to the listing commit- 
tee of the Real Estate Board Exchange. 
The Noyes organization is about to have 
an outstanding capitalization of 10,000 
shares of preferred stock and 120,000 
shares of common stock with 50,000 
shares of additional common stock in 
the treasury of the company for future 
expansion. The business was established 
in 1898 by Mr. Noyes with practically no 
clients and has steadily grown until the 
gross volume today exceeds $300,000,000 
in the aggregate. 

For the purpose of refinancing the 
corporation offered 20,000 shares of treas- 
ury stock to the employes at $30 a 
share, a price believed by the Noyes 
executives to be less than actual value. 
The offering was largely over-subscribed, 
with subscriptions aggregating 35,719 
shares, and orders for approximately 15,- 
000 additional shares came from associ- 
ates and business friends of the company 
or friends of the employes who had 
heard of the proposed offering, although 
every effort was made to keep it confi- 
dential. 

William B. Falconer, senior vice-presi- 
dent of the Noyes organization and as- 
sociated with Mr. Noyes for twenty-eight 
years, states: “On May 1, 1926, when the 
Noyes Co. was organized, the capital 
structure consisted of $2,400,000 of pre- 
ferred stock, of which $1,200,000 was 
Class A preferred stock. During the 
first three years of the company’s cor- 
porate existence we will have retired out 
of earnings the entire Class A preferred 
stock amounting to $1,200,000. Subject 
to our plans of mutualization, the com- 
pany’s capital will be adjusted to $1,000,- 
000 of outstanding preferred stock and 

120,000 shares of common stock. The 
average earnings of the company for the 
four years ending April 30, 1929, before 
state and federal taxes, depreciation, 
employes’ group insurance and employes’ 
co-operative fund, were approximately 
$780.000, and during the year ending 
April 30, 1929, these profits were over 
$1,100,000. For the year just ended the 
net profits after state and federal taxes, 
depreciation, employes’ group insurance 
and employes’ co-operative fund, were 
over $820,000, indicating an earning value 
of $5.50 a share after allowing dividends 
on the $1,000,000 of preferred stock to 
be outstanding and $100,000 per annum 
for the redemption of preferred stock.” 

















APPLETON 


8 South William Street, New York 


& COX, Inc. 





AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,871,180.46 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $10,841,544.57 
Indemnity Mutual Marine Assurance Co., Ltd.; London 
Admitted Assets, $1,388,613.59 
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WRITE FOR OUR AGENCY PROPOSITION 








DEBATE ON COINSURANCE 





Brokers’ Ass’n. Speaker Holds Applica- 
tion of This Principle Is Essential 
to Insurance 
Recently the Insurance Brokers’ De- 
bating Society of London met to dis- 
cuss whether the universai application 
of the average clause is desirable. In 
moving the resolution that the clause 
is desirable, C. P. Godwin urged that, 
sound as was the basis on which the 
business of insurance has been built up, 
it would be sounder for the universal in- 
clusion of the average clause, or coin- 
surance clause, especially with regard to 
the rating of risks. Rates could be cal- 
culated more scientifically if this were 
the case, and the fully insured would 
be placed in the same position as the 
under-insured, while without the clause, 
“under-insurance” is an unknown quan- 
tity, for which no allowance can be made 
in fixing the rate. 
As the insuring public actually con- 
tributes towards each other’s losses, a 
point not generally realized is that the 
person who insures fully is paying a 
larger proportion of the common losses 
than he who under-insures, and the lat- 
ter obtains an unfair advantage over 
the former: a point which also applies 

to expenses incurred in insurance. 

As for losses, the apportionment would 
be greatly simplified by the universal 
adoption of the average clause, the 
speaker said, since all policies would 
be on a similar basis, and the difficulties 
now sometimes experienced in arriving 
at an equitable settlement would be elim- 
inated. With regard to re-insurance, Mr. 
Godwin maintained that the retentions of 
the insurers in proportion to the maxi- 
mum probable loss could be worked out 
exactly, with a universal average clause, 
and that re-insurers would undoubtedly 
benefit thereby. 





WHOLESALE WITHDRAWALS 





Now Only One Foreign Company Left 
In Roumania; It Is A Trieste 
Corporation 


The Riunione Adriatica di Sicurta of 
Trieste has been admitted for the writ- 
ing of all lines of insurance in Rou- 
mania and has deposited with the Rou- 
manian Government the amount of 5,- 
000,000 lei as required by the law of 
1926. The Riunione Adriatica is now the 
only foreign company working in Rou- 
mania under its own name, as all the 
other foreign companies which had been 
in the field before the above mentioned 
law was passed have either withdrawn 
from Roumania; have bought up small 
domestic companies; or have founded do- 
mestic subsidiaries to avoid the conse- 
quences of the deposit law. 





SOUTH AFRICAN LOSSES 


Last year was disastrous for fire in- 
surance companies working in South Af- 
rica, as far as can be ascertained from 
figures of South African Insurance Com- 
panies and the South African Offices of 
British and other Dominion Insurance 
Companies. These figures do not include 
the losses of the Government of the 
Union of South Africa, nor those of the 
branch offices of foreign -companies, but 
they amount to £828,810 for 1928 as com- 
pared with £397,125 for the previous year. 
The losses of the Government were £150,- 
000 in 1927, or fire losses of the offices 
and the Government together £547,125. 
For 1926 the corresponding figure was 
£512,896 and for 1925 £530,069. 


RUSSIAN FIRE PREVENTION 


The Council of the Soviets has decided 
to spend 5,000,000 roubles annually for 
three years for the fighting and preven- 
tion of losses on the obligatory insur- 
ance in the country. The amounts shall 
be earned by the Gosstrach, (the Soviet 
state insurance) from the obligatory in- 
surance in the country. This rural ob- 
ligatory insurance comprises the fire in- 
surance of the buildings, live stock in- 
surance on cattle, horses, camels and 





donkeys and hail insurance of the crops 
on the fields. 












4 
f 


reer, gine 


Page 32 









ye eee 


THE EASTERN 
UNDERWRITER 





i 








June 14, 1929 




















| CASUALTY n> SURETY NEWS 





New Connecticut Law 
Utilizes Merit Rating 


BECOMES EFFECTIVE AUGUST 1 





Divides Motorists Into Three Classes 
With Worst Drivers Paying Brunt 
Of Premium Charges 





A new financial responsibility automo- 
bile law is to become effective in Con- 
necticut on August 1 as an amendment 
to the act passed four years ago and its 
salient feature is that it provides for a 
modified form of the merit rating idea 
under which the cost of automobile lia- 
bility insurance will be graded according 
to the driving records of the insured. 
This law, passed at the recent 1929 ses- 
sion of the state legislature, is the proj- 
ect of Robbin B. Stoeckel, motor ve- 
hicle commissioner. Ever since the 1925 
act went into effect Mr. Stoeckel has 
kept a record of the accident history of 
every violator of the motor vehicle laws 
and with this material at his disposal he 
does not look for any difficulty in en- 
forcing the merit rating plan provided 
for under the amendment. 

Three Classes of Drivers 


Beginning with the effective date of 
the law the commissioner of motor ve- 
hicles shall classify all persons from 
whom he shall require proof of financial 
responsibility in three classes in accord- 
ance with the seriousness of the offenses 
which shall have been committed by 
them or of the injuries or damages 
which shall have been caused by acci- 
dents in which they are involved. Such 
classes shall be known as Classes A, B 
and C. Those persons who shall have 
committed the least serious offenses or 
have been, in the opinion of the com- 


missioner, at least partially responsible 


for accidents which shall have caused 
the least serious injuries or damage, 
shall be classified in Class A. 

Class B shall include those who shall 
have committed more serious offenses or, 
in the opinion of the commissioner, shall 
have been at least partially responsible 
for accidents causing more serious inju- 
ries or damage. Class C shall include 
those who shall have committed the most 
serious offenses or shall have been at 
least partially responsible for accidents 
causing the most serious injuries or dam- 
ages which the commissioner shall deter- 
mine will not bar such persons from re- 
ceiving operators’ licenses or renewals 
thereof as persons whom he shall deem 
incapable of operating a motor vehicle 
with safety to themselves and the pub- 
lic. Further details of operation fol- 
low: 

Premium Scale 

“The commissioner shall accept no 
certificate of insurance as proof of fi- 
nancial responsibility nor any surety 
company bond, unless the company by 
which such certificate or bond shall have 
been issued shall have filed with him its 
manual of rules and schedules of stand- 
ard rates for the issuance of automobile 
insurance or bonds in Connecticut cov- 
ering liability for injury to persons and 
for damage to property, including any 
rules which may be applicable to the de- 
velopment of experience rates for sales 

(Continued on Page 36) 


Union Indemnity’s Use 
Of Instalment Plan 


SHORT TERM POLICY IDEA 





To Extend Coverage Numbered Certifi- 
cate Must Be Attached to Policy; 
Comments of W. Irving Moss 





The Union Indemnity recently put into 
effect a plan of instalment payments of 
automobile insurance, based on the idea 
of writing a short term policy on a short 
rate basis, under which the insured may 
by endorsement extend his protection up 
to a total period of twelve months. It is 
required under the plan that in order to 
extend the policy, it will be necessary 
for a certificate, numbered, to be at- 
tached to the policy, which, when re- 
ceived by the company, will be evidence 
that premium payments have been made. 
The certificate provides in line with the 
terms of the instalment endorsement 
that no extension of credit can be made 
by any agent. As the policy is original- 
ly issued for a short term, it automat- 
ically expires at the end of a period 
without cancellation notice to the as- 
sured. No finance charge is made by the 
company under its plan. 


No Flat Cancellations 


Discussing the details of the plan this 
week, W. Irving Moss, president of the 
company, said in part: 

“The amount of the initial premium 
as well as that of subsequent ones, can 
be arranged at the convenience of the 
assured and the agent, except that in 
any event the payments must be equal to 
the short rate premium for the period 
of the policy including any extension, 
and no advance or subsequent premiums 
may be less than $10. We recommend 
to our agents, however, that they ar- 
range for no more than three subse- 
quent instalments and for the payment 
of the entire premium within six months 
of the inception date of the policy. 

“In line with the whole idea of in- 
stalment buying, the agent must agree 
with the company that there can be no 
flat cancellation of policies or certifi- 
cates. In the same manner, all premiums 
charged either for the original policy or 
for subsequent certificates must be paid 
to the company. No binders can be is- 
sued by the agent until the premium for 
the initial period or an extension has 
been paid.” 

Mr. Moss stressed the fact that any 
sound plan of instalment payments must 
leave neither the agent, the policyholder 
nor the company uncertain as to the 
status of the coverage at any time and 
that the policyholder must understand 
his insurance is not in force until he has 
paid for it. 





GETS MICHIGAN LICENSE 


After a hearing before C. D. Living- 
ston, Michigan insurance commissioner, 
on May 6 the Standard Surety & Cas- 
ualty has received its license in that 
state to transact all casualty lines and 
fidelity and surety. 


TO CEASE FUNCTIONING JULY 1 

The Casualty Information Clearing 
House of Chicago will cease to function 
on July 1. 
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CASUALTY MEN AT LUNCHEON 





N. J. Organization Meets and Discusses 
Financial Responsibility Bill; Com- 
plete Plans for Outing 
At the monthly luncheon-meeting of 
the Casualty Underwriters Association 
of northern New Jersey which was held 
last Wednesday in the Down Town 
Club, Newark, the financial responsibil- 
ity bill which was recently passed in 
New Jersey and which becomes effective 
on November 15 next, was discussed and 
plans laid as to how the agents would 
handle the situation and procedure of 

obtaining business. 

Plans were also made for the annual 
outing of the organization which will be 
held on Thursday, June 20, at the North 
Jersey Country Club, Paterson. There 
will be a number of athletic events, in- 
cluding fat men’s race, two three-legged 
races and a game of quoits. The activ- 
ities of the day will be brought to a 
close with a dinner at the clubhouse. 
F. W. Franzen, president of the or- 
ganization, will preside. 





COM. CAS. AGENTS TO MEET 





Large Producers of N. J. to Convene 
at Atlantic City June 
21 to 23 


The Newark and Trenton officees of 
the Commercial Casualty have arranged 
for a convention of some of the com- 
pany’s large producers of New Jersey 
which will be held at the Seaside Hotel, 
Atlantic City, from June 21 to 23, in- 
clusive. 

Business sessions will be held in the 
mornings and a beefsteak dinner will 
take place on Saturday evening, June 
22. The speakers will be Mayor Ruffu 
of Atlantic City; Winant Van Winkle, 
vice-president and general manager of 
the company and F. W. Franzen, resi- 
dent vice-president. It is expected that 
about 100 guests will be present. 





F. J. BOWERMAN DIES 
Fred J. Bowerman, district manager of 
the Massachusetts Bonding, died last 
week at his home in Orange, N. J. He 
was engaged in the insurance field for 
a number of years. He was in his sev- 
enty-fourth year. 





ENTERED IN VIRGINIA 
The Equitable Casualty & Surety has 
been licensed in Virginia. 


DEPOSITING STOCK 





85% Bankers Indemnity Stockholders 
Have Deposited Shares for Ameri- 
can of Newark Affiliation 


According to a statement issued this 
week by Charles Niebling, president of 
the Bankers Indemnity, more than 85% 
of the stock of the Bankers Indemnity, 
which is to be affiliated with the Amer- 
ican of Newark, has been deposited. 
The time set for deposit of Bankers 
stock has been extended to June 15, the 
depository being the Fidelity Union 
Trust in Newark. 

Mr. Niebling in his statement remind- 
ed the company’s stockholders that the 
exchange of nine shares of American of 
Newark for ten shares of Bankers at 
the American rate of 20%, will pro- 
duce an 18% return on Bankers shares, 
but that it is unlikely that a dividend 
on Bankers stock will exceed 10% for 
several years. 





CHICAGO FIELD CLUB ELECTS 


New officers of the Casualty Field 
Club of Illinois, the organization which 
originated the Casualty Sales Congress 
idea, elected at the annual meeting of 
the body in Chicago on Monday are as 
follows: L. W. Burger, United States 
F. & G,, president; Ralph Miller, C. H. 
Smith, P. E. Chunn, Grant Fenn and 
Elmer Anderson, vice-presidents; and 
W. H. McKinney, re-elected secretary 
and treasurer. 

The new executive committee includes 
A. L. Kirkpatrick, J. E. Murphy, J. P. 
Miller and Albert P. Lantz. 

Reports of. the congress this year in- 
dicated that it was a success and that 
the money realized from the sale of 
luncheon tickets and of advertising 
booths at the congress will be sufficient 
to provide for development of the con- 
gress next year. 





REID DONATES GOLF CUP 


A. Duncan Reid, president, Globe In- 
demnity, has donated a senior champion- 
ship cup which will be competed for on 
June 18 at the Suburban Golf Club at 
Elizabeth, N. J., by the members of the 
New York Fire & Marine Insurance 
Golf Association. 


CONSOLIDATED ENTERS MAINE 

The Consolidated Indemnity & Insur- 
ance Co. has received its license to do 
business in Maine. 
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Compensation Board’s 
New Experience Rules 


BECOME EFFECTIVE JUNE 15 





Ciassifies Separate Legal Entities as 
Individual Assureds; Application of 
Plan to New Risks 





A new set of experience rating rules, 
applicable to risks where separate legal 
entities are included under one general 
assured ownership, has been adopted by 
the Compensation Inspection Rating 
Board of New York to become effective 
June 15. Approval has been given to 
the new setup by Superintendent of In- 
surance Conway. Details of the plan 
follow: 

(a) For the purpose of this plan sepa- 
rate legal entities shall constitute sepa- 
rate assureds and the operations of each 
shall constitute separate risks. A co- 
partnership or an unincorporated asso- 
ciation as such shall be considered a 
separate legal entity. 

(b) The experience of two or more 
sepafate risks shall not be combined for 
rating purposes except as follows: The 
experience of two or more legal en- 
tities may be combined if one of them 
holds a substantially complete interest in 
and exercises an active control of and 
directs the management of the other en- 
tity or entities; provided, however, that 
in the case of “holding companies” or- 
ganized primarily for holding the stock 
of a subsidiary corporation or corpora- 
tions the experience of the several units 
shall not be combined. 

(c) The experience incurred on _ all 
operations of an assured, whether such 
operations are normal to the assured’s 
business or otherwise, shall be used in 
the future rating of the assured’s opera- 
tions. 


New Risks 


(d) New risks, as defined below, shall 
not be subject to experience rating: (1) 
A new establishment organized by an in- 
dividual co-partnership or corporation. 
(2) An establishment acquired through 
purchase or inheritance by a new indi- 
vidual owner not previously identified 
with the retiring management. (3) An 
establishment when acquired by a co- 
partnership having a majority interest 
not previously identified with the retir- 
ing proprietors. (4) An _ establishment 
purchased by a corporation comprising 
a group of new owners having a ma- 
jority interest who have elected a board 
of directors, a majority of whom were 
not individual owners, partners or direc- 
tors prior to the purchase. 

(e) If an establishment sells a part 
of its assets but otherwise continues to 
operate its business, all experience in- 
curred prior to the sale shall be used 
in future ratings of the risk. 

(f) If the case of a merger where 
two or more establishments are consoli- 
dated so that the proprietary interest of 
each becomes identified with the merged 
corporation, the experience of the estab- 
lishments so merged shall be combined 
for the future rating of the consolidated 
operations. 

(g) Applications to include or exclude 
experience data while the risk was op- 
erating under different ownership and 
control shall not be considered by the 
board unless such application is filed 
directly with the board by the assured 
or his representatives or the carrier dur- 
ing the term of the policy or within 
twelve months after the expiration 
thereof. 





A. E. COTTERELL HONORED 

A. E. Cotterell, vice-president, Amer- 
ican Surety, who celebrated his thirty- 
fifth anniversary with the company last 
week, was given a luncheon by his fel- 
low officers. 





ASSETS PASS $70,000,000 MARK 


Assets of the United States F. & G. 
have passed the $70,000,000 mark. 





FAILED TO CANCEL POLICY 


Cont’l Casualty Must Pay Death Claim 
on Man Over Age; Premiums Ac- 
cepted Through Mistake 
The Continental Casualty may be 
forced to pay a loss on a canceled pol- 
icy because the assured was not noti- 
fied of the cancelation and continued to 
pay premiums which were credited to 
another policy, according to a decision 
by the Michigan supreme court last 

week, 

George Leverett and his son, George 
Clark Leverett, were both section hands 
on the Michigan Central Railroad. Both 
had accident policies in the Continental 
Casualty. Shortly before the father be- 
came sixty years old he was injured and 
received disability payments. When he 
went back to work the policy was can- 
celed because it contained a clause mak- 
ing it ineffective after age sixty. In 
the meantime the son had left the rail- 
road. Premiums on the policies were 
paid by the railroad paymaster, who de- 
ducted them from the pay, which varied 
from week to week and made it difficult 
to tell when the premiums were being 
paid. 

Through some mistake the paymaster 
continued paying premiums after the 
elder Leverett’s policy was canceled, and 
the company accepted them on the son’s 
policy. The elder Levertt was again in- 
jured, and the company, believing it to 
be the son, paid another disability bene- 
fit. Leverett died from the last injury, 
and the true condition of affairs was 
found when the claim for death payment 
was made. The supreme court held that 
the company by not notifying the as- 
sured of the cancelation and by accept- 
ing the premiums kept the policy in 
force and should pay the plaintiff $1,190 
with costs. 


SUES ON AGENT’S MISTAKE 


Wrong Name On Policy Makes Liabil- 
ity Questionable in Suffield, 
Conn., Auto Case 
Claiming that the mistake of an in- 
surance agent in writing a wrong name 
on a policy was responsible for the in- 
surance company’s refusal to accept lia- 
bility under the policy, Marshall L. Sey- 
mour of Suffield, Conn., is suing the 
Lumbermen’s Mutual Casualty for $20,- 

000 damages. 

It was said that the casualty company 
refused to settle three law suits against 
Mr. Seymour because although the pol- 
icy described Seymour’s car perfectly it 
gave the name of the owner as Frances 
H. Seymour. No such person is known 
in Suffield. 

It seems that after an accident three 
suits were instituted against Seymour. 
He turned information necessary for a 
defense over to the casualty company, 
and believed that they were handling it. 
Th company, however, disclaimed liabil- 
ity. Seymour seeks to have the policy 
changed and have an order issued by 
the court to have the company accept 
the liability. 


CHICAGO BRANCH OFFICE OPENS 


O. W. Huncke, with a quarter of a 
century of experience in the Chicago 
casualty field, has been selected by 
President Norman R. Moray of the 
Southern Surety as the resident vice- 
president of the company’s newly estab- 
lished Chicago branch office. Mr. 
Huncke has made arrangements to con- 
solidate with the branch office the 
agency firm of O. W. Huncke & Co. 
general agents of the Southern Surety 
of Iowa since 1911. The branch is lo- 
cated in the Insurance Exchange. 


SAFETY COUNCIL IN LANSING 


Initial steps toward organization of a 
safety council in Lansing, Mich., were 
taken last week at a meeting of indus- 
trial and safety leaders. 


ENTERS SOUTH CAROLINA 
The Consolidated Indemnity & Insur- 
ance Co. has received its license to do 
business in South Carolina. 




















AETNA PRODUCTION MEETINGS 


Home Office Officials Talk at Hunting- 
ton and Peekskill Affairs; J. S. Turn 
Welcomes Agents 


Two successful production meetings 
were held last week by the New York 
and Brooklyn offices of the Aetna Life 
& Affiliated Companies for agents in 
their accident and liability department. 
One was at the Huntington Bay Club, 
Huntington, L. I, and the other the 
following day at the Hollow Brook 
Country Club, Peekskill, N. Y. John S. 
Turn, vice-president in charge of metro- 
politan activities, delivered the address 
of welcome at both. 

The Huntington meeting was under 
the chairmanship of J. J. Conaty, man- 
ager of the Brooklyn casualty division 
while the Peekskill gathering was in 
charge of E. H. Morrill, Jr., assistant 
general manager. 

Among the topics and speakers were 
Mr. Morrill on “The Production and 
Service Importance of Risk Surveying”; 
E. J. Perrin, Jr., home office vice-presi- 
dent, on “Inland Marine Opportunities” ; 
S. F. Withe, assistant publicity director, 
on “Advertise—And Get There Quick- 
er’; C. T. Spaulding, home office field 
supervisor, on “Accident and Health In- 
surance as an Income Builder’; and R. 
I. Catlin, home office secretary, on “Cur- 
rent Events in the Automobile Insurance 
Business.” 

At the Huntington meeting Mr. Con- 
aty discussed the Aetna June campaign 
at the buffet lunch and C. H. Trundle, 
superintendent, New York agency de- 
partment, spoke in detail on this drive 
at the Peekskill affair. 

The early part of the afternoon at 
each meeting was devoted to discussion 
on burglary and bonding lines follow- 
ing which a golf tournament took place. 
The speakers were: Walter George, 
Brooklyn special agent; C. J. Burns, 
New York special agent; C. E. Fenn, 
Brooklyn branch; Debaun, New 
York office, and Carl Boll, New York 
production superintendent. 

The Huntington golf arrangements 
were handled by H. D. Wright, manager, 
Forty-second street branch, and at 
Peekskill E. L. Breen, manager, broker’s 
service, New York, was in charge. A 
dinner was the final event on both pro- 
grams. 








JUNE DRIVE OF AETNA C. & S. 


Agents of the Aetna Casualty & 
Surety are now in the midst of a drive 
for burglary, combination residence and 
plate glass insurance. This campaign is 
being conducted along the lines that 
have proved successful in previous cam- 
paigns of this nature, namely, that spe- 
cial introductory letters are being mailed 
direct from the home office to prospects 
whose names are submitted by agents; 
special advertising and sales helps are 
being distributed, and supervising offices 
are giving producers every possible as- 
sistance. 





S. C. SMITH DEAD 
Stuart C. Smith, founder of S. T. & 
C. A. Smith, insurance brokers in 
Orange, N. J., and long an active figure 
in civic affairs, died last week at the 
age of seventy-one. Mr. Smith was 
vice-president of the Orange Building & 
Loan Association and a member of the 
finance committee of the Orange Sav- 
ings Bank. His son, Stephen T. Smith, 
will carry on the business under the 

firm name of Smith & Wilson. 





F. A. STINSON DEAD 
Frank A. Stinson, twenty-nine years 
with the Fidelity & Casualty and for 
many years in charge of its metropoli- 
tan plate glass claims, died a short time 
ago. He was highly esteemed by the 
company. 





ROCHESTER APPOINTMENT 
The Standard Surety & Casualty has 
appointed the Agnew Agency, Inc., of 
Rochester as its general agents for cas- 
ualty and surety. 


Standard Accident’s 
Safety Service Plan 


ADJUSTABLE TO PLANT’S NEEDS 





Enables Company’s Engineers to Con- 
centrate Immediately Upon Correc- 
tion of Trouble 





_Field engineers of the Standard Ac- 
cident are now equipped with a special 
service safety plan which can _ be 
stretched and adjusted to the individual 
needs of the company’s industrial clients 
after a penetrating analysis has been 
made of both the physical and moral 
conditions of the particular risk. 

This plan, as outlined at a recent home 
office meeting of the engineering de- 
partment of the company, starts the en- 
gineer in the executive offices of his as- 
sureds and guides him along through 
every department with its searchlight 
turned on the condition of plant ma- 
chinery and type of personnel. For- 
merly the engineers advised the organi- 
zation of a safety engineering depart- 
ment within the industry when they 
thought it was needed and worked for 
their results through such a department. 

But with the special service plan, they 
can put their finger on the trouble and 
concentrate upon its correction. Special 
report forms with complete instructions 
have been printed to guide the engi- 
neers to the seat of the trouble. 

According to H. H. Richardson, head 
of the safety engineering department of 
Standard, results from this new type of 
specialized. and individualized safety 
work depends upon the willingness of 
industrial executives—both large and 
small—to co-operate. 

Mr. Richardson says: “For the sake 
of employes, himself and our interests, 
the average executive is more than 
anxious to find a sound workable safety 
plan for his factory.” 





NO “HAIRSPLITTING” 





Missouri Compensation Act Must Be 

Liberally Construed; Judge Rules 

in St. Louis 

The St. Louis, Mo., Court of Appeals 
in a decision written by Judge Haid has 
upheld that section of the Missouri 
Workmen’s Compensation Act which 
specifies liberal construction of all pro- 
visions of the act means it shall not be 
restricted by technical terms. 

Judge Haid took this stand in denying 
an appeal brought by the Universal Car 
Loading Company from a decision by the 
State compensation commission awarded 
Edward Drecksmith, 1210 Wright street, 
St. Louis, $225 for medical services and 
$17.33 a week compensation for five 
weeks for an injury developed after he 
had suffered strain in lifting a box while 
at work for the company. 

The company maintained that Dreck- 
smith’s condition was not due to acci- 
dent within a strict meaning of the com- 
pensation act. Judge Haid held, how- 
ever, that Drecksmith’s injury, suffered 
while at work for the company, was un- 
avoidable on his part. 





STONE TO TALK IN OHIO 


Edward C. Stone, United States man- 
ager, Employers’ Liability, and a fore- 
most authority on automobile insurance 
legislation, is to be the speaker on June 
17 at the meeting of the Insurance 
Federation of Ohio in Columbus. Mr. 
Stone is among those recently chosen 
by the Governor of Massachusetts to 
serve as members of his “Committee on 
Street and Highway Safety.” 





PLANNING BIG ST. LOUIS FLEET 

The formation of a multiple line fleet 
of insurance companies, embracing the 
fields of fire, life and casualty, is in the 
offing in St. Louis. For the present the 
identity of the financial group behind 
the combine is being withheld but it is 
known that it stands ready to under- 
write $250,000 of the first offering of 
stock. 
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Heath Firm Believer 
In State Supervision 


STANDARD S. & C. OFFICIAL 





Tells Delta Upsilon Fraternity, N. Y., 
That Casualty - Surety Volume Has 
Gained 1200% Since 1906 





Not only is Charles E. Heath, vice- 
president, Standard Surety & Casualty, 
and formerly chief examiner of casualty 
and surety companies, New York insur- 
ance department, a firm believer in state 
supervision over the activities of insur- 
ance companies, but he regards the pow- 
er of the state when intelligently ¢exer- 
cised in a supervisory way as unques- 
tionably of great benefit to the insur- 
ing public. Speaking before a gathering 
of the Delta Upsilon Fraternity in New 
York City on Tuesday, Mr. Heath en- 
larged upon the theme of his talk, “State 
Supervision,” and pointed out further 
that the casualty and surety business 
had grown from forty-six companies in 
1906 with combined premium writings 
of $51,000,000, to ninety-seven such com- 
panies in 1928, with combined premium 
writing of $675,000,000. In other words, 
the premium volume has gained approxi- 
mately $624,000,000. during the past 
twenty-two years, or 1200%. Highlights 
of his talk follow: 

Evils Remedied By Supervision 

“Justification for state supervision is 
not only found in the fundamental law, 
but the history of the business itself 
during my time has frequently pointed 
out the necessity of protecting the in- 
suring public from irresponsible and in- 
solvent companies, and insuring their 
honest administration. Hence, laws of 
a most salutory character have been en- 
acted, limiting investments to certain 
classes of securities, placing a limitation 
upon single risk acceptances, establish- 
ing minimum requirements as to capital, 
fixing the methods of determining re- 
serves for outstanding obligations, gov- 
erning administrative practices and so on. 

“T believe that if proper supervision 
is exercised by the state, many of the 
evils incident to corporate control may 
be remedied, and the efficiently managed 
and honestly conducted companies will 
enjoy, as they should, the fruits of their 
lawful efforts. Proper supervision, how- 
ever, means fair and impartial supervi- 
sion and the intelligent exercise of the 
visitorial or examining power. It, there- 
fore, necessarily follows that those who 
are appointed by supervising officials to 
examine into the condition and affairs 
of insurance companies should have an 
intelligent understanding of the business, 
for as the state has assumed to regulate 
and supervise these institutions, it is 
considered that its endorsement is a 
guarantee of security and that which it 
does not condemn is proper. 

“Examinations of insurance companies, 
when intelligently made, are of inestim- 
able value to the policyholders and stock- 
holders alike. One familiar with the 
technique of the business knows how 
easy it is for a dishonest company man- 
ager or official to give an entirely ficti- 
tious appearance of strength to his com- 
pany’s financial statement, and were it 
not for the exercise of the visitorial or 
examining power, at intervals of suffi- 
cient frequency, many companies, even 
if honestly managed, would fail to apply 
corrective measures in time to avert dis- 
aster. 

“It is of paramount importance and 
the duty of the state, in my opinon, not 
only to keep in close touch with the con- 
dition and affairs of companies, but to 
prevent failure, if possible, by insisting 
upon steps being immediately taken to 
strengthen the company that is on the 
verge of insolvency. The old saying, ‘An 
ounce of prevention is worth a pound of 
cure, has a very pertinent application 
in the relationship existing between the 
state and the insurance companies. I 
believe that supervision justifies itself, 
because the government, through the 
agency of the law and departments, de- 
mands and compels solvency, honest 


management, equitable dealings, and 
through co-operation, secures a measure 
of efficiency which in all probability, 
would not otherwise be attained.” 
Few Successes, Many Failures in 
Early Days 


Regarding the expansion and develop- 

ment of the casualty and surety busi- 
ness in this country, Mr. Heath traced 
the history of the business from its early 
days down to the present time, stating 
in part as follows: 
_ “Prior to 1900, casualty and surety 
insurance in this country was in its in- 
fancy ; the coverage then given, the capi- 
tal invested and premiums written were 
insignificant when compared to that 
which obtains today. The original com- 
panies, organized to do a casualty busi- 
ness in this country, wrote what is now 
known as purely accident insurance, al- 
though there were a few companies or- 
ganized somewhat earlier to write health 
insurance. This form of insurance, how- 
ever, was more or less unsuccessful, un- 
til just prior to 1900, when it was writ- 
ten more as an adjunct to the business 
of accident insurance. 

“The main lines of casualty insurance 
originated in the United States at ap- 
proximately the following dates: health, 
1847; accident, 1850; steam boiler, 1866; 
plate glass, 1868; fidelity and surety, 
1875; burglary, 1885; liability, 1886; cred- 
it, 1893; workmen’s compensation, 1910. 

“The earlier years of the business ‘of 
casualty and surety insurance, like those 
of any new enterprise, were filled with 
trials and disappointments. There were 
few successes and many failures. This 
early period was occupied in arduous 
public educational and selling efforts, ex- 
periments in coverages and attempts to 
develop forms of protection for which a 
public demand existed or could be cre- 
ated. Of the ninety-seven stock casu- 
alty and surety companies authorized to 
transact business in the state of New 
York as of December 31, 1928, only thir- 
ty were organized prior to 1900. The 
records of the New York state insurance 
department indicate that since its organ- 
ization in 1860, down to December 31, 
1928, fifty-nine casualty and surety com- 
panies either retired from business or 
withdrew from the state. 

Still in Experimental Stage 
‘ “The actual necessity for casualty and 
surety insurance was slow to be realized 
by the public, and as a consequence, its 
early growth was retarded. I have had 
occasion to observe, however, that the 
experimental stage of the business has 
by no means ceased, as evidenced by 
the enormous energy being expended to- 
day by the companies and their agency 
and field forces in endeavoring to provide 
the public with suitable and adequate 
coverages and by the stupendous growth 
of the business in the past several years. 
While the actual history of the business 
of casualty and surety insurance ante- 
dates the year 1900, its rapid develop- 


. ment has taken place subsequent thereto, 


and is even now continuing at an un- 
dreamed of pace. 

“A few comparisons, covering a period 
of a little over two decades, will illus- 
trate this development. In 1906 there 
were forty-six stock casualty and surety 
companies authorized to transact busi- 
ness in the state of New York, having 
a combined capitalization of $23,000,000, 
combined assets of $88,000,000 and com- 
bined premium writings of $51,000,000. 
As of December 31, 1928, there were 
ninety-seven such companies, having a 
combined capitalization of $176,000,000, 
combined assets of $1,171,000,000 and 
combined premium writings of $675,000,- 
000. The premium volume has, there- 
fore, increased approximately $624,000,000 
during the past twenty-two years, 
or 1200%. ; 

“This enormous growth in the casualty 
business has, of course, been contributed 
to in part by the adoption of broader 
coverages, the inclusion of a greater va- 
riety of hazards under each line written 
and the introduction of new forms of 
policies, with an effort to create and 
afford an essential protection or to meet 
some public demand or legal requirement. 





Box 1119 





Casualty Special Agent Wanted 
In connection with its agency development work in the State of New York, a large 
Casualty and Bonding company has an opening for a special agent. 
be given to those having experience in such work in this State. 
Application should be made in writing and should include complete statement of 
experience in Casualty lines and names of company connections. 


The Eastern Underwriter 110 Fulton Street New York City 


Preference will 








Two very material factors in the growth 
of the casualty business have been work- 
men’s compensation and automobile in- 
surance. The business of fidelity and 
surety insurance should also be men- 
tioned particularly. at this time because 
it is forging ahead at an unprecedented 
rate. Workmen’s compensation insur- 
ance, the result of a decided change in 
the attitude of society toward the work- 
ingman and. his dependents, had its in- 
ception in 1910, and has now practically 
displaced the business of employers’ lia- 
bility insurance. Its growth has been 
very rapid and today outranks in vol- 
ume any other individual casualty line. 

“The great demand of the public for 
automobiles necessitated not only simple 
loss protection to the owner, but com- 
pelled him to assume a responsibility and 
legal liability in many instances far in 
excess of his financial ability. This in 
turn has created a tremendous demand 
for such insurance, at least for part, if 
not for full automobile coverage. 

“The relative importance of the prin- 
cipal classes of casualty business writ- 
ten at the present time, in order of pre- 
mium volume, is as follows: 

“Workmen’s compensation ; automobile 
liability; accident and health; surety; 
liability other than automobile; steam 
boiler; credit; engine and fly wheel; 
property damage and collision’ other than 
automobile; live stock. 

“Although the growth of the casualty 
and surety business has heretofore been 
remarkable, the present period, in view 
of our great industrial expansion, offers 
great opportunities; the times we are 
living in create such diversified obliga- 
tion and the necessity for the protec- 
tion of not only the individual himself 
but those with whom he deals or comes 
in contact, that I have no doubt but what 
the immediate future of the casualty and 
surety business will outshine its past, 
and the next ten years or so will witness, 
in all probability, an even more startling 
growth and development.” 





APPOINT TENER-LOWRY CO. 





Standard Surety & Casualty Pittsburgh 
General Agency Is Headed by 
Former Governor J. K. Tener 
The Standard Surety & Casualty has 
appointed the Tener-Lowry Co. of Pitts- 
burgh as its general agents for casualty 
and surety. This agency, headed by For- 
mer Governor John K. Tener of Penn- 
sylvania, is one of the best known and 
leading concerns of its kind in the state. 
Its vice-president and general manager, 
Thomas P. Lowry, has been in the busi- 
ness for the past twenty years. Arthur 
W. Bahr, casualty and surety manager, 
and C. F. Flaherty, fire department man- 
ager, complete the executive personnel of 

the agency. 

Tener-Lowry Co. is located in the 
Henry W. Oliver building in Pittsburgh, 
where it has complete claim, inspection 
and service departments that service 
a large sub-agency plant extending 
throughout western Pennsylvania. 





NEW POST FOR J. L. SCOTT 

The Consolidated Indemnity & Insur- 
ance Co. has appointed James L. Scott 
to supervise production in the Plate Glass 
Division of its metropolitan office. 

Mr. Scott has spent many years with 
the Metropolitan Casualty and the New 
Amsterdam Casualty. He has a wide ac- 
quaintance among the brokers in New 
York City whom he has served for many 
vears. 





ENTERED IN MICHIGAN 
The Yorkshire Indemnity has been li- 
censed in Michigan to write auto lia- 
bility, property damage and collision. 


T. F. TARBELL ON ACCOUNTING 
Has Workable Plan to Bridge Gap 


Between Commercial and Insurance 
Accounting 

Realizing that insurance accounting is 
highly specialized and in many respects 
peculiar, Thomas F. Tarbell of the Trav- 
elers recently prepared a plan to bridge 
the gap between commercial accounting 
and casualty insurance accounting and 
make the theory or fundamental prin- 
ciples of the annual statement blank 
more readily understandable. The fun- 
damentals of this plan were presented 
first to the Casualty Actuarial Society 
at its meeting a few weeks ago in Hart- 


f 





ord. 

Mr. Tarbell’s method of procedure has 
been to consider in order, all the impor- 
tant items of “income,” “disbursements” 
and “ledger assets” and to show in con- 
nection with each the various ordinary 
bookkeeping debit and credit entries. 
The “non-ledger assets,” assets “not ad- 
mitted” and “liabilities” which, with a 
few exceptions in case of liabilities, are 
not taken from the accounting records 
but determined by inventory or formula 
methods, are treated in sufficient detail 
to make the consideration of the finan- 
cial statement substantially complete. 
The underwriting and investment ex- 
hibit, which is, in fact, a profit and 
loss account or statement on the rev- 
enue basis, is also considered briefly. 

Mr. Tarbell said that his paper was 
not intended to be a complete text on 
casualty insurance accounting; nor did 
it attempt to cover more than the or- 
dinary transactions. He has not delved 
into the many subsidiary books of ac- 
count and other records underlying the 
controlling ledger accounts, nor to cover 
problems of cost accounting. He said 
he hoped to prepare a subsequent paper 
in which he would consider certain sup- 
plementary exhibits and the many sup- 
porting schedules which he omitted from 
this Casualty Actuarial Society paper. 





MUTUALS TO BE BONDED 

All mutual insurance companies in the 
province of Ontario must have their of- 
ficers who handle money bonded, under 
the new Section 290A of the Ontario 
law. A number of fidelity and surety 
companies have misunderstood the pro- 
visions of the act and believed that it 
applied to all companies, stock or other- 
wise, but this is not so. The compa- 
nies that have sent out circulars stating 
that all companies must bond such em- 
ployes have been asked by H. B. Arm- 
strong, deputy superintendent of insur- 
ance there, to countermand such advice. 





NO POLICY; STOP BUS LINE 


The Missouri Public Service Commis- 
sion on May 29 suspended the certificate 
of convenience and necessity granted to 
the Detroit-Chicago Motorbus Co. for 
the operation of motorbuses between St. 
Louis and Kansas City, Mo., because the 
company had failed to contract for lia- 
bility insurance as required by the Mis- 
souri motorbus act. The company had 
been carrying liability insurance with a 
Chicago company but the insurance com- 
pany cancelled the policy. 





CASUALTY APPOINTMENTS 
The Hudson Casualty has appointed 
Sherwood B. Sipprell regional agent at 
Hamburg, N. Y. The company has also 
appointed the following local agents: 


James J. Nestor, Hartford, Conn.; Her- 
man G. Kallop, Poughkeepsie, N. Y-; 
Harley C. Smith, Rochester, N. Y.; Vin- 
cent D. Lamb, Middletown, Conn.; Kay- 
mond W. Littell, Norwalk, Conn.; Can- 
field & Tracy, Hartford, Conn. 
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THE LAW RELATING TO AUTOMOBILE INSURANCE 


is the only text book dealing exclusively leading principles of insurance law 
withthe subject of automobile insurance _ generally. 
law. 





Where necessary, the essential facts 
The First Edition, published in 1921, of each case are stated in detail as con- 
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H. & A. Statistical 
Bureau to Continue 


ACTION OF CHICAGO MEETING 





Important Discussion on Feasibility of 
Pro-Rating Clause for A. & H. 
and Disability Claims 





One of the most important actions of 
the Health & Accident Underwriters’ 
Conference at its convention in Chicago 
last week was the decision to have the 


statistical bureau tabulate the net pre- 
mium rate on the principal contingen- 
cies and principal occupations. This ac- 
tion, taken upon the motion of T. Leigh 
Thompson, newly elected president of 
the organization, is designed to demon- 
strate forcefully the value of this bureau 
and rally the support of the Conference 
members to its maintenance. It was Mr. 
Thompson’s opinion that many of the 
companies now do not know the actual 
cost of various contingencies. He point- 
ed out that the statistical bureau was 
the best medium for obtaining such 
data. It is believed that more compa- 
nies will contribute their experience data 
if the value of the bureau can be thus 
demonstrated. 


New Official Lineup 


The convention closed with the 
unanimous election of Mr. Thompson, 
who is third vice-president, National 
Life & Accident, to the presidency. 
Other officers elected included D. C. 
MacEwen, Pacific Mutual Life, firs+ 
vice-president; H. H. Trevvett, Com- 
mercial Travelers Mutual Accident As- 
sociation, second vice-president; and 
George Manzelmann, North American 
Accident, secretary. 

Dr. J. R. Neal, Abraham Lincoln Life 
of Springfield, is the new chairman of 
the executive committee, which office is 
usually the stepping stone to the presi- 
dency. Others on the committee are: 
W. G. Tallman, Great Western Life, Des 
Moines, and Chester W. McNeill, Mas- 
sachusetts Accident, Boston. 

The time and place of the next meet- 
ing was left to the executive committee. 
Both Cleveland and Philadelphia present- 
ed strong bids for it but the sentiment of 
the members seemed to favor Chicago 
again. 

Since the last meeting of the Confer- 
ence the Union Pacific Casualty of 
Seattle, Norwich Union Indemnity, Co- 
lumbus Mutual Life and Continental 
Mutual Casualty of Denver have been 
admitted into membership. 

Pro-Rating of Claims Big Topic 

One of the outstanding questions 
raised at the convention was the feasi- 
bility of a pro-rating clause for accident 
and health claims and disability claims 
under life policies to prevent over-insur- 
ance. The question was introduced by 

D. Cavanaugh, vice-president and 
actuary of the Federal Life, who de- 
clared that such a clause, if generally 
adopted and adhered to, would accom- 
plish the two-fold purpose of reducing 
loss ratios and the cost of disability to 
the policyholders. 

“We must recognize the fact that ade- 
quate rates are essential in order to suc- 
cessfully grant any type of insurance 
coverage where satisfactory service to 
policyholders and beneficiaries uniformly 
may be maintained,” he said. “It seems 
apparent, however, that the solution of 
the difficulties which are now and have 
been confronting the companies engaged 
in the writing of income disability in- 
surance cannot be accomplished alone by 
increasing the premium rates, but rather 
by adopting more uniform insuring 
clauses, defining more specifically in the 
policies the conditions under which in- 
demnities will be. paid and adopting 
sound and sane underwriting rules and 
policies. 

“First of all, there should be some spe- 
cific underwriting rule for determining 
what constitutes over-insurance. By this 
I mean that the underwriting depart- 
ments of individual companies should 


have more specific rules for the guid- 
ance of the underwriters in determining 
whether or not an applicant for disabil- 
ity insurance would be over-insured if 
all or any part of the insurance applied 
for were issued, and such rules insofar 
as possible should be adopted by all 
companies, associations, and _ societies 
offering any type of disability insurance. 

“This leads up to the question of hav- 
ing a proper pro rata clause in all poli- 
cies granting disability insurance, 
whether such coverage be in health and 
accident policies or in disability bene- 
fits issued by life companies. 

Sees Need of Pro-Rating Clause 


“If some pro-rating clause could be 
worked out which might be included as 
one of the provisions which would be 
prescribed or perhaps permitted in the 
so-called standard provisions for total 
and permanent disability benefits in con- 
nection with life policies, it seems to me 
that this would be a long step in the 
right direction for life companies writing 
disability insurance and if the same form 
of clause were adopted by health and 
accident companies it would be much 
easier for the companies to protect 
themselves from over-insurance by ad- 
justing claims on a basis which would 
not encourage mdlingering because of 
over-insurance. 

“If such a pro-rate clause could be 
agreed upon by company and insurance 
department officials and then become ef- 
fective through departmental rulings in- 
stead of legislation, I feel confident the 
benefits would be far-reaching and be 
twofold in character by reducing com- 
panies’ loss ratios and reducing the cost 
of disability insurance to the policy- 
holders.” 





IN HONOR OF A. E. FORREST 
June 15, North American Accident 
Founders’ Day, Marks His 43rd Anni- 
versary; Son Now in Organization 

Behind the news that A. E. Forrest, 
Jr., has just joined the North American 
Accident organization there is a bit of 
sentiment interwoven in the business ro- 
mance of this company. Just forty- 
years ago A. E. Forrest, Sr., 
founded the company in a small office 
close to the building where the home 


office is now located in Chicago. To- 
gether with a group of other pioneer in- 
surance men, Mr. Forrest embarked up- 
on the underwriting of what was then 
looked upon as a new and most unusual 
type of insurance—accident and health. 
The premium income of the company in 
1886 was $1,260. It had assets of $2,000; 
ten agents; two home office employes; 
was entered in one state—Illinois—and 
paid $160 in claims. 

Today Mr. Forrest is at the helm of 
an organization which estimates its 1929 
premium income at $3,700,000; has assets 
of $2,640,000; entered in _ forty-eight 
states, has 3,500 agents; 160 home office 
employes, and has paid $15,000,000 in 
claims since organization. 

Agents of the company have been 
busy in the past few weeks preparing 
for Founders’ Day which will be cele- 
brated on June 15 in honor of A. E. 
Forrest. The home office has been the 
recipient of new business from the field 
and while the returns are not in as yet 
it is expected that a big volume will be 
written. 


three 





CONSOLIDATION OF OFFICES 

Consolidation of the Hartford and 
Springfield, Mass., claim divisions of the 
Century Indemnity has been made ef- 
fective. As C. W. Nickerson, manager 
of the Springfield division for the past 
three years, is the senior in the service 
of the company, he has been appointed 
manager of the combined offices, with 
headquarters at Hartford, and W. E. 
Hine, who has been manager of the 
Hartford office, will be assistant man- 
ager. The Springfield office will be 
continued as a sub-office of the Hartford 
division. 


SUN INDEMNITY EXAMINATION 





N. Y. Dep’t. Reports Company in Sound 
Condition; Assets of $3,727,929 and 
Surplus of $470,943 

The New York insurance department 
has-completed its triennial examination 
of the Sun Indemnity and in the con- 
clusion of its report it comments upon 
the sound financial condition of the com- 
pany, with admitted assets of $3,727,929 
and a surplus of $470,943 over all liabili- 
ties, which with its capital of $700,000 
provides a surplus of $1,170,943 to policy- 
holders. 

“Since the last examination,” the re- 
port reads, “the net premiums written 
have increased from $1,780,558 for the 
year ending December 31, 1925, to $2,- 
645,460 for the year ending December 
31, 1928; the total admitted assets have 
increased from $2,358,089 to. $3,727,929; 
the liabilities have increased from $1,- 
579,828 to $2,556,986; the surplus over lia- 
bilities has increased from $78,261 to 
$470,943, and the surplus to policyholders, 
which includes the company’s capital, has 
increased from $778,261 to $1,170,943. 

“The company’s underwriting since the 
last examination reflects a loss of $99,- 
743. In the same period the investment 
earnings amount to $429,792 and the loss 
from the decrease in investment values 
amounts to $119,351. Since the last ex- 
amination stockholders have contributed 
$130,000 to surplus, and a further gain 
of $51,984 has resulted on account of 
decrease in deduction due to interest in 
its own stock through the ownership of 
stock of another company which owns 
stock in this company.” 

Concluding, the report says: “As a re- 
sult of the gains and losses mentioned 
above, surplus funds have been increased 
to the extent of $392,681 during the pe- 
riod under review.” 





New Connecticut Law 


(Continued from Page 32) 
agencies and garages and for fleets of 
not less than five motor vehicles, nor 
unless such certificate or bond shall 
show, in such manner as the commis- 
sioner may determine, that the premium 
charged for the insurance certified or 
for such bond are as follows: 

“If the person insured or bonded shall 
be classified in Class A, the premiums 
at standard rate, without modification 
except as provided by such rules for the 
development of experience rates as here- 
inbefore specified, plus 10% of such pre- 
miums as are charged for the proof of 
financial responsibility hereinbefore re- 
quired. 

“If such person shall be classified in 
Class B, the premiums at standard rate, 
without modification as hereinbefore 
specified, plus 25% of such premiums as 
are charged for the proof of financial re- 
sponsibility hereinbefore required; and 
if such person shall be classified in Class 
C, the premiums at standard rate, with- 
out modification as hereinbefore speci- 
fied, plus 50% of such premiums as are 
charged for the proof of financial re- 
sponsibility hereinbefore required. 

“The commissioner may require from 
any company issuing such policy or bond 
full information concerning the facts and 
figures upon which any experience rate 
may be based. Such rules and sched- 
ules may be amended upon ten days’ 
written notice to the commissioner. Any 
insurance or surety company may ap- 
point a rating organization of which it is 
a member its agent to file with said 
commissioner a manual of rules and 
schedules of rates and amendments 
thereof by a written notice filed with 
the commissioner stating that such rules, 
schedules and amendments will be the 
rules, schedules and amendments of such 
company until the same shall be amend- 
ed or such agency shall be revoked. Any 
insurance or surety company or any 
agents thereof who shall wilfully certify 
that there has been charged a premium 
other than that actually charged shall be 
fined not less than $25 nor more than 
$1,000.” 


Wide Distribution For _ 
Special Tax Pamphlet 


PREPARED BY H.& A. COMMITTEE 





Chairman Scherr Recommends Similar 
Group Be Appointed By New Presi- 
dent of Conference 





The outstanding accomplishment of the 
special committee on Co-operation and 
Taxes of the Health & Accident Under- 
writers’ Conference since it was formed 
last December at the executive commit- 
tee meeting in New York City, was to 
prepare a pamphlet for wide circulation 
entitled “Should Thrift Be Taxed.” 

When the report of this committee 
was submitted to the Chicago mecting 
of the conference last week Chairman 
J. W. Scherr spoke of the satisfactory 
reaction to this pamphlet by outside or- 
ganizations to whom it had been sent, 
He added that so far as his committee 
had been able to learn, no legislation had 
passed a bill increasing the taxes during 
the present legislative year and Ohio 
had reduced the premium from 3% to 
2%4%, which was the rate of taxation 
prior to the increase in 1925. 

Chairman Scherr’s recommendation 
was that the incoming president of the 
conference be authorized to appoint a 
similar committee for the coming con- 
ference year as he believes that as much 
publicity as possible should be given to 
the matter of taxation on insurance pre- 
miums and that through such a com- 
mittee a wide distribution of informa- 
tion pertaining to taxes can be effected, 
particularly among the law making 
bodies of the country. 

Among those receiving the pamphlet 
were: the National Association of In- 
surance Agents; National Board of Fire 
Underwriters; American Life Conven- 
tion;- Association of Life Insurance 
Presidents; Association of Casualty arid 
Surety Executives; Bureau of Personal 
Accident and Health Underwriters; In- 
dustrial Insurers’ Conference; Interna- 
tional Association of Casualty and Surety 
Underwriters; National Association of 
Casualty and Surety Agents; Insurance 
Federation of America; National Con- 
vention of Insurance Commissioners and 
the Insurance Department of the Cham- 
ber of Commerce of the United States. 





OFFERED RIGHTS IN NEW CO. 

Stockholders of the Manufacturers 
Casualty of Philadelphia of record June 
7 are being offered the right to subscribe 
to the preferred and common stocks of 
the Manufacturers Investment Co, 
which was organized recently under the 
laws of Delaware by some of the di- 
rectors of the insurance company. 

The new company will have no legal 
affiliations with the insurance company 
but they will have some officers and di- 
rectors in common. The purpose of the 
Manufacturers Investment Co. is to in- 
vest in bonds and stocks and to partici- 
pate in underwriting syndicates. 

The directors of the new company 
are: James K. Allen, president of the 
Manufacturers Casualty; Sidney F. T. 
Brock, Russell Duane, William  F. 
Fischer, Isaac D. Hetzel, J. Gibson Mc- 
Ilvain, George K. Reilly, Adam Suelke 
and Leroy Wood. Mr. Brock and Mr. 
Reilley constitute the firm of Reilly, 
Brock & Co., bankers for the company. 


OPENS CHARLOTTE, N. C., OFFICE 

Due to the expansion of its business 
in North Carolina, the Richmond office 
of the Commercial Casualty is opening 
a claint and service branch office at 
Charlotte in charge of James E. Smith, 
who was formerly a special agent in the 
Richmond office. 








NATIONAL BUREAU OUTING 

The entire staff of the National Bu- 
reau of Casualty & Surety Underwriters 
went on an annual outing to Bear Moun- 
tain on Tuesday. The trip was made by 
boat and both officers and employes en- 
joyed the day to the fullest extent. 
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28 Years Of H. 


Watson Powell, Southern Surety, Gives Closeup View of Progress of 





& A. Activity 


Health & Accident Underwriters’ Conference in This Time; Sees 
Business Being Transacted on Too Small a Margin of Profit; His 


Recommendations 


The presidential address of Watson 
Powell before the Health & Accident 
Underwriters Conference in Chicago last 
week, the highlights of which were re- 
ported in The Eastern Underwriter last 
week, was significant in the respect that 
it centered around the present trends of a 
business yet in its infancy. Mr. Powell 
discussed the many problems of the acct- 
dent and health field in an able fashion 
and one of his conclusions was that while 
the premium totals in these lines were 
quite enormous, the surface had only been 
scratched. His address follows in part: 


While our business is much older than 
the Health & Accident Underwriters Con- 
ference, we may properly say that it was 
originated during the pioneer days of in- 
come protection coverage as we now 
know it. Many and important have been 
the changes in the business during these 
twenty-eight years; I have no hesitancy 
in saying that this body, more than any 
other force or institution, has been re- 
sponsible for its progressive betterment. 

Let me review some of the construc- 
tive acts of this Conference. 


The Code of Ethics 


First, I would refer to the fact that its 
members deal: with each other and with 
non-Conference companies by the meas- 
ure of the Golden Rule. It was not al- 
ways so; young though I am in this busi- 
ness, I ‘well remember the days when, 
wanting an agent in, say Pittsburgh, it 
was quite the proper thing to cultivate 
the Pittsburgh representative of another 
company, shower him with praises and 
promises, perhaps give him rather more 
than the traffic would bear, induce him 
to execute a contract, swear him to se- 
crecy, and take over as much of his busi- 
ness as possible before the outraged 
company could learn of the raid. Of 
course, little ultimate advantage was had 
from ‘such practices; quite likely the 
agency manager of the despoiled com- 
pany was at the time plucking the 
plumage from the despoiled in St. Louis 
or Cincinnati. Distrust, suspicion and 
even hatred came from the practice of 
twisting of agents and business. For- 
tunately, through action of this body, 
the picture is entirely changed; we meet 
one another here with hearty hand- 
shakes, conscious of no hidden evil or 
sinister intent. 

The Conference code of ethics was 
adopted, I believe, for the government 
of Monthly Payment underwriting; since 
that day the members of this organiza- 
tion have come to produce a predomi- 
nate volume of commercial business and 
many of them subscribe to the agree- 
ment that the expirations of such busi- 
ness are the property of the agents. 
However, the procedure of other days, 
whereby one company endeavored to aug- 
ment its agency staff at the expense of a 
competitor, whether for monthly pay- 
ment or commercial business, has passed 
through the action of this body, and it 
is my opinion that if this Conference 
had accomplished nothing else during the 
twenty-eight years of its life, the adop- 
tion of our code of ethics would have 
amply justified its existence. 


Important Conference Activities 


The Conference has maintained many 
active and helpful committees. I want 
now to refer to the manual committee. 
The time was when there was _ nothing 
approaching uniformity in the classifica- 
tion of risks. We have accomplished 
4 great work in changing this condition; 
more than a decade ago this body adopt- 
ed a uniform system of occupational 
classifications. Our Conference manual, 
sold to companies at the lowest possible 
Price, is now used by a great many in- 
stitutions, including a large number of 
ton-member companies. 

This body asks for its members no 







preference in the matter of legislation, 
nor has it enjoyed any. On occasion it 
has been compelled to exert its weight 
against the passage of bills which would 
have been harmful. Through its various 
committees, it has functioned in this re- 
spect. It maintains a service in the office 
of the executive secretary which permits 
the dissemination to its members of in- 
formation as to all pending legislation. 
This service has been helpful and val- 
uable in many instances. 

Another service maintained in our 
headquarters in Chicago, and one which 
I might add is capable of much greater 
development and usefulness, is a system 
of reporting undesirable agency material 
to member companies. 

Of great importance to our members is 
the statistical bureau maintained by the 





WATSON POWELL 


Conference. Through its operation, each 
member company receives valuable bulle- 
tins. I know this information is prized 
as being very valuable by many compa- 
nies; I hope each member is making full 
use of its possibilities. 

Finally, in summarizing the usefulness 
and characteristics of this Conference, I 
want to say that it is ultra democratic. It 
is not, and so far as I know, it has never 
been in the control of any clique or 
group. There is no such thing as Con- 
ference politics. Each member company 
has full voice in the shaping of its poli- 
cies and the conduct of its affairs. 

Underwriting Losses Too Frequent 


I know of no occurrence of startling 
importance to our business during the 
past year. It was a year of orderly prog- 
ress in the attainment of premium vol- 
ume and during the course of it, the 
various companies were brought a bit 
closer together in co-operation and mu- 
tual helpfulness. As to individual com- 
panies, profit and loss experience was 
not uniform. Some reported rather low- 
er loss costs than usual; others, unfor- 
tunately, suffered abnormal _ specific 
losses. On the whole, I believe the ex- 
perience of all companies was not ma- 
terially different from that of the sev- 
eral preceding years—and this I might 
add would indicate that the margin be- 
tween profit and loss was rather less 
than in fairness to the companies it 
should have been. In short, I feel that 
accident and health underwriting losses 
are all too frequent and that when 
profit is earned, it is quite likely to be 
rather less than it should be. 

As I have intimated, it would appear 
that the accident companies generally, and 


accident departments of multiple line com- 
panies, are doing business on too small 
a margin. The expense factors fall into 
four general designations. They are— 
home office expense, taxes, acquisition 
cost and loss payments. I will make no 
further reference to the first of these, 
believing that so far as it is in our power, 


‘we are using all short cuts and other 


methods of economy to reduce to a mini- 
mum the multitude of charges, such as 
rents, salaries, printing, postage, office 
practice, etc. The item of taxes does not 
appear to be subject to immediate re- 
duction. 

As to the third cost, we not infre- 
quently hear the charge that accident and 
health commissions are too high and 
should be reduced. I am not prepared to 
dispute that statement; at the same time 
I do not believe that they are higher on 
the average than those usually paid for 
the production of other lines, when it is 

considered what is paid for maintenance 
and service of lines carrying a commission 
percentage deduction considerably lower 
than ours. Nor would it appear that our 
selling cost is out of line with the excess 
charged over actual production costs of 
clothing, food, and other necessities. 
Nevertheless I cannot but voice the wish 
that some of our friends would discon- 
tinue the practice of paying excessive 
commissions; by so doing they frequently 
make the road a rough one for the com- 
pany attempting to so operate as to earn 
a legitimate profit. 


Excessive Loss Ratios 

The fourth item of cost is, I think, 
properly subject to revision. Accident 
and health loss ratios, generally speak- 
ing, are rather higher than they should 
be. For many years we have been 
plagued with excessive health losses. It 
would seem that our problem in this re- 
spect is nearing solution through the use 
of initial elimination provisions. Quite 
a number of companies do not now 
grant sickness indemnity until the in- 
sured has suffered disability for one 
week or longer; other companies are 
experimenting with the plan. As this 
now appears to be the only remedy for 
excessive health losses, it is to be hoped 
that before a great time has elapsed, all 
companies will have adopted the plan of 
granting sickness insurance only after 
the insured shall have suffered a dis- 
ability of seven days or longer. 

But while it seems that we may have 
eventual relief from the burden of ex- 
cessive loss ratios, the cost of accident 
claims is mounting until it is danger- 
ously near the point of underwriting 
loss. Generally speaking, insurance 
against loss by accident has been profit- 
able to the companies during past years, 
but mounting ratios, caused to a great 
extent by the ever-increasing number of 
automobile accidents, may soon make 
this branch of our business an unprofit- 
able venture. Perhaps we are attempt- 
ing to give too much for the accident 
insurance premium dollar. It is quite 
true I believe that some companies, see- 
ing that this line was profitable began 
some years ago to broaden coverage 
without increasing premiums and I be- 
lieve that it is a fact that some of these 
companies, having formerly recouped 
some of their health insurance losses 
through accident insurance profits, so 
increased accident coverage with un- 
usual and freak policy provisions that 
a loss in both lines has resulted for 
them. 


Standardization of Policies 


I am aware of the fact that even the 
mention of standardization of accident 
and health insurance policies is likely to 
provoke acrimonious discussion. Much 
has been said on the subject during re- 
cent years; very little has been accom- 
plished. Certainly standardization will 
not come unless the majority of the 
companies desire it and earnestly seek 
it. I know it is the thought of many 
of us that one of the attractive features 
of our business is the fact that we may 
use originality in the construction of our 
policies and that we are not limited by 
strict form and phraseology. I would 
not have you think I am an active ad- 


vocate of any change in this condition; 
yet I often wonder if it may not be that 
we pay a great and unrealized price for 
freedom in policy construction. 

Undoubtedly the solution of our prob- 
lem lies in making the public under- 
stand the benefits of accident and 
health insurance; in having men and 
women understand that when the two 
great destroyers of income, accident and 
sickness, shall have overtaken them and 
have curtailed or destroyed the thing 
which makes possible the acquirement 
of the necessities and luxuries of life, 
the accident and health insurance policy 
will make good, in part at least, this 
great loss. But how may we bring that 
condition about? Advertising has been 
suggested as a means. I doubt if it 
would be effective under present day 
conditions. 

It might be that if a condition should 
prevail so that only five or six forms, 
standard as to all clauses, could be of- 
fered to the public, we might by ad- 
vertising and other means educate the 
public to the extent that it would want 
and understand our product and consid- 
er that some one of those forms was as 
necessary of possession as the other ne- 
cessities of life. At least, it would seem 
that we might safely and profitably go 
so far now as to agree upon and adopt 
uniform phraseology as to insuring 
clause, principal sum provision, total and 
partial accident disability provisions, and 
confinement and non-confinement sick- 
ness provisions. It would seem that it 
is especially desirable that, if it may 
possibly be done, uniformity be had as 
to the insuring clause. It does our busi- 
ness no good to bring competition to the 
point where companies, in their litera- 
ture, attack the insuring clauses of com- 
petitors, and attempt to prove by court 
decisions the merit of their clauses and 
the comparative worthlessness of those 
of their competitors. 

I hope, in the foregoing remarks, that 
I have not appeared to be too critical 
of our business. It is as yet in its in- 
fancy; quite likely without any undue 
tampering with its present workings it 
will in the fullness of time so change 
and develop that it will become the great 
agency for good that it is unquestion- 
ably headed for. But it seems to me 
that if we may, by means of carefully 
planned and executed changes, bring 
that timie to pass more quickly, it is our 
duty to undertake the task. 





STOCK INCREASE APPROVED 

At a special meeting of the stockhold- 
ers of the American Surety last week 
approval was voted on proposals to in- 
crease the capital stock of the company 
from $5,000,000, represented by 200,000 
shares to $7,500,000, represented by 300,- 
000 shares, $25 par value each. 

Fifty thousand shares will be offered 
for subscription to American Surety 
stockholders on the basis of one new 
share for each four old shares held of 
record June 10, 1929, and if the plan for 
affiliation of American Surety and New 
York Casualty be consummated, the 
other 50,000 shares will be used in con- 
nection therewith. All subscription rights 
for American Surety stock will termi- 
nate if not exercised on or before July 
1, 1929. 





A. & H. POCKET CHART 
The metropolitan office of the Royal 
Indemnity is sending out to brokers a 
handy pocket chart which briefly de- 
scribes the coverage and cost of the 
company’s new accident and health con- 
tracts. 





N. Y. INDEMNITY APPOINTMENT 

The New York Indemnity has appoint- 
ed Thomas & Bucher as its general 
agent for surety and boiler business at 


Columbus, Ohio. 





ENTERS TWO MORE STATES 


Virginia and Mississippi are the latest 
states entered by the Equitable Casualty 
& Surety, making twenty-four in which 
the company is now doing businegs. 
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Digest Of New Auto 
Law In New Jersey 


EFFECTIVE NOV. 





15TH NEXT 





Jersey Agents, Metropolitan Casualty 
Receive Brief Outline Provisions from 
H. P. Reardon, Newark Mer. 





A digest of the new New Jersey auto- 
mobile law which goes into effect on 
November 15 next and which deals with 
the financial responsibility of automo- 
bile owners, has been sent to the New 
Jersey agents of the Metropolitan Cas- 
ualty by Henry P. Reardon, manager of 
the Newark office. Briefly the digest is 
as follows: 

That the commissioner of motor ve- 
hicles may require an insurance policy 
providing for $5/10,000 limits of public 
liability and $1,000 property damage, or 
a bond of a surety company within the 
same limits as above described, or indi- 
vidual bond of surety owning real es- 
tate, or a deposit of a sum of money or 
collateral satisfactory to establish finan- 
cial responsibility from any person who 
shall have violated any of the sections 
of the motor vehicle act or any of the 
articles of the traffic act, as listed on the 
attached supplement, or been concerned 
in any motor vehicle accident and caused 
damage to person or property to the ex- 
tent of $100.00. 

Power is given the commissioner of 
motor vehicles to make rules and regu- 
lations necessary for the administration 
of the entire act. Proof of financial re- 
sponsibility shall be required for each 
vehicle owned or registered. Failure to 
furnish the necessary responsibility 
proof is sufficient for the commissioner 
to suspend or revoke an operator’s li- 
cense; to refuse to return any license 
suspended or revoked; to suspend or re- 
voke a car registration; to refuse to 
register any car owned; to refuse to 
register any motor vehicle transfer. 

Practically all of these same conditions 
apply to the motorist whose license or 
registration may have been suspended or 
revoked in any other state of the United 
States. Insurance policies to conform 
with the provisions of this act must be 
issued only by insurance carriers author- 
ized to transact business in this state; 
be approved as to form and amount by 
the motor vehicle commissioner; must 
fully describe the vehicle insured; con- 
tain provision for non-cancelation ex- 
cept by ten days’ written notice to the 
commissioner; must contain the usual 
omnibus coverage as respects accidents 
caused by others operating the vehicle 
with insured’s consent; may exclude 
damage to property of assured or prop- 
erty in charge of assured or the as- 
sured’s employes; and must disclose the 
name, address and business of the in- 
sured, coverage, premium charged, pol- 
icy period, limits, also agreement that 
the policy is issued in accordance with 
and subject to all the provisions of the 
act. 

Surety bonds or individual bonds 
shall constitute a lien in favor of the 
state upon the real estate of any surety 
which lien shall exist in favor of any 
damage judgment holder on account of 
operation of the car. 

Any operator or any registrant whose 
operator’s license or certificate of reg- 
istration shall have been suspended or 
whose policy of liability insurance or 
surety bond shall have been canceled or 
who shall neglect to furnish additional 
evidence of financial responsibility upon 
request of the commissioner, shall imme- 
diately return to the commissioner his 
operator's license or certificate of regis- 
tration and the number plates issued 
thereunder. If any person shall fail to 
return to the commissioner the opera- 
tor’s license or certificate of registration 
and the number plates issued there- 
under as provided herein, the commis- 
sioner shall forthwith direct any state 
policeman, motor vehicle inspector or 
other police officer to secure possession 
thereof and to return the same to the 
office of the commissioner. Any person 
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Questions and Answers 


IN SURETYSHIP 


PUBLIC OFFICIAL, INCLUDING FEDERAL 
OFFICIAL BONDS 


Conducted by George E. Hayes, Vice-President, Union Indemnity 





1. Define a public official. 

2. What is the difference between a 
fidelity bond and a public official bond ? 

3. What should an underwriter ob- 
serve in connection with a public official 
application ? 

4. Are tax collectors generally good 
bonds 

(a) Explain reason for your answer. 

5. What is meant by a “hold-over” 
official ? 

6. Mention 
“sheriff's” bond. 

7. Are deputies generally bonded? If 
so, why? 

8. What is a “reindemnifying” bond ? 

9. Should deputies of a public official 
be required to give corporate surety? 
If so, why? 
10. Name at least two classes of public 
official bonds which may be freely writ- 
ten with little or no underwriting re- 
quirements. 


two hazards on a 


Answers 
1. Any person elected or appointed to 
serve the government, or a state, or any 
political subdivision thereof. 
2. A fidelity bond covers only the 
honesty of an employe in a position of 








private trust, whereas a public official 
bond guarantees the honest and faithful 
performance of duties. 

3. (a) Citizenship of applicant; (b) 
age of applicant; (c) qualifications; (d) 
financial worth; (e) duties of office; (f) 
amount of money to be handled; (g) de- 
positories to be used; (h) are deposito- 
ries bonded? (i). are deputies bonded? 
(j) if a hold-over, were accounts au- 
dited ? : 

4. No. They are generally held re- 
sponsible for uncollected taxes. 

5. An official who succeeds himself. 
_6. False arrest and suit by third par- 
ties. 

7. Yes. Because the superior officer 
is responsible. for their. acts. If not 
bonded any loss that a deputy creates 
will be charged against his superior and 
his bondsmen. 

8. A bond issued to personal sureties 
on an official bond. 

Yes. Because the superior officer is 
responsible for their acts. If not bonded, 
any loss that a deputy creates will be 
charged against his superior and _ his 
bondsmen. 

10. Notaries public, 


ot: postoffice em- 
ployes, vigilantes. 








failing to return such operator’s license 
or such certificate and number plates 
shall be fined not more than $25 and, 
to the fine imposed, the trial court shall 
add the expense of securing such regis- 
tration and number plates. 

Any person who shall forge, or, with- 
out authority, sign any evidence of 
financial responsibility required by the 
commissioner in the administration of 
the act shall be guilty of a misdemeanor 
and upon a conviction shall be punished 
by a fine of not more than $1,000 or by 
imprisonment not to exceed more than 
three years, or both, at the discretion of 
the court. 

Provisions of Various Sections 

Section 7 relates to brakes equipment, 
signaling devices, lighting devices, muf- 
flers, mirrors and chains. Section 10 to 
drivers’ licenses, examinations and per- 
mits. Section 11 provides the fees to be 
charged for different types of licenses. 
Specifies different kinds of licenses to 
be used by different kinds of vehicles. 

Section 13 provides for display of 
markers and penalty for use of fictitious 
numbers. Section 14 forbids certain acts 
which are as follows: Operation with- 
out owner’s permission. Forbids tam- 
pering with car without owner’s permis- 
sion, forbids operation of car while in- 
toxicated, “hit and run” prohibited, for- 
bids racing, forbids operation of com- 
mercial vehicle when weight of vehicle 
and load exceeds 30,000 pounds, forbids 
leaving vehicle standing with motor 
running if unoccupied by a person able 
to control it, forbids operation by person 
whose license has been refused or re- 
voked, forbids counterfeiting of plate or 
marker, forbids use of any marker ex- 
cept the one issued to him (exceptions 
in sub. 4, sec. 10), forbids loaning of 
operator’s or car license, forbids owner 
to let vehicle be operated by non-li- 
censed driver, forbids throwing of 
sharp or cutting substance on highway. 
provides penalty for misstatement of 
facts in application for owner’s or 
driver’s license. Section 21 provides for 
regulations governing operation of com- 
mercial motor vehicles, trailers, semi- 
trailers and tractors. 

Provisions of Traffic Act 

Accidents: Driver to stop on injury or 
death to person. Driver to stop in case 
of damage to property. Prescribes ac- 


tion to be taken by driver. Report by 
driver to M. V. C. Provides for sup- 
plemental reports to C. of M. V. Pro- 
vides for reports by garage repairman. 
Provides that vehicle left in street be 
marked by red light. Article seven reg- 
ulations provide what regulations shall 
be in force on all public roads, streets, 
highways and turnpikes; article eight, 
right of way, provides for the rules and 
regulations governing’ right of way on 
the road; article nine, speed and speeds, 
provides penalties for reckless driving 
and speed limits; article ten, stop streets, 
provides for stop streets and for the 
erection of signs thereat, and article six- 
teen, turns, hand signals and starting. 


MASS. INSURANCE SOCIETY 


Leslie E. Knox Elected President; Other 
Officers and Directors Are 
Named for Coming Year 

At the annual meeting of the Insur- 
ance Society of Massachusetts last Fri- 
day officers were elected for the com- 
ing year as follows: 

President, Leslie E. Knox of Leslie E. 
Knox & Co.; vice-presidents, William 
T. Jordan of O’Brion, Russell & Co., 
Frederick J. Carey of the Boston and 
Kenneth Erskine of the Liverpool & 
London & Globe; recording secretary, 
Harold C. Read of Jordan, Read & Co.; 
financial secretary and treasurer, Byron 
M. Allen of Field & Cowles. 

Directors were elected as follows for 
two years: Arthur W. Hollis of Hollis, 
Perrin & Kirkpatrick, Inc.; Samuel H. 
Kraft of W. H. Brewster & Co.; J. 
Lawton Whitlock of the Century Indem- 
nity; Harold A. McKenna of the Lon- 
don Guarantee & Accident, and Percy 
W. Brough of the Atlantic Mutual. 
Trustees for three years: Charles H. 
Nudd, E. A. Quain of the Globe Indem- 
nity, Leo M. Slattery of Patterson, 
Wylde & Windeler and F. Clayton El- 
liot of Arthur W. Burke & Co. 











ENTERED IN OREGON 

The Universal Casualty has been li- 
censed in Oregon to write full coverage 
automobile and miscellaneous casualty 
insurance in that state. C. B. DeMille 
of Seattle, is general agent for the com- 
pany, which is a running mate of the 
Universal Automobile. 


VIRGINIA ASS’N PROGRAM 
A. J. Lilly, M. S. Reeves and Joseph 
Button To Be Speakers at Alex. 
andria Affair June 27-28 

A. J. Lilly, general counsel, Maryland 
Casualty, will deliver an address before 
the annual convention of the Virginia 
Association of Insurance Agents to be 
held at the George Mason Hotel in Alex. 
andria June 27-28. His subject will be 
“Compulsory Automobile Liability anq 
Compensation Insurance.” In the course 
of his address he will give a full expla. 
nation of the safety-responsibility bil] 
passed recently in New York. 

Another speaker on the program js 
M. S. Reeves, assistant United States 
manager for the Liverpool & London & 
Globe, having as his subject, “The Pub- 
lic Mind Toward Insurance.” Other 
speakers slated to address the conven- 
tion the first day are Commissioner Jo- 
seph Button and Charles L. Gandy, rep- 
resentative of the National Association 
of Insurance Agents. A representative 
of the Insurance Company of North 
America has promised to make a talk 
on the development of automobile insur- 
ance. Harry Caten, Alexandria attor- 
ney, rated as a_ gifted after-dinner 
speaker, will be the principal speaker 
at the banquet to be held the evening 
of June 27. Social features of the pro- 
gram are being arranged by the Alex- 
andria agents who are to be hosts of the 
convention. 

The second day of the convention will 
be given over to a discussion of such 
items as compulsory automobile liability 
insurance and instalment payment of 
premiums. President Calvert R. Dey, in 
his annual report, will recommend that 
the executive committee meet more fre- 
quently during the year than it has been 
accustomed to do heretofore. Mr. Dey is 
rounding out his second term in the 
office of president and is not standing 
for reelection for a third term. T. Gar- 
nett Tabb of Richmond, senior vice- 
president, is slated to succeed him. 





MUELLER IN AIRCRAFT FIELD 





Resigns as V.-P. of Associated Indem- 
nity to Head Varney Air Lines 
of San Francisco 


Louis H. Mueller has resigned as vice- 
president of the Associated Indemnity 
Corp., treasurer of the Associated Fire 
& Marine, secretary and treasurer of the 
Associated Insurance Fund, Inc., hold- 
ing corporation for the two companies, 
to accept the presidency of the Varney 
Air Lines, Inc., of San Francisco. 

He was selected by Walter T. Varney, 
founder of the air lines and the national 
financial interests which have become 
associated with Mr. Varney in the de- 
velopment of the business. The Varney 
Air Lines has just received,the air mail 
contract for the Pacific Northwest. — 

While Mr. Mueller is primarily an in- 
surance actuary, he has been interested 
in aviation since the early part of the 
war when he was instructor of pilots in 
the United States Army. He is profi- 
cient both as a flyer and as an admin- 
istrator of aeronautical organizations, 
that having been his hobby for a num- 
ber of years. 

He has been associated with C. W. 
Fellows, president and founder of the 
Associated Insurance companies, for a 
number of years, having first become 
affiliated with him as statistician for the 
California State Compensation Insur- 
ance Fund. He has been a member of 
the faculty of the University of Califor- 
nia on both insurance and aviation. He 
is a fellow of the Casualty Actuarial 
Society. 





JOINS ATLAS CASUALTY 

John C. Trier, former president of the 
Fort Wayne (Ind.) park board and a 
well known business man there, has re- 
signed all other active duties to accept 
the position of executive special repre- 
sentative of the Atlas Casualty Co., to 
have direct charge of the companys 
nancing and investments. 
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HOSPITALITY 

















N some lands the visitor is assured of his welcome by 

the peasant giving him a loaf of bread with a little 
hole cut in the top, and a small pewter urn, filled with 
salt sunk into it, 


Salt has always been the symbol of hospitality, of friend- 
ship, of welcome. 


And that is why it is unlucky to spill salt. 


IJ T is the desire of this company that our agents and 
those we should like to have represent us be made to 
feel that we are hospitable. 


We should like you to know us better; we should like to 
tell you something about our organization, our personnel, 
our agency franchise. 


Let this advertisement, then, stand to the insurance agent 
who is considering a new afhliation with a casualty and 
surety company, as a symbol of the little pewter urn 


filled with salt. 


Fidelity & 
Suretyship 


Casualty 


Insurance 

















Standard Surety & Casualty Company 








OF NEW YORK 


80 John Street, New York, N. Y. 
Telephone BEEkman 1383 


JOHN R. ENGLISH FRANK G. MORRIS CHARLES E. HEATH 


Vice-President President 


Vice-President and Secretary 
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neering a nati ide service, supported by 
insurance companies, having for its purpose the 
reduction of loss-hazards. Consultation on proposed 
structures, inspection of property, testing of materials 
and equipment, and many other kinds of technical 
assistance comprise the work of this service. Ask 
your North America Agent. 


























> ~ ~ 
North America Agents are listed in the Insurance 
sections of classified telephone directories under 
“INSURANCE CO. OF NORTH AMERICA" 
pe 





IRE danger never sleeps! Tonight it is 

lurking in thousands of stores, ware- 

houses, office buildings,. apartment 
houses, hotels, factories, institutions and 
schools—awaiting its chancé to destroy while 
the world slumbers. 


Long ago the White Fireman recognized in 
the night watchman a potential tool for fire 
prevention work. He. fathered the idea of 
establishing schools where night watchmen 
might be trained to meet fire emergencies with 
alert, intelligent, effective action. 


Today, in scores of cities, such instruction 
| courses are being conducted — by fire depart- 
| ments, by Chambers of Commerce. by busi- 
* ness associations and other civic bodies, and by 
underwriters’ organizations. Thousands of 
- might watchmen are availing themselves of 
this valuable educational service. Thousands 
of property owners are being benefited by it. 


Andthisis but one of the hundreds of activities 

promoted by the White Fireman in his never- 

ceasing efforts to reduce America’s fite loss. 
, s 4 


Insurance Company of 


North America 
PHILADELPHIA 


and 
Indemnity Ins. Co. of 
North America 


12 ; . write practically every form of insurance except life 
: The Oldest American Fire and Marine Insurance Company — Founded 1792 


Property Owners may Secure Loss-prevention Service through Responsible Insurance Agents or Brokers 








~ The advertisement reproduced above appears in full page space, — 

| two colors, in The Saturday Evening Post, May 25th; The Literary 
Digest, June Ist, and the June issues of the Review of Reviews, 

bs World’s Work, The Golden Book and The American Magazine. ~ 


. Insurance has been promoted many grades in the past two or three years. Today it is one of the big factors 

in our commercial and industrial life. The insurance agent is regarded as a business advisor, consulted by 

commercial and industrial leaders in his particular community. In modern insurance coverage the people 
are realizing that the agent is selling something they really need. 


There is nothing startling about North America national advertising. It is a sensible and practical talk of 
the value of Loss-Prevention Service (as typified by the White Fireman). It reveals the utility of the entir 
insurance fraternity in saving property and lives. 


North America advertising is telling property owners how they can protect their holdings by consulting 4 
reputable insurance agent. 


The “Good Will” created and maintained by North America advertising is constantly helping Nort 


America agents to develop more and more valuable contacts___to build up substantial businesses fo 
themselves, 





